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Lack of Steel Slashes Output 23,000 


Hope August is better. 


* * * 


No, Nora, the expression, “stable 
prices,” does not refer to the cost 
of bungalows for horses. 

* + + 


Sessions of Automotive Trade 
Assn. Managers in Detroit last 
week indicated that this group so 


* close to dealer interests is up-’n- 
| ‘atam.’ 


- 


3 


Hopes for ’48 
Don’t forget that shuffling the 
letters in “veto” makes “vote.” 
* + * 


Ford on Aviation Board 


Henry Ford I, president of Ford 
Motor Co., has been appointed by 
President Truman to a commis- 


| sion charged with assisting in 


the establishment of an Ameri- 


' can aviation policy for both war 
and peace. 


1 
k 


* * * 


Maybe So 
Effects of a tax cut may be more 


| welcome in the first half of next 
' year as a stimulant that is not 


' needed now, 


according to some 


' economists. Their point is that a 


~~ 


% 
i 


| 8 percent. 
» In Maine, gas tax i 
'10 months of fiscal 


reduction, effective Jan. 1, will 
poy, offset some of the current 

istering moves that may be peter- 
sing out next year. 


+ * * 


Golden Flood 


The golden flood of auto taxes 
reaches new crests. In Tefhéssée, 
April gas tax collectigns were $2,- 
672,555 compared to $1,530,080 in 
April of last year, and registration 
fees also bounced up’ In Vermont, 
March gas tax revenues were ‘up 


acome for-first 


‘year already 


' has equalled the anticipated 
| for the whole year. March receipts’|‘fourth. 


| alone were up 25 percent over a |. 
| year ago. These increased revenues 


aj 


were not the result of new gas tax 


_ increases. 


Tjaarda Replies to Skeptics; 


& 


Pla 


Of 
" By Mac Gordon 


Staff Writer 
DETROIT.—John T. Tjaarda de- 


Sclared last week that plans for his 


new automobile manufacturing 
company were “progressing stead- 
ily” and described Texas reports 
belittling the project as “ridicul- 
ous.” 
The automotive designer told 
UToMOTIVE News that he had al- 
(Continued on Page 6, Col. 4) 


5 e 
egulation W 
WASHINGTON. — This was the 
Situation on Regulation W at press 
ime Thursday: 
House voted to eliminate all 
redit controls immediately. 
Senate previously had voted to 
xtend controls to Dec, 31, but had 
ut down-payment to 20 percent 
nd increased time to 24 months. 
Bills will go to conference com- 
ittee to iron out differences. 
Previously, it was understood 
t President Truman had prom- 
ed to end credit controls if Con- 
ress did not grant specific author- 
y to extend them. However, Tru- 
n dénied this Thursday, saying 
had promised only to take 
ion. 


Criticism Rises 
Against Steel 


Industry Still Getting 
Less Than Fair Share; 
Labor Pleads Case 


By Bob Finlay 
Managing Editor 


A growing tide of criticism 
was engulfing the steel indus- 
try last week. 

Automotive labor, usually 
at odds with automotive —- 
agement, appeared agreed w 
management on one point—that 
the steel industry is underestimat- 
ing the needs of the country. 

Meanwhile, the American n 

& Steel Institute began issuing 
distribution figures again after 
a lapse of nearly seven months. 

The figures purported to show 
that the auto industry was getting 
slightly more steel on a percent- 
age basis in 1947 than it got pre- 
war. However, the institute used 
1941 as a basis for comparison, a 
basis to which the auto industry 
objects because automobile produc- 
tion was curtailed by the govern- 


a more accurate indication of pre- 
war .consumption. The fairness of 
this ‘can be seen readily when con- 
sumption fer the two years is ex- 
amined. ° 
4-n 1940, total hot and cold sheet 
ig strip (the variety used most 
ih autos) was 10,510,487 tons, with 
the auto industry consuming al- 
most half—4,636,150. 

In 1941, with auto production 
curtailed by government orders, 
the industry used 3,518,173 tons out 
of’ a ‘total production of 13,887,115 
toris, which is little more than a 


But in its comparison, the 
Steel Institute says that in the 
first four months of 1947 the 

(Continued on Page 48, Col. 1) 


yboy Starts Campaign 


* oe 

BUFFALO. — Playboy Motor Car 
Corp. has announced the opening 
of an advertising campaign to in- 
troduce the new Playboy automo- 
bile to the public. 

Lou Horwitz, president of Play- 
boy, said that dealers and distrib- 
utors are now being appointed and 
cars will soon be on display in 
showrooms throughout the country. 
Announcement ads will be placed 
in local papers upon the appoint- 
ment of distributors and dealers in 
each area, he added. 

The ads tell the story of the 


PLAYBOY 


Playboy automobile, showing illus- 

trations of the car and giving the 

revolutionary features incorporated 

in the new Playboy. The all-steel, 

convertible disappearing top, the 
(See PLAYBOY, Page 6, Col. 4) 


Down They Go Again... 
Passenger Car Output Estimates 


By 


Automotive News 


(U. 8. PRODUCTION ONLY) 


Week 
Ended 
duly 26, 
194 


15,514 
7,148 
4,496 
2,374 
1,496 

12,707 

10,354 
1,902 

451 


Cars, 
7Station wagons. *Revised. 


Week 
1946 
20,438 
10,321 
3,518 
3,311 
2,622 
666 


57,017 


Total 
duly, 
1947 


87,017 
41,886 
15,944 
14,065 
11,804 
3,318 
46,837 
17,453 
16,321 
7,227 
5,836 42,725 
413,417 
326,443 
69,337 
17,587 
60,016 
32,409 
27,607 
70,938 
70,069 
65,040 
27,456 
18,487 
10,102 


859,740 1,955,478 


49,328 
38,048 
9,108 
2,177 
10,810 
5,714 
5,096 
9,118 
8,827 
5,300 
4,305 


183,593 
154,449 
24,974 


55 
28 
27 
47,771 
29,708 
48,872 
16,236 
462 633 


« 


1,327 


74,701 225,509 


(Truck Table on Page 44) 


No UAW Pay 


Drive? 


Limit on Reopening Contracts Likely to Cause 
Postponement of Demands Till ’48 


The UAW-CIO is unlikely to take 
advantage of wage _ reopening 
clauses in its contracts before next 
spring, in spite of the rubber work- 
ers’ decision to request another pay 
increase now. 

That was the private comment 
from UAW officials last week as 
the United Rubber Workers-CIO 
formally demanded a cost-of-living 
raise “plus whatever is necessary 
to equal other wage patterns es- 
tablished in 1947.” 

The demand was filed with the 
Big Four of the rubber industry 
—Firestone, Goodrich, Goodyear 


Top Cars 

New car registrations for five 
months, plus 18 states for June: 
1947 1946 
Pos. Pos. 
1—260,895 11,510— 3 
2—212,531 
38—131,714 
4— 96,139 
5— 85,389 
6— 82,570 
I— 76,128 
8— 46,688 
9— 46,202 
10— 42,632 
11— 41,818 


Make 
Chev. 
Ford 

Plym. 
Buick 


18— 10,111 
19— 9,467 


For further details see page 
18, today’s issue. 


and U. S. Rubber. A threatened 
strike of the 100,000 workers of 
the Big Four was averted last 
March 22 when an 11%-cent-an- 


Although the URW reopened the 
wage agreement within four 
months of its execution, officials 
of the auto workers’ union ex- 
pressed doubt that the UAW would 
take similar action until 1948. 

UAW leaders pointed out that 
most present auto industry con- 
tracts have a two-year duration 
and allow for only one wage re- 
opening during that period. If 
wages were to be readjusted this 
fall, they said, there would be no 
chance to obtain further raises 
next year should the cost of living 
continue its upward climb. 

Furthermore, the UAW stands to 

(Continued on Page 45, Col. 1) 


Total for Week 
Put at 74,785 


Loss Caused by GM 
Closing; Murray Strike 
Threatens Ford 


By Bernie Thomas 
Staff Writer 


With all General Motors 
oranges car schedules hit 
y the steel shortage, U. S. 
output last week dropped to 


an estimated 53,318 cars and 
21,467 trucks—a total of 74,785 
units. 

The past week’s accounting in 
U. S. plants was more than 23,- 
000 units below that of the pre- 
vious week, which upon revision 
climbed to 74,701 cars and 23,292 
trucks—a total of 97,998 vehicles, 
according to Automotive News 

tabulations. 

Nearly all the drop in the week’s 
total is reflected in the GM cur- 
tailment due to lack of steel. 

Meanwhile, a threat to Ford pro- 
duction developed when 7,000 work- 

ers at two Murray Corp. plants in 
Detroit struck Wednesday in pro- 
test against “the evils of the Taft- 
Hartley labor law.” .- 

Murray Corp. is'a major sup- 
plier of cushion springs and body 
parts and a prolonged strike there 
also could have adverse effects on 
other makers besides Ford. A pre- 
vious Murray strike seriously af- 
fected output of Mercury cars a 
few weeks ago. 

For the country as a whole, 
steel authorities estimated that 

last week’s steel operations would 
be about 98.1 percent of capac- 
(Continued on Page 44, Col. 3) 


Used-Car Survey 
Debunks Report 
Of a Slump 


By Jim White 
Staff Writer 

DETROIT.—Used-car prices are 
holding firm generally and are up 
in some localities, a survey by 
Automotive News revealed last 
week. 

Prominent used-car dealers 
across the country debunked re- 
ports of a slump following the 
Fourth of July holiday. 

The survey disclosed: 


Prices are holding firm nearly 
everywhere, demand is greater 


(Continued on Page 46, Col. 1) 


ATAM Plans Drive on Co-ops; 


Burrows New President 


DETROIT. — Immediate opposi- 
tion to tax-free privileges for busi- 
ness cooperatives was voted here 
last week by the Automotive Trade 
Assn. Managers at its three-day 
summer meeting. 

The managers urged NADA to 
take immediate action to bring 
about tax responsibility among co- 
operatives and to ask for equal 
treatment of cooperatives and pri- 
vate business with regard to fed- 
eral and local levies. 

At the same time, it was an- 
nounced that Earl R. Burrows, 
manager of the Cleveland Auto- 
mobile Dealers Assn., was elected 
president of the association for 
the coming year, succeeding Louis 


Milan, retiring president and exec- 
utive vice-president of the Wiscon- 
sin Automotive Trades Assn., Mad- 
ison. 

Others elected were John R. 
Scott, secretary of the Chattanooga 
Automotive Trade Assn., vice-pres- 
ident, and Edward L. Cleary, gen- 
eral manager of the Chicago Auto- 
mobile Trade Assn., _ secretary- 
treasurer. 

Directors named to office for a 

(Continued on Page 2, Col. 5) 
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WASHINGTON. — This 


ident Truman said last week. 

As the props weaken, he de- 
clared, “we shall need to make 
many basic adjustments.” 

Such adjustments will include, 
he stated, wage and salary in- 
creases “in some cases and lower 
prices in the numerous instances 
where profit margins permit or 
where future profits would be bet- 
ter protected by assuring larger 
volume through lower prices.” 

New social legislation and res- 
toration of a few government war- 
time controls also will be needed, 
the chief executive said. 

He warned that the adjust- 
ments “must be made before the 
lack of them produces serious 
unemployment and business de- 
cline.” 

“Adjustment through recession 
or depression is tragic, costly and 
waSteful,” he added. 

Truman’s statement was pre- 
sented to Congress as a midyear 
economic report under the 1946 
employment act, but was also in- 
tended for public consumption. 

The statement was prepared with 
the aid of the Council of Eco- 
nomic Advisers, Cabinet members 
and government agency heads. 

The President said that civilian 
production was now at the record 
rate of $225,000,000,000 annually and 


Dealer Ideas 
Given Ford by 


Central Council 


DETROIT. — Fifteen Ford deal- 
ers representing more than 1,000 
Ford dealerships in Ford Motor 
Co.’s central region, attended the 
first meeting of the Regional Deal- 
ers’ Council here Wednesday. J. C. 
(Larry) Doyle, central regional 
manager, presided. 

Ford district managers from 
each of the five districts within 
the central region — Dearborn, 
Cleveland, Cincinnati, Louisville 
and Indianapolis—also took part in 
the session, Doyle said. 

Purpose of the meeting was to 
secure ideas, suggestions and criti- 
cism from Ford dealers who are 
the direct link between the man- 
ufacturer and the buying public. 
Three dealers will represent each 
Ford district in the central re- 
gion on the dealers’ council, which 
will meet periodically in the future 
to discuss product styling and de- 
sign. 

Conference discussions were led 
by department managers from his 
central regional staff, including O. 
F. Yando, assistant regional man- 
‘ager; J. P. Chapman, public rela- 
tions director; D. C. Gabriel, man- 
ager, truck and fleet sales; D. C. 
Burdette, manager, parts and ser- 
vice department, and R. W. Rus- 
=~ supervisor, administrative con- 
trol. 

Ford district managers attend- 
ing were Ray Allen, Cleveland; J. 
K. Lester, Cincinnati; T. J. O’Neil, 
Indianapolis; P. A. Boykin, Louis- 
ville, and A. F. Bauerbach, Dear- 
born. 













Tucker Expects 
$1814 Million Net 
From Stock Sale 


CHICAGO.—Preston Tucker ex- 
pects the Tucker Corp. to net $18,- 
500,000 from its public offering of 
4,000,000 shares of stock at $5 a 
Share, he said last week. The 
stock was placed on sale Thurs- 


The Tucker rear-engine car was 
on display here before a group of 
New York investment bankers. 
Limited production of the car was 
forecast for September. 

If the financing is successful, 
Tucker said, the company will be 
able to get dies within 30 or 40 
days. He said that steel and other 
component materials had been 
romised by a number of suppliers. 


nation’s 
“unprecedented prosperity” is based 
largely on “temporary props,” Pres- 












In Truman Economic Report... 
Business ‘Props’ 


Called Temporary 


civilian employment at an all-time 
high of more than 60,000,000. 

He said the nation’s structure 
could be “put on a firm foundation 
of enduring prosperity and peace.” 

He cited three “temporary props” 
as now holding up the nation’s 
prosperity: 

l “The reconversion demands of 
business and the backlog de- 
mands of consumers.” These were 
described as “extraordinary de- 
mands. 
2 “Extensive use of savings and 
credit.” The report showed that 
consumers are spending more than 
93 percent of their income after 
taxes and saving léss than 7 per- 
cent, although during the war they 
spent only about 75 percent. 
3 “An extraordinary excess of 
exports over imports.” This was 
due to the food, machinery and 
other relief and _ rehabilitation 
goods sent abroad. 

Truman called on labor, manage- 
ment and government to cooperate. 

In his report, President Truman 
listed the following key factors in 
the economic situation at midyear: 

Jobs—Despite full employment, 
there has been a “weakening in 
demand for labor” in the textile, 
clothing, leather and electrical ma- 
chinery industries. Accordingly, the 
Economic Council is watching the 
“soft spots” for any sign of 
spreading unemployment. 

Credit—A rapid increase in con- 
sumer credit has slowed down; 
the present increase can be con- 
tinued through the year, but an- 
other increase would be “un- 
healthy.” 

Income—The annual rate of con- 
sumer income has risen less than 
2 percent since the end of 1946, 
while the price index has risen 
slightly more. The consumer is still 
better off than before the war, but 
a downward trend of his “real 
income”—what he can purchase 
with—is cause for concern. 

Profits -For the last six months, 
corporate profits show a return of 
10 percent on net worth. 

Inventories—Stocks in the hands 
of retailers, wholesalers and man- 
ufacturers are at sound levels and 
“can probably increase to some 
extent with safety.” 


Demand for Cars 
Is at a Peak, 


Van Derzee Says 


DETROIT. — Demand for new 
automobiles is as great or greater 
now than at any time since recon- 
version, accord- 
ing to Norman K. 
Van Derzee, do- 
mestic sales man- 
ager of Hudson. 

Van Derzee, just 
returned from a 
series of business 
conferences with 
Hudson distribu- 
tors and dealers 
throughout the 
Southeastern 
States, says that 
dealers’ reports from this area and 
throughout the country show an 
ever-increasing number of inquiries 
from prospective new-car purchas- 
ers. 

Buyers are more persistent than 
ever, he says. Those who have been 
on waiting lists are inquiring often- 
er about delivery, and the number 
of “emergency” pleas has risen 
sharply, he states. 


Trailmobile to Up 
Prices 10-12% 


CINCINNATI. — Trailmobile will 
increase its trailer prices 10 to 12 
percent soon, it was announced last 
week by Wade T. Childress, presi- 
dent. 

“Should the spiral of inflation 
remain unchecked,” Childress said, 
“it is doubtful that this modest in- 
crease will be sufficient. Since 1941, 
wages have doubled, materials have 
increased 35 percent and our prices 
are still within 25 percent of pre- 
war.” 








N. K. Van Derzee 
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ATAM Sessions Take the Spotlight 





A TRIP THROUGH the Plymouth pliant was one of the highlights of the Detroit 
visit of the Automotive Trade Assn. Managers. The group is shown here in front of 
the Plymouth plant at the conclusion of their tour. D. 8. Eddins, president of Plymouth, 
is in center of first standing row, flanked by Association President Louls Milan (right) 
and Secretary-Treasurer Edward L. Cleary. 


AND HERE is a group of the ATAM folks at a cocktail party in the offices of Auto- 
motive News in the Penobscot building, Detroit, with Hosts George M. Slocum, publisher, 
and Pete Wemhoff, editor. Slocum is at the rear left in front of pillar, and Wemhoff is 
standing to the right of the managers who are seated. 





AT RIGHT is Lee Moran, former executive vice-president of NADA, who is receiving 
a life membership in ATAM in tribute to his services to NADA from Louis Milan, presi- 
dent of ATAM and executive vice-president of the Wisconsin Automotive Trades Assn. 


PUBLISHER GEORGE SLOCUM welcoming a group of managers and their wives to 
the open house at Automotive News. Left to right, Mrs. Cleary, Ed Cleary, secretary of 
ATAM; John E. Raine, manager of Automotive Trade Assn. of Virginia; Slocum; Mrs. 
Farlow and Joe Farlow, manager of Automobile Merchants Assn. of New York. 





GREETING GUESTS in Automotive News’ reception room is Publisher George Slocum. 
Left to right are Glenn Atcheson, manager of the Minnesota dealer association; Carl 
Lane, Connecticut manager; Ed Burrows, new ATAM president and Cleveland manager; 
Marjorie Baker, Buffalo manager; Thomas H. McElvern jr., Buffalo president; Slocum, 
and Mildred Haskins, Northern California manager. 





HERE’S NADA President M. 0. Anderson; Hugh ©. Walsh, Pittsburgh dealer man- 
ager; W. L. Mallen, former NADA president; Thomas H. McElvern, Buffalo president, 
and Otte P. Henneberger, New Jersey manager, 


(Continued from Page 1) 


period of two years include the 
following: Milan, Otto P. Henne- 
berger, manager of the New Jersey 
Automotive Trade Assn.; John E. 
Raine, general manager of the 
Automotive Trade Assn. of Vir- 
ginia; Fred Albert, secretary-man- 
ager of the Oklahoma Automobile 
Dealers Assn.; George O. Means, 
secretary-manager of the Iowa Au- 
tomobile Dealers Assn., and Mildred 
Haskins, manager of the Motor 
Car Dealers Assn. of Northern 
California. 

In going on record against the 
inequities which exist today with 
regard to the tax free status of 
cooperatives in all businesses, the 
association pointed out that coop- 
eratives enjoy all the advantages 
and privileges of regular private- 
ly financed business but are not re- 
quired to pay the same taxes as 
private business. 

The first business session was 
held at the Book-Cadillac hotel 
Tuesday, followed by luncheon and 
afternoon addresses by the follow- 
ing speakers: 

William Burress, “Trade Assn. 
Salesmanship;” Lyman W. Slack, 
vice-president of Packard Motor 
Co., ‘“Inter-Industry Highway Safe- 
ty Activities;” Kermit Arnoki, re- 
search analyst for the National Tax 
Equality Assn., Chicago, “The 
Growth of Co-ops and Their Effect 
on Business,” and Dan Beck, di- 
rector of Executive Selection & 
Training Institute, “Practical Ap- 
titude Tests.” 

M. O. Anderson, president of 
NADA, presided over the Wed- 
nesday morning session and dis- 
cussed NADA activities of the 
past months and outlined asso- 
ciation plans for the forthcoming 
seasons. 

Slack pointed out that when cars 
are at rest, they don’t wear out. 
Consequently, their replacement 
periods are extended and business 
for service shops and new car deal- 
ers suffers thereby. The health of 
the automotive industry depends 
upon the extent to which the pub- 
lic is dependent upon automobiles 
for transportation and _ current 
parking and traffic problems in our 
major cities today are cutting 
down on the use of the automobile 
by its owners. 

Every dealer, Slack said, should 
be active in safety programs in 
his community because of the 
added knowledge and support he 
can supply to such a program 
as well as the good public rela- 
tions involved. 

George Romney, manager of 
AMA, outlined the part which 
AMA plays in protecting the inter- 
ests of the automotive industry, 


the industry and explained the job 
which AMA is trying to do. 

Give a Day to NADA is to be 
the theme of a one-day nation- 
wide membership drive Oct. 7 by 


C. Barnhardt. 

Barnhardt outlined plans for the 
formation of a national commit- 
tee, of state committees, local com- 
mittees and local .workers. Time 


said, have already been mailed out 


‘| from NADA headquarters in Wash- 


ington. 

Ray Chamberlain, head of the 
committee planning the 1948 
NADA convention in Chicago, 
reported on the progress being 
made by the planners. He out- 
lined his intention of utilizing the 
newspapers and motor periodi- 
cals of the nation to promote the 
convention to the fullest extent. 
Prior to the business sessions, 
a reception and buffet dinner for 
the managers and their wives was 
given Monday night, July 21, at 
the Grosse Pointe Yacht Club by 
the sales managers of the manu- 
facturers. 

Other activities during their stay 
included an inspection of the Plym- 
outh, Ford and Packard plants, 4 
General Motors-sponsored lunvh- 
eon at the Detroit Athletic Ciub 
and a Tuesday luncheon by the 
Detroit Automobile Dealers Assn., 
Paul T. Graves, president. 


Tax Bill Dead 


WASHINGTON.—The tax reduc- 
tion bill died last week when the 
Senate failed to override the Pres- 
ident’s veto. Previously, the Housé 
had overridden the veto. 


| 
| 


in outlining services available to | 


the NADA, it was disclosed by D. | 


schedules for each community, he | 
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addressed to John 


OMPETITION is here. Yes, the 
most intensive competition the 
trade has ever experienced. Com- 
petition to gain customer goodwill. 
Right now, there is more opportun- 
ity for making or breaking good- 


will than ever before. 
People want cars. 


to each customer. 

If we are to consider the fu- 
ture, we must rise to the occa- 
sion. This is no time to take a 
vacation. We have to do a selling 
job. Much will be lost if we fail 
to grasp the opportunity. 


The story is old to us. We tire of 
it. The longer customers are forced 
to wait the more irritated they be- 
come. They more readily believe 
the stories as to why so many new 
cars get on used-car lots at pre- 
mium prices than do the radio and 


press. 


So, it’s our job to have patience 
and to put ourselves in the cus- 
tomer’s place. We must tell our 


story again and again. 


The Automobile Dealers Assn. of 
Indiana recently sent a bulletin on 
this subject to their members. Its 
publication constitutes an effort to 
avoid growth of harmful criticism 


of the trade. 


Perhaps you and your staff would 
like to read it. Through the cour- 
tesy of Herman Schaefer, executive 
secretary of that organization, I 
will be glad to send a copy to any 
AvuTomoTiveE News reader who re- 


quests it. 


Let’s meet this challenge of com- 
petition and keep selling and sell- 
ing. Goodwill is still our most val- 


uable asset. 
7 


Here Is Program 


Used in Cleveland 


T= importance of group action 
in keeping new cars off used 
car lots is so great that I want to 
give you what the Cleveland asso- 
— has developed along this 
ine. 

In many cities and even states 
such plans have been in effect 
for some time. From all reports 
such cooperation is bringing good 
results. 

I give you the Cleveland bulletin 
as well as a copy of the repurchase 
agreement because it is the result 
of much study and combines and 
simplifies the experiences of other 
associations. 

Meeting a Challenge 

“Your board of trustees and all 
our members are most cognizant of 
the mounting volume of resales of 
1947 automobiles and too, most sen- 
sitive to the mounting criticism of 
our public, especially of those who 
have unfilled orders for new auto- 
mobiles. As directed by the board, 
our public relations committee de- 
veloped and effected a program 
having as its three purposes the 





Can’t Afford Bad Times, 


Dealer Baehr Believes 
HOMESTEAD, Pa.—“T'd hate 
to be a conscientious congress- 
man today. I’d get burned up,” 
says George W. Baehr, Baehr 
Bros., 801 Walnut St., who bases 
his prediction of good times on 
the premise that we can’t afford 
to have them otherwise. 
“There’s bound to be more 
business for a long while to 
come,” Baehr believes. “We can’t 
stand a depression. We must re- 
main high-incomed so we can 
continue to pay high taxes. 
“Curiously, we left the old 
country,” Baehr continued, “be- 
cause we had good ideas and 
couldn’t carry them out. Yet I 
don’t know that Henry Ford 
could have built his empire un- 
der the conditions we have to- 
day. The thing we’ve got to do 
now is to keep our incentive 





® Dealers tell me 


and the writer’s name will 


We cannot 
meet their desires. The condition is 
not of our making. But we will 
suffer the consequences unless we 
keep on explaining and explaining 


By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 


0. Munn in care of Automotive News, Detroit, 
be kept in confidence if requested. 











































carefully): 


sale; 


ing the black markets; 


curb black market activities. 
The Procedure 


(a) Announcing the program, 
(b) Explaining the purpose, 


the customers, 
(ad) Showing authorship of the 
association, 


Business Bureau. 


delivery date. 
How to Use This Contract 


.it, or words to that effect). 


“When your customer arrives, 
handle him diplomatically, and 
present to him your story rela- 
tive to how many of the people 
who have been buying new cars 
have been reselling them into the 
bootleg market, and that it is the 
desire of yourself and all new car 
dealers to take care of those cus- 
tomers who are in need of new 
cars and are going to keep them. 


new car to the individual. 


the contract, your association sug- 


order, but that you will put it back 
into the file and deliver him at a 
later date when cars are more 
plentiful. 


Option and Repurchase 
Agreement 

“In consideration of the sale and 
delivery to me of a certain current 
model automobile (description of 
car) and other valuable considera- 
tions, the receipt and sufficiency of 
which are hereby acknowledged, I 
hereby agree that I will not sell, 
barter, trade, or assign said auto- 
mobile to any person or persons 
other than (name of dealer) within 
six (6) months from the date 
hereof. 

“And for the same consideration, 
I agree that in case I desire to sell 
said automobile within said period 
of time that (name of dealer) shall 
have the first, exclusive, and irre- 
vocable option to repurchase said 
automobile at a price not exceed- 
ing the purchase price paid, herein, 
less a reasonable amount for usage 
and depreciation. 


“I further agree to respond to 
damages to the said (name of deal- 
er) in event I should violate the 
terms of this agreement.” 





following (and please note them 


“(a) To insure that new cars are 
purchased for use and not for re- 


“(b) To inform and assure the 
public that our local retail indus- 
try does not condone any practice 
that lends itself to new cars reach- 


“(c) To show the public that our 
loca! retail industry is taking ac- 
tive steps to correct conditions and 


“1. Display of a poster 17 by 22 
in dealers’ show and salesrooms, 


(c) Reciting the agreement from 


(e) Showing comments of the 
Cleveland Automobile Club 
and of the Cleveland Better 


“2. Requiring from customer an 
option and repurchase agreement 
covering the resale of the car any 
time within six (6) months of the 


“It is assumed that all orders 
held by dealers are silent with ref- 
erence to delivery date (if any deal- 
er has thoughtlessly specified a de- 
livery date on the signed order 
which he holds, we recommend that 
you conform to this order and not 
use this suggested contract). When 
you receive cars and are selecting 
your order holders to whom you 
anticipate making delivery, we urge 
you, when notifying them, to ask 
them to come in and discuss their 
order which you have for a new 
automobile (do not tell them their 
car is here and to come in and get 


“Therefore before you can give 
any further consideration to an 
early delivery to him that you are 
going to ask him to sign this con- 
tract and to sign the other docu- 
mentary paper surrounding deliv- 
ery of the new automobile. It is a 
contractual relationship, which is 
a consideration of the sale of the 


“If the individual squirms and 
fidgets, and doesn’t want to sign 


gests that you diplomatically tell 
him that you will not cancel his 


New Automobile 
On Floor Called 


Drawing Card 


WILKINSBURG, Pa.—Keeping a 
new car in your showroom brings 
people in every day and keeps ser- 
vice business up splendidly, reports 
S. T.° Kapp, sales manager of 
Beechwood Blvd. Garage. 

“With everybody trying to get 
new cars, we keep one in our 
showroom and don’t sell it,” says 
Kapp. “An empty showroom is like 
a living room without furniture. 


“I sold my new car off the floor 








Courtesy Today Needed — 


Randolph Tells W.Va. Dealers They Have Failed 
To Train Mechanics in How to Sell 


CHARLESTON, W. Va.— While 
canvassing the state recently, Wil- 
liam Randolph, secretary-manager 
of the Automobile Dealers Assn. 
of West Virginia, reported that 
he dropped in at the service de- 
partments of various dealers in 
search of courtesy. 

Randolph said he was given the 
following greetings by servicemen 
in various towns: 

In Bluefield: “Lookin’ for some- 


received similar greetings, Ran- 
dolph said. 

Addressing members via the as- 
sociation’s weekly newsletter, Ran- 
dolph declared: 

“In themselves the greetings 
were anything but conducive of 
a desire to have further dealings 

with the organization. The tones 
of the speakers ranged from 
those bordering on the antagon- 
istic to those of ridicule.” 




















































a while back, and with an empty | iin d 
g, Bud?” o Randolph charged dealers with 

ae ~ mg — — - a In Beckley: “You want any-|failure to train their men in “the 
OS PECNpOS SE WEEE. Bus WHS | thing?” simple fundamentals of good mer- 


a new car back in the showroom, 





In Logan: “What’s your trou- | chandising.” 
a gr ane in and I could sell | 1), 9» “You,” he told dealers, “not they, 
5 In Huntington: “Are you in a/jare to blame.” 

Kapp advertises in the commu- | hurry?” Randolph advised dealers who do 
nity newspaper and three local| fn Wheeling, Parkersburg,|not maintain a service manager 
magazines. , |Clarksburg, and Martinsburg—he |to designate a mechanic to act in 

But your best advertisement, such a capacity. “Impress upon 
says Kapp, “is a new car in your this man,” he added, “the value 





showroom. You may disappoint one 
customer, but you get the goodwill 
of hundreds.” 


Time Sales Rise 
To 80 Pct. Level 


In Rochester 


ROCHESTER, N. Y.—(UTPS)— 
New-car purchasers here gradual- 
ly are reverting to prewar buying 
methods with 80 percent of them 
using finance plans, according to 
a Times-Union survey of dealers. 

Dealers said the trend toward 
credit buying has stepped up sharp- 
ly in the last few weeks. 

A year ago cash was paid in 
70 to 75 percent of new-car sales. 
Dealers report that trend has 
been reversed, and financing 
promises to reach the prewar 
level before many months have 


of always greeting the customer 
with a pleasant voice and a cour- 
teous demeanor.” 

Saying that West Virginia 
dealers were still in the “dog 
house” with many auto buyers, 
Randolph further urged dealers: 
“Call all your mechanics togeth- 

er and tell them that although 
they may wear overalls and get 
their hands dirty at work... they 
are nonetheless a major part of 
the business and that every min- 
ute of the time they are at work 
they are salesmen. Their work, 
their actions all combine to en- 
courage or discourage the cus- 
tomer from returning for addition- 
al patronage.” 

“Our success tomorrow depends 

upon our courtesy today,” Ran- 
dolph declared. 


Mobile Dealers 
Sue 3 Buyers 


In Resale Fight 


MOBILE, Ala.—Two local deal- 
ers have launched three suits in 
court against new-car purchasers 
who allegedly sold their vehicles 
into the black market in violation 
of resale pacts. 

The dealers are Adams Motor 
Co. and U-J Chevrolet Co. 

The suits are part of the battle 
which dealers in this state are wag- 
ing against the presence of 1947 
models on used-car lots, priced at 
hundreds of dollars over and above 
what the vehicle originally sold. 

C. E. Anderson, executive vice- 
president of the Alabama Automo- 
bile Dealers Assn., revealed that 
the Internal Revenue department 
is conducting an investigation into 
the affairs of several used-car deal- 
ers here. 

Meanwhile, most Alabama deal- 
ers are keeping a careful check 
on new-car registrations. When an 
individual is found to have already 
purchased a new car while still 
having an order on another dealer’s 
books, his order is cancelled. 


L. I. Outing Set Aug. 7 


BROOKLYN, N. Y. — The Brook- 
lyn and Long Island Automobile 
Dealers Assn. will hold its third 
annual golf tournament and dinner 
Aug. 7 at the Rockville country club. 





Phoney Titles 
Used in Racket 
In Cleveland 


CLEVELAND.—A $100,000 swin- 
dle racket and the theft of 52 
blank auto titles from the county 
clerk’s office in Cleveland are the 
latest police problems in the de- 
mand by the public to get almost 
new cars regardless of the con- 
sequences. 

At the moment, three ex-convicts 
are being sought in the $100,000 
swindle that has left at least 50 
persons and several finance com- 
panies holding the bag. 

Also, police believe the theft 
of 50 auto titles from the clerk’s 
office last July 3 were the titles 
being used in the racket to swin- 
dle car buyers. 

This is how, according to police, 
the racket worked: 

The ex-convicts worked singly 
through plants, contacting work- 
ers whom they used as dupes and 
to whom they offered to pay com- 
missions if they could produce pur- 
chasers of new cars. 

The swindlers used fa!e names, 
and certified checks were given by 
victims in payments to the agent. 
He cashed the checks, took his 
percent and turned the remainder 
over to the racketeer who prom- 
ised early delivery. 

Actually, of the 50 such deals 
made, only 12 cars were reported 
delivered. The delivered cars were 
purchased on Cleveland used-car 
iots in legitimate transactions. 


Then the swindlers, still using 
phony names, obtained mort- 
gages on the 12 cars through 
finance companies. The _ cars, 
complete with license plates, 
were turned over to the would- 
be customer with the promise 
that titles would be sent through 
the mails. It is believed that the 
theft of titles fits into the pic- 
ture at this point. 

Meanwhile, first payments on a 
few of the cars are overdue. When 
payments expired, the money lend- 
ing agencies investigated and 
found they were holding mort- 
gages under fake names and ad- 
dresses. A further check showed 
the cars have been passed on to 
innocent buyers. 








Some dealers in the lower-priced 
field report cash transactions are 
holding up fairly well, but cars sell- 
ing for $1,500 and up are being fi- 
nanced in many cases. Finance 
sales on used cars continue to be 
large in number. 

Two dealers reported a “notice- 
able letdown” in used-car sales 
since July 1, but blamed it on the 
vacation periods of many work- 
ers. As a result there has been 
some softening in used-car prices 
although not to any great extent. 

Used 1940-1911 models still com- 
mand top prices, in good shape. 
Earlier models were first to feel 
the decline. 

Most dealers do not expect an 
early decline in the used-car mar- 
ket, basing their predictions on 
anticipated price boosts on new 
cars as a result of higher steel 
costs brought about by the coal 
price boosts. 


GM Cancels Franchise 


Of Shearer Chevrolet 


ST. LOUIS. — The franchise of 
Shearer Chevrolet Co., 7256 Man- 
chester Ave., Maplewood. St. Louis 
county, has been cancelled by Gen- 
eral Motors following F. W. Shear- 
er’s conviction on an income tax 
evasion charge. The company’s Mt. 
Vernon (Ill.) branch, Shearer Mo- 
tor Co., also has been cancelled. 


GM _ representatives said that 
after receipt of newspaper clip- 
pings on court proceedings against 
Shearer, the owner of the two com- 
panies, “It was obvious from the 
information we have obtained that 
we cannot have a man of this sort 
representing Chevrolet. We, there- 
fore, are giving him approximately 
60 days to liquidate his interests.” 





Wis. Court Backs Denial 


Of License to Dann Firm 
MADISON, Wis. — Circuit 
Judge Herman W. Sachtjen has 
upheld the state motor vehicle 
department’s denial of an auto 
dealer’s license for United Auto 
Sales, Inc., Milwaukee. 
Commissioner B. L. Marcus 
contended that the new corpo- 
ration was merely a subterfuge 





to perpetuate the business of 
Julius Dann, Milwaukee, whose m a — 
dealer’s license previously had 5 es a cm hk i 


\ 


been revoked upon conviction of Rs aN ati oe a ae . ‘i 


violating federal statutes cover- 
THE WISCONSIN boys peddie cheese almost thustastically they sell 
ing sales of used cars. Harold 0. Hornburg, president of the Wisconsin iabieaatiae Trades temas and 
Milan, manager, cheese at the Automotive News open house. 





cars. 
Leouls 
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AUTOMOTIVE 
D a Mi 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


WE STAND FOR: 


11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





Who Gets Hit on Head 


When Rocks Fly? 


Fi PAGE 6 we are publishing two letters from used car 
dealers which point up one of the most pressing prob- 


lems in the auto industry. 


In some sections of the country, new and used-car dealers 
are slugging it out in public with the result that both groups 


are blackened in the public eye. 


Yet there is no good reason why this should happen. Both 
new and used-car dealers play vital and legitimate roles in 
the automotive economy. Both are needed. Both perform 
a real service. Many new-car dealers depend on used-car 
dealers to take used cars off their hands and clear their lots 


for new-car sales in normal times. 
And they will do so a 
handle both new and ona 


dealers get 
ing then? 


ain. Many new-car dealers can 
cars. But many don’t want to. 
When you get right down to cases, most new and used-car 
ong and respect each other. Why all the fight- 


« Well, it takes only one tossed rock to start a riot. 


Any group that is under attack has the tendency to shift 
the blame to the nearest scapegoat. That seldom works. 
So the scapegoat fights back. If his trade practices are 
under attack, he starts talking about the trade practices of 


the opposing group. 

Actuall 
lutel 
the full story. 


In a free country there is nothing to say a used-car dealer 
cannot trade in used cars, whatever the model may be. As 
far as resales of nearly new cars go, most people in the 
trade know that the individual is getting the cream of the 
premium while the used-car dealer gets a small profit. If 
you think this is not so, try to buy a car from the public. 

On the other hand, there has been criticism against new- 
car dealers for allowing less than the market value on trade- 
ins. Yet the new-car dealer would be a poor businessman if 
he did not do so. Most used cars are overpriced. The market 
may decline sharply at any time. The new-car dealer must 


protect himself against a decline. 


But the dealer can’t give customers an education in trade 

practices every time he takes in a car. 
However, both new and used-car dealers can avoid public 
airing of the trade practices of each other by refusing to 
in public brawls with each other, and both sides 


would benefit. 
So let’s quit heaving rocks. 


y, the trade practices of both groups may be abso- 
legitimate but may look bad unless the public has 
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WILL SOMEONE (except a pre- 
judiced labor boss) explain to me 
why there is not sound logic in 
President Truman’s recommenda 
tion of allowing a hundred thou- 

sand so-called 

WHY NOT  DP’s or refugees 

LET ’EM IN? to enter the 

United States in 
the next four years? That is, a 
hundred thousand per year. Dur- 
ing the past year we have been 
spending $130,000,000 to maintain 
550,000 refugees in Europe and 
about 400,000 of these are in what 
amount to concentration camps. 
The pick of these DP’s are being 
absorbed by some of the European 
countries such as Belgium, which 
has contracted for 20,000, Holland 
which wants 8,500 industrial work- 
ers and other countries that want 
skilled men and women such as 
doctors, nurses, mechanics, lum- 
bermen, etc. If we don’t act quick- 
ly in our own interests, we will 
be left with only the incapables 
either to invite here or to support 
behind barbed-wire enclosures in 
Europe. 

+ a o 

IT HAS ONLY recently been 
brought to my attention that these 
refugees, most of whom come from 
Poland and the Ukraine, which 
are now dominated by Russia and 
to which these non-communists 
could return only at their own 
risk, consist largely of the white- 
collar class, or at least are skilled 
workers who could be readily ab- 
sorbed into our economy. By clas- 
sification, they divide as follows: 

Skilled service workers....... 25.3% 


Farmers and lumbermen...... 25.5% 
GRAND. ode cdieviedcccvenions cccREeeD 
Mining and factory workers.. 9.1% 
ED scx easceotscedes SURED 
Mechanics and drivers ....... 7.6% 
Construction workers ........ 6.7% 
Inexperienced and students .. 4.4% 
Doctors and nurses .......... 3.2% 


* * * 


MOST OF US are _ familiar 
enough with American history to 
realize that it was the immigrants 
from Europe who supplied the 
blood and sinew of this country’s 
early development. It seems to me 
that the influx of a few hundred 
thousand workers of this type, 
fired with an ambition born of des- 


crease our productive capacity. 
These people are no different than 
you and I; all they want is a 
chance to work, and for their la- 
bors to receive compensation to 
provide for their families. When 
you stop to consider, it seems al- 
most inhuman that we should, by 
man-made laws, deprive a great 
mass of human beings of an op- 
portunity which, only by the grace 
of God, do we enjoy! 

* * * 

WE ALL KNOW that there are 
certain types of labor for which 
it is now almost impossible to 
find candidates. Domestic servants 
for example, are almost non-exis- 
tent and their scarcity has left 
tens of thousands of large homes 
and estates vacant. My tailor tells 
me that it is near impossible to 
find the type with which we were 
once all familiar, who sat cross- 
legged on his bench and did the 
fine tailoring, button-holing, etc. 
No apprentices can be found in 
this country to take up this high- 
ly necessary but tedious work. 
Farmers, too, are finding it in- 
creasingly difficult to get any help 
and the old-fashioned “hired man” 
is nearly as extinct as the Ameri- 
can buffalo. 

* > . 


LAST WINTER, I had a circular 
from some outfit in Miami offer- 
ing domestic help, men or women, 
or as couples, who could be 
brought in from Puerto Rico on 
an arrangement whereby the em- 
ployer put up a sufficient amount 
to guarantee traveling expense, 
certain number of months labor, 
etc. If a similar plan could be 
formulated to select desirable can- 
didates abroad, the expense could 
be lifted from our government and 
distributed among those like our- 
selves who would be willing and 
anxious to advance the necessary 
funds. Certainly this could be 
worked out so that it was by no 
stretch of the imagination import- 
ing “slave labor.” Either party to 
the arrangement could be free to 
cancel it if it were not satisfac- 








CMON, LETE Go. 
THis /S WHERE 
WE CAME /N 


DECIDEDLY h NOT A 
"BLDE" PRINT” 





Letterbox 


‘OK, a Duke then... ..’ 


This is an open forum for the discussion of any subject of interest to our 
to 


Titles 


In your July 14 issue, page 28, 
you have an article “Even Royalty 
Stands in Line for Cadillacs.” 

In this article you state that the 
Prince of Wales has received his. 
Since King George VI of England 
has no son, just who is the Prince 
of Wales?—Frep Eacuus, Molyneux 
Chevrolet Co., Rockwood, Tenn. 

Eprror’s Note: Touche. So he is 
the Duke of Windsor now. Must 
be that the Cadillac folks knew 
him way back when. 


Ad Series 

Here are the last two of a series 
of 16 ads which the Wichita deal- 
ers have used with very good ef- 
fect. A new series of 16 will start 
shortly.—R. D. McKay, R. D. Mc- 
Kay Motor Co., Wichita, Kans. 

Eprror’s Nore: Wichita dealers 
have done a swell job in keeping 
public informed. 


What Type? 


We have just received your July 
14 edition of Automotive News. We 
are particularly interested in the 
section on page 42 entitled “Renew- 
ing Used Car Interior.” We would 
like to know what type spray out- 
fits and what material is needed 
to spray the inside of the truck as 
shown in cut No. 2. This was called 
“Behr-Manning Micro-Cut Stylon 
Fibre.”—DonaLp D. DiaL, Dial Mo- 
tor Sales (Studebaker), Wellston, O. 

Eprror’s Nore: For applying the 


tory. As a matter of fact, the plan 
used in transferring Japanese help 
from the Pacific Coast to the Mid- 
dle West during the war years 
could be adopted. I, for one, am 
going to write my Congressmen 
and Senators the way I feel about 
it and I hope, if you agree, you 
will do the same. We ought to get 
behind Truman on this one!— 
G.MS. 


WHAT FOOLS 






Be: 


















patented Micro-Cut Stylon fibre 
you will need a special Binks, 
Paasche or DeVilbis “Flock” gun 
—air pressure 12 pounds. For rub- 
ber, use a standard spray gun at 
40 pounds pressure. 


Gratifying Response 
I thought you might be inter- 
ested in an ad which we have run 
in our local papers stating our 
policy regarding new car deliveries. 
The response has been most grati- 
fying.—Roy L. Dew, Dew Motor Co. 
(Cadillac), St. Petersburg, Fla. 
Eprror’s Notg: Reader Dew’s ad 

tells simply and clearly the firm’s 
policy of fairness, and adds a 
neat selling note that while de- 
lay is inevitable “Hold to your 
purpose. There’s no substitute for 
a Cadillac.” 


Coming Events 


July 31-Aug. 2—Saratoga, N. Y. 1947 con- 
vention of the New York State Automo- 
bile Dealers, Inc. 


AUGUST 
Aug. 21-22—Los Angeles (Biltmore Hotel) 
SAE West Coast Transportation & Main- 
tenance meeting. 


SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah) 
Fall meeting of the Society of Mechan- 
ical Engineers. 

Sept. 7-9 — Biloxi, Miss. (Buena Vista 
hotel). Tennessee Automotive Assn.'s 
eighth annual convention. 

Sept. 12-13—Traverse City, Mich. Annua 
meeting of Michigan Trucking Assn. 

. 15-16—Egg Harbor, Wis. Annua! 
meeting of Wisconsin Trucking Aagsn. 

Sept. 17-18—Milwaukee (Hotel Schroeder) 
SAE Tractor meeting. 

. 19-26—Chicago. National Machin: 
Tool Builders’ Exhibit and Productior 
and Machine Tool Show. 

Sept. 18-19—St. Louls. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8. ©. (Hotel 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 


OCTOBER 
Oct. 2-4—Los Angeles (Biltmore Hotei) 
SAE Autumn Aeronautical meeting. 
Oct. 3-4—Atiantic City. Annual convention 
of Pennsylvania Automotive Assn. 
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The benefits of Ford and Lincoln-Mercury 


hases, 
erations, through payrolls ond pure 
. extend all over America. 


T USED to be that when people thought of the 
Ford Motor Company, they thought only of 
the Rouge Plant. Today the picture is far differ- 
ent. With the passing years, Ford operations have 
been constantly expanded to keep pace with the 
demand for Ford-built products and the need for 
the most efficient distribution possible. 


With 19 plants, 12 parts depots and six lumber- 
ing and mining operations throughout the United 
States, Ford and its Lincoln-Mercury Division con- 
tribute directly, through the employment of nearly 
140,000 people, to the swelling of the economic 
stream in scores of communities, large and small. 


Add to these the 7,500 Ford and Lincoln-Mercury 
Dealers and their 100,000 employees all over the 
country and that is still only part of the story. 


For there are over 7,000 Ford and Lincoln- 


thee” 
sa ed 


@ Assembly and manufacturing plants 
| Molar (toed 


*% Mining, lumbering, misc. operations 





Mercury suppliers—the firms who furnish every- 
thing from paper clips to giant 100-ton presses 
—with an estimated 125,000 employees who 
work on Ford assignments. They, too, benefit 
directly and indirectly from Ford and Lincoln- 
Mercury operations. 


Thus has the Ford Motor Company organization 
grown outward from the Rouge to the four 
corners of America, to become a nation-wide 
neighbor to all our land. 


While size may be one of many yardsticks, the 
true measure of success lies in what is accom- 
plished. The growth of this organization is best 
reflected in its products—in greater value, longer 
life, better service to the customer. Ford and 
Lincoln-Mercury Dealers can well be proud of 
the important and indispensable role they have 
played in making this possible. 


FORD MOTOR COMPANY 


BUILDERS OF 
FORD 


FORD, 


LINCOLN AND 
TRUCKS AND 


MERCURY 
TRACTORS 


CARS, 
FORD 














Editor’s Note: With all the 
resale hubbub in the daily press, 
used-car dealers believe they’re 
shouldering an unfair portion of 
the abuse. As Automotive News 
has stated many times, we feel 
all elements in the auto industry 
should try to work out their 
problems within the industry. 
However, for the record, we feel 
used-car dealers are entitled to 
their side in the controversy, and 
herewith publish two _ letters 
which indicate the need for 
greater understanding between 
new and used-car dealers. 

See editorial, Page 4. 

Guy Smith, used-car dealer of 
Albuquerque, N. M., says: 

“There are several things that 
I would like to bring to your at- 
tention if I only had the time to 
go into them fully. I have read 
your paper intermittently since 
January, 1926, at which time it 
was called the Automotive Daily 
News. 

“At that time I was a new-car 
dealer here in Albuquerque and 
I later (about six years) gave 
up the new-car franchise and 
have been in the used car and 
finance business up to now. While 
in the N. C. business, I enjoyed 
a very favorable reputation and 
since being in the U. C. business 
these many years I think that 
my reputation for honest fair 
dealing is even better, as I still 
count the same customers that 
I had 20 years ago, many of 
whom I have sold from five to 
seven or more cars to. 

“The attitude of many of your 
regular writers in your paper 
seems to be that anyone in the 
U. C. business must be a crook 
and any one in the N. C. business 
is on a plane quite a bit higher, 
and certainly could do no wrong. 

“Now in this I beg to differ with 
you most emphatically. There are 
several exclusive U. C. dealers in 
town that enjoy a very fine repu- 
tation and I never heard anything 
different over a period of years. 

“On the other hand there are 
several N. C. dealers who have 
stopped at nothing in their deal- 
ings with their customers who have 
been forced to buy new cars from 
them during the past 18 months. 

“One dealer will not sell a new 


New Car Dealers 
Join U. C. Men 


In Waycross, Ga. 


. 

WAYCROSS, Ga.—The Waycross 
Automobile Dealers Assn. has been 
organized here by the new and 
used-car dealers of this city. 

Officers are: Dewey Durrence, 
president; P. V. Pridgeon, vice- 
president; William Bothwell, sec- 
retary-treasurer. 

Durrence said the purpose of 
the new association will be to en- 
force the collection of licenses 


from all people dealing in the sale 
of cars and to eliminate as much 
ts possible the possibility of buy- 
ing a stolen car. It is proposed 
to have the Georgia license law 
conform with license laws in sur- 
rounding states. 
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How the Used Car Dealers See It 


Irked by Attacks, Independent Retailers Hit Back; 
Need for Understanding Cited 


car unless he can make at least 
$300 on the trade-in (as is) while 
another has set his price at $500 
and neither one will sell a new 
car outright. Another N. C. dealer 
a short distance away sells 50 per- 
cent of his new cars to U. C. lots 
here in Albuquerque. The fac- 
tories know these things are go- 
ing on. The dealers send them 
their financial statements each 
month and it is very easy to fol- 
low up a new car by motor num- 
ber after it leaves their hands. 
Do they do it? No. 

“Now who in hell -is the BIG 
BAD WOLF?” 
* * * 

John B. Sartor, used car dealer 

of Fort Laulerdale, Fla., says: 

“Why all these articles aainst the 
operations of used car dealers? I 
think I can give a quick and sensi- 
ble answer to these so-called czars 
of new car agencies... and here 
it is! 

“First of all, new-car dealers are 
jealous of all the used car dealers, 
because the  big-plate-glass-front 
men missed the boat way back 
when they lost their courage, 
crawled into their big showroom 
shells and actually believed that 
the automobile business would end 
right there and would never be 
revived until they decided to crawl 
out of the shell and sell to the 
American public again. 

“Poor czars! What a lack of con- 
_* in the great American pub- 
lic. . 

“As for new cars for sale on used 
car lots, only three types of the 
public have created that condition. 

“1. The boys who have an ‘in.’ 
and by that I mean that they were 
able to get not one car, not two 
cars, not three cars, but as many 
as 10 cars, which they in turn in 
most instances drove to Florida, 
then on the pretext that they were 
suddenly called to Detroit on ur- 
gent business, and as they would 
have to fly back they would rather 
sell their car. 

“That’s one method! Another 
favorite tale was that their local 
dealer had called them long dis- 
tance and notified him that the 
new car was ready. Well you sce 
he had placed an order with an- 
other dealer never thinking he 
would ever get a car from that 
source ... it really came to them 
by surprise when said dealer 
called and said, ‘I have your car 
ready’ ... so what could he do 
with two cars? Naturally sell 
one, wouldn’t that be sensible? 
Of course we agreed, and so it 
went on and on. I happen to 
know of cases where an entire 
family drove to Ft. Lauderdale, 
Fla., with brand new cars each 
and they sold them all, too... . 

“No. 2 was the poor ordinary guy 
who saw a chance to make a few 
extra hundred bucks right quick, 
especially if he happened to be 
an ex-GI. He felt that he missed 
all the big dough while in the ser- 
vice, so why the ’ell shouldn’t he 
get in on easy mazooka. It seemed 
very logical to him. (It is being 
done in the housing racket, too!) 

“No. 3... and don’t forget to 
jot this one down because this is 
the worst of them all! He is one 





AS ONE PILOT TO ANOTHER. United Air Lines’ Capt. Willard Swain, himself a 


model plane bulider for the last 13 years, 


congratulates Herh Weiss, 20, of Chicago. 


who qualified in a local meet as one of Chicago's representatives in Plymouth’s first 


ae Model Plane contest at Detroit Aug. 13-16. 
model champs from all over the world. With them is Welss’ sponsor, Z. 8. 
president of Z. 8. Frank Motors (Chrysier-Piymouth). 


He will compete with other 
Frank, 


of the ‘czar’ boys. He will call and 
tell you your long awaited car has 
finally come and he is ready to 
make delivery, but, by the way, 
you still have your old car, be- 
cause if you haven't it’s no deal. 
Then he will proceed to load your 
new car with all the gadgets in- 
cluding the latest thing in covers— 
but not just ordinary covers . . 
oh, no, these covers are called by 
a special name, maybe plastic glass 
or satin plush (don’t worry, he'll 
think of a fancy name!).... 

“We have never tried in any way 
shape or form to harrass the new 
car dealer. As a matter of fact, here 
in Ft. Lauderdale we get along 
very friendly, as all the new car 
dealers here are very accommo- 
dating, we can obtain any parts 
we need as long as they have them 

. and if they are out of stock, 
they will go out of their way to 
order them, and most of them give 
us the regular dealer discount. 

“So why the Sam Hill don’t those 
Big Yankee new car czars get 
smart and mind their own business 
—let them start streamlining their 
broken-down sales departments be- 
cause before many moons they will 
once more be getting out their 
sales kits and making their usual 
10 calls a day. If they will con- 
centrate along these lines they will 
find it more profitable and certain- 
ly more constructive to the econ- 
omy of the nation. 

“Kindly remind the world that 
the used car dealer has become 
an institution and is here to stay 
whether the new car czars like it 
or NOT! 

“P. S—To show that there are 
no hard feelings, I hereby issue an 
open invitation to any new car 
dealer to come to Florida and I'll 
be glad to take him fishing... 
who knows, he may even be able to 
catch a sail fish. but of course we 
have other kinds of fish, too.” 


Hudson Reports 
Greater Demand 


For Drive-Master 


DETROIT.—The motoring pub- 
lic’s growing preference for auto- 
matic driving is reflected in a sur- 
vey of 1946 and 
1947 orders for 
Hudson cars 
which shows that 
more than ever 
before owners 
are ordering cars 
equipped with 
Drive - Master, it 
is reported by 
George H. Pratt, 
vice-president in 
charge of sales. 


“Drive - Mas- 
ter, an automatic driving device, 
is optional equipment on Hudson 
cars and is built into the cars at 
the factory,” Pratt said. “Drive- 
Master is designed to meet any- 
body’s likes and dislikes as it per- 
mits three distinct methods of 
driving—Drive-Master, manual 
gear shifting with automatic 
clutch, or conventional shifting 
and clutch operation. 





George H. Pratt 





Pratt stated that with Hudson | 
Drive-Master, gears are shifted si- : 


lently and automatically and un- 
der complete control of the driver. 
To start, the gear shift lever is 
placed in the high gear position. 
Upon depressing the accelerator 
pedal the car moves forward in 
the “Pickup Gear,” which is the 
equivalent of an accelerated sec- 
ond speed gear. The driver may 
remain in that gear as long as he 
cares to, accelerating to the speed 
desired. 


In going into high gear it is only 


necessary to release the accelera- 
tor and the shift is made instantly 
and automatically. When coming 
to a stop, it is only necessary to 
apply the brakes and the transmis- 
sion is automatically shifted from 
high back to “Pickup Gear”, ready- 
ing the car for a new start. 


Bohn Motor Co. of La. 


Cets Building Permit 


Bohn Motor Co., New Orleans, 
has received permit for construc- 


tion totaling $71,981. 





FAREWELL TO ANTBAL. General Motors top 
goodhye to Ken Anibal txecond from left) retiring after 
Pontiac and assistant to General Manager H. J. Klingler. W 


GM president; 
dent in charge of research. 


Henry Crane, engineering consultant, and C. 
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Tjaarda Says He'll Build Car 
Despite the Skeptics 


(Continued from Page 1) I} 


ready arranged to acquire 500,000 
square feet of the former North 
American aviation plant in Grand 
Prairie, Tex., near Dallas. The 
plant has a total capacity of 2,000,- 
000 feet. 

Tjaarda said the space will be 
occupied by his North American 
Motors, Inc., for assembly of the 
advanced six-cylinder car de- 
signed by him. Volume produc- 
tion is scheduled to start in the 
third quarter of 1948, he added, 
and the new car will be known 
as the “Cortez.” 

Texas correspondents of AuToMo- 
tive News reported in the July 21 
edition that prominent businessmen 
and bankers in Dallas had made 
no commitments to Tjaarda. Three 
Dallas banks were said to have 
denied any connection with plans 
for financing North American Mo- 
tors. 

On the other hand, Tjaarda said 
last week that promises of finan- 
cial support by Texas interests in- 
duced him to select that state for 
the location of the new company. 
The identities of Texas and New 
York backers will be made known 
in due time, he said. 

Tjaarda said that the company, 
of which he is expected to be 


Playboy 


(Continued from Page 1) 
one-piece, all-steel, all-welded body 
and frame, and the four independ- 
ent coil springs that guarantee a 
level ride, are a few of the fea- 
tures being stressed in the copy. 

In addition, the ads include such 
statistical data as the size, weight, 
width of seat, mileage, economy of 
operation and price of the Playboy. 
The ads request those interested in 
dealerships and distributorships to 
write the executive offices of the 
Playboy company for details on 
franchise requirements. 

The campaign will be launched 
with full-page black and white ads 
in Liberty, Saturday Evening Post, 
Life, Colliers, Fortune, AuToMoTivE 
News, Time, Duns Review, Esquire 
and other national magazines. In 
addition, 1,000-line newspaper ads 
will break this fall in key markets 
throughout the country. 


president, will begin selecting 
dealers four to six months be- 
fore production gets under way. 
Distributors will not be employed 

in the merchandising of the Cor- 

tez cars, he added. 

North American Motors plans to 
turn out 70,000 vehicles in its first 
year of operation, according to 
Tjaarda. Supply difficulties are ex- 
pected to be few, because, he said, 
a new steel-making concern will 
be in production in Texas by the 
time North American is ready to 
start. 

Approximately 75 percent of the 
steel for the Cortez car will be 
obtained from this Texas source, 
the designer revealed. North Amer- 
ican Motors hopes to get many of 
its other parts and materials from 
Texas concerns, he said. 

Disclosing that five Cortez cars 
will be hand-built in Detroit this 
winter, Tjaarda said no pictures 
will be released until shortly be- 
fore the start of production next 
summer. 

Tjaarda insisted that the proj- 
ect would furnish employment 
for some 70,000 workers in Texas, 
including 20,000 to be directly em- 
ployed by North American Mo- 
tors. 

Descriptions of the car as “revo- 
lutionary” were refuted by Tjaar- 
da, who said a more accurate ad- 

jective would be “advanced.” 
Among the projected features of 
the Cortez, he said, are: 

A six-cylinder Continental mo- 
tor; 100-inch wheelbase; a retail 
price of about $1,100, and a new 
“controlled combustion” process 
which Tjaarda said would give 45 
miles per gallon of gasoline. 

The designer said the new com- 
bustion process has been in the 
development stage for the last 10 
years. In tests on several different 
makes of cars around Detroit, the 
process has resulted in two to three 
times the mileage of conventional 
combustion methods, he said. 

Asked about reports that the 
chairmanship of North American 
Motors had been offered to James 
A. Moffett, a former vice-president 
of Standard Oil of New Jersey, 
Tjaarda said that no such move 
had been taken. 





FOR THE FIRST TIME Soapbox Derby racers at the national contest in Akron 
during August will have the same wheel alignment and wheel balancing service given 
to the big cars in the Indianapolis 500-mile classic. A small alignment machine has 


been bullt by Bear Mfg. Co., Rock Island, Iil., 


especially for the derby racers. Small 


gauges also are included to check toe-in, camber, tracking and trueness of wheels. 
Fermerly the Derby participants did this checking by means of string, yardsticks and 
welding rods. Back of the alignment machine on the bench is a small industrial ba!- 
ancer, which operates on the same —— as the reguiar automotive wheel balancing 
machine balancer all 


. With this small 


official derby wheels will be checked and cor- 


rected before the big race, according to a Bear executive. 
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STUDEBAKER DEALERS PROUDLY CELEBRATE 





A GREAT CAR’S ANNIVERSARY 





A bigger sensation now than when 
it first came out...acclaimed everywhere 
as America’s most modern car 


ge | POST WAR“LEADER 
| , IN MOTOR CAR STYLE 
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By William Uliman 
Staff Correspondent 


NE of the valuable services 
made available by NADA for 
its members is the weekly series 
of radio programs entitled “Your 
Car.” Supplementing this activity, 
is the association’s extensive press 
release service. The news and radio 
department is under 
No. 6 the direction of Harry 
of a Series R. Daniel, whose ex- 
on NADA periences have in- 
cluded all phases of 

radio and newspaper work. 


The association’s radio activities 
came into existence in the midsum- 
mer of 1945 just after the govern- 
ment had announced that the pro- 
duction of automobiles could be re- 


Dowd Heads Rotary 


Ernest S. Dowd, head of Dowd- 
Feder, Inc. (Chrysler-Plymouth), 
has been elected president of the 
Rotary Club in Cleveland. 


AUTOMOTIVE NEWS, JULY 28, 


Keeping Public Abreast of Dealer Doings 


NADA’s Harry Daniel Writes Radio Scripts and News Releases 
Aimed at Motorists Waiting for Delivery 


sumed. Immediately after this an- 
nouncement a wave of optimism 
swept the coun- 
try with regard 
to the possibility 
of new cars be- 
ing available to 
everybody. 

Car owners 
got the impres- 
sion that with 
new vehicles just 
around the cor- 
ner there was no 
need of keeping 
their vehicles in 
repair. Business in dealers’ repair 
departments took a _ nosedive. 
NADA headquarters was deluged 
with letters and wires from deal- 
ers, asking that something be done 
to give the public the facts in the 
situation—to let the country know 
that anything like an adequate sup- 
ply of new cars would not be avail- 
able for a long time. 


NADA swung into action at once 





Harry R. Daniel 











THEY KNOW THEY’RE SAFER e 


WITH hanger Wien jprancla ¥ 


the automobile and aviation industries 


Added safety is one of the reasons why 
motorists all over the country have 
placed wider windshields and bigger win- 
dows at the top of the “musts” list in the 
cars they buy. And that’s why automobile 


manufacturers who have followed this un- 


deniable trend in car design have been 


enthusiastically applauded. 

- May we remind you that, in selecting 
Safety Glasses for your particular needs, 
“Pittsburgh” is your wisest choice. Why? 


Because 


Pittsburgh Safety Glasses are 


quality products. They’re dependable — 


their long record of successful service in 


Safety G88 urns 


DUPLATE SAFETY PLATE GLASS > 


"PIrTsBURGH stonds for Quality Glass and tint 
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with a series of press releases that 
toki the real facts about new-car 
production, and which found wide 
acceptance by press associations 
and publications. At the same time, 
Daniel wrote a five-minute radio 
script on the new-car situation 
which made it clear why an am- 
ple supply of the vehicles could 
not be looked for before the lapse 
of a great many months, possibly 
years. 


The NADA magazine an- 
nounced that any dealer desiring 
to go on the air with this mes- 
sage could secure a copy by writ- 
ing for it. The result was a flood 
of requests from dealers. This 
was followed immediately by the 
suggestion from numerous mem- 
bers and some associations that 
more radio messages on the 
same subject be sent them. 


These combined efforts with 
press and radio went far toward 
setting the public right—that new 
cars in any considerable volume 


proves this. They’re the product of a com- 
pany whose scientific resources, 
skill, and manufacturing experience are 
unexcelled in the industry. Furthermore, 
Pittsburgh Safety Glasses can now be 
mass-produced in curved as well as flat 


panels. 


You will find it worthwhile to consult 
our Safety Glass specialists whenever you 
have a problem involving the use of glass 
in the design and construction of your cars. 
Pittsburgh Plate Glass Company, 2259-7 
Grant Building, Pittsburgh 19, Pa. 


ETY WINDOW GLASS 
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ON THE AIR for NBC since October, 1946, By Wade, who does a five-minute per- 
sonality sketch, has been renewed again by Studebaker for the rest of the year. Here, 
Wade and Roy B. Bender, regional manager for Studebaker, discuss a script in the 
WTAM studios, Cleveland. Wade is currently heard Monday through Friday at 5:30 
Pp. m. on “Personalities In the News.’’ During the war years when Studebaker spon- 
sored Wade, commercials were based on institutional plugs. Now, Studebaker is featur- 


ing its complete automotive line. 


more than 700. The recipients in- 
clude radio stations, dealers and 
dealer associations. The five-min- 
ute scripts are sent free to those 
desiring to make use of them. 

The scripts deal entirely with 
subjects of current interest to the 
car owning public. They give the 
latest authentic information about 
automobile production, safety and 
traffic problems, the need of car 
care and frequent inspections, 
highway construction and other 
topics in which car owners are 
vitally interested. 

Special situations, such as the 
dealers’ trade discount fight and 
the more recent agitation grow- 
ing out of the used-car profiteers’ 
market, have been handled in such 
manner as to give the public an 
understanding of all the facts in- 
volved. 

Several hundred dealers and 
dealer associations are now buy- 
ing radio time to put the NADA 
programs on the air, supplement- 
ing them, of course, with short, 
effective, tie-in commercials. In 
a number of cases the NADA 
scripts are woven into longer 
programs sponsored by dealers or 
associations. 

There also is a short press re- 
lease sent with each radio script. 
This is so written that it can be 
given to the press by the dealer 
as a statement or interview con- 
cerning some important develop- 
ment in the automotive industry. 

Thus, the members of NADA are 
provided with a weekly up-to-the- 
minute radio and press. service 
which is available to all members 
without cost. No other trade as- 
sociation is offering its member- 
ship a service of this nature. 
+ * * 

JN ADDITION to these activities, 

the news and radio department 
supplies the press associations, 
daily and weekly newspapers, trade 
press and news magazines with 
news releases covering all develop- 
ments of major importance in the 
retail automobile industry. 

Through a multiplicity of chan- 
nels, NADA is thus continually 
getting the dealers’ story across 
to the public as well as making 
known important information 
about the automotive industry as 
a whole. 

The news and radio depart- 
ment has always made it a rule 
to submit to the press and radio 
only matters of real news inter- 
est to motorists. By following 
this plan, the department has 
been successful. Editors and ra- 
dio program executives have 
been quick to recognize the es- 
sential value of the material 
made available to them. 

Daniel started his career as a 
small town reporter and, after run- 
ning the customary gamut, he be- 
came eventually a top editorial 
executive on a metropolitan news- 
paper. In the 1930’s he turned his 
attention to radio and for two 
years broadcast on a tri-weekly 
program over the Columbia net- 
work with H. V. Kaltenborn, the 
famous news commentator. 

Later, he originated and pro- 
duced various commercial and gov- 
ernment programs. Among these 
was one for the U. S. Department 
of Commerce in which the drama- 
tic stories lying behind our great 
American industries were devel- 
oped. Daniel wrote the scripts and 
was narrator on this program 
which was also on short-wave and 
heard around the work. He is a 
member of the St. Clair service 
staff which assists NADA in a wide 
variety of activities. 














were still a long way off. 


Meanwhile, many dealers were 
writing in to say that if possible 
they would like to see a regular 
radio service established by NADA. 
Thus the decision was made at 
headquarters to put the weekly 
radio script service on a perma- 
nent basis. 

* * > 
DAY these 500-word radio 
messages go to a list numbering 





technical 





It costs you about a penny-a-day to keep 
abreast of the automotive news—better re- 
new NOW! 
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AUTOMOTIVE WASHINGTON 


Alaska Highway Ready 
For Truck Shippers 


By William Ullman 
Washington Correspondent 


fa has established a customs port of entry at Daw- 
son Creek, B. C., and motor transportation of commer- 


cial freight over the Alaska Highway is now 
American shippers can forward commodities in bon 


ible. 
by rail 


across Canada to Dawson Creek, where they will be trans- 


ferred to trucks for trans-®——— 


shipment over the highway 


to Fairbanks and Anchorage. 

The division of territories in co- 
operation with our State Depart- 
ment initiated the action which 
brought about the new port of 
e ; 

House Appropriations 
Committee has already author- 
ized $3,750,000 for road construc- 
tion and improvements during 
the 1948 fiscal year, and Canada 
has agreed to permit persons who 
desire to settle in Alaska, or per- 





_sons having le- 
gitimate busi- 
ness there to 
drive to the 
territory over 
the Alaska 
highway, pro- 
vided certain 
requirements as 
to the condi- 
tion of vehicles 
and equipment 
are complied 
with. 

Another important development 


William Uliman 








Vv. C. FREDERICK, who rose from a shop 


Hoffman, service manager; Robert Hoffman, parts 
distriet manager; Jean Geller, Jacob Ohm and Don 





in the Alaskan transportation out- 
look is inauguration of maritime 
service for the first time in several 
years to southeastern ports from 
Prince Rupert, B. C., by the Briggs 
Transportation Co. Congress also 
has authorized the Maritime Com- 
mission to extend subsidies for an 
— 11 months to June 30, 


Under that arrangement, opera- 


(= a long period of 


repairman to head the Studebaker dealer- 
ship, received a 35-year plaque for the firm in Fremont, 0. Now tmewn as Vie Wredes- 
lek Motor Sales, the firm sold Studebaker wagons before entering the automobile busi- 


ness in 1912. Left to right, at the ceremony: John Zyski, George Hoffman, Richard 


manager; Frederick; E. J. Taylor, 
Logsdon. 


tors may still obtain vessels from 
the Maritime Commission at the 
nominal charter hire of one dollar 
annually, in addition to hull insur- 
ance. The plan will give operators, 
shippers and consumers ample time 
to determine equitable rates for 
commodities and passenger tariffs 
for the Alaska trade. 

Bills have been introduced in 
both the House and Senate re- 























years survey 


after survey has shown The Pro- 
gressive Farmer FIRST in regular reader- 
ship and FIRST in preference among all 
publications read by farm families of the 


14 Southern states. 


But research results are only part 
of the proof. An even stronger indica- 
tion that The Progressive Farmer cap- 
tures and holds intense reader interest is 
the large volume of mail it receives from 
its one million subscriber-families. 


Women readers alone requested 521,081 
items of service from The Progressive 
Farmer in 1946 and 294,571 during the 


first five months of 1947. 


everything from recipes, 


They wanted 
patterns and | 


beauty helps to advice on home planning 


and social problems. 


Your advertising gets the attention it 
deserves, in magazine which is studied, 
cover to cover, month after month, by 


alert, responsive readers. 


And remem- 


ber, The Progressive Farmer subscriber- 
families are three times as prosperous 
today as they were before the war. 


FREE: Write today for OPEN THE DOOR TO $ALES 
a book of good news about a great new market! 


Advertising Offices: BIRMINGHAM, RALEIGH, MEMPHIS, DALLAS, NEW YORK, CHICAGO 
Pacific Coast Representatives: Edward S. Townsend Co., San Francisco, Los Angeles 


questing appropriations for con- 
struction and maintenance of a 
public international airport in 
Alaska and for another airport 
at Fairbanks. Also Alaska high- 
way telephone and _ telegraph 
service has been opened for com- 
mercial use, marking for the 
first time a direct overland com- 
munication system between con- 
tinental United States and the 
Alaskan Territory. 

U. 8S. Postal zoning regulations 
now in effect are to be extended 
to Alaska. Zoning has been de- 
layed because of insufficient map- 
ping and the system of charging 
eight zone rates to the territory 
has prevented establishment of 
mail order services to outlying 
areas. 

. « +. 

T= Alaska Highway crosses 

what was perhaps in 1942 the 
largest unmapped wilderness left 
on the North American continent. 
The highway begins in Canada at 
the end of a 495-mile railroad 
reaching north and west from Ed- 
monton, Alta., to Dawson Creek. 
From Dawson Creek, the highway 
extends northwesterly through 
British Columbia and Yukon ter- 
ritory into Alaska, where, at Big 
Delta, it joins the Richardson 
highway, a road leading northwest 
about 100 miles to Fairbanks and 
southerly to Valdez. 

Work on the highway began in 
1942 when the Japanese were 
gaining a foothold in the Aleu- 
tian islands and the American 
continent was feared in danger 
of invasion via Alaska. Early 
completion of the highway seem- 
ed imperative. 

Difficulties arose at the begin- 
ning, when the Army Corps of En- 
gineers discovered there were no 
detailed maps in existence showing 
the topography of the vast area 
through which a route had to be 
found—an expanse 1,500 miles long 
and 100 to 250 miles wide, com- 
prising about one-quarter million 
square miles in the subarctic re- 
gion. 

The only maps available lacked 
planimetric detail and accuracy. 
Trappers, Indians, and “bush” pil- 
ots, and others likely to be fa- 
miliar with any part of the pro- 
jected route were interviewed. The 
descriptions they gave only con- 
firmed what was already known— 
that there would be swamp areas, 
high mountain ranges, permanently 
frozen soil, dense forests, countless 
lakes, and numerous rivers diffi- 
cult to cross. 

Airport locations by latitude and 
longitude, and small-scale maps 
showing general locations of rivers 
and mountain ranges, were all the 
engineers had in the beginning for 
guidance. The 1,423-mile project 
was split into two parts. The 
southern division, with headquar- 
ters at Fort St. John, extended 634 
miles from Dawson Creek to a 
point near Watson Lake; the 
northern division continued from 
that point 789 miles to Big Delta, 
with headquarters at Whitehorse. 

The problem of locating a high- 
way in unmapped country is 
rarely encountered in the United 
States. There was almost com- 
plete absence of roads or even 
usable trails in the wilderness 
through which the Alaska high- 
way was built. 

Transportation of men and sup- 
plies and equipment was always 
difficult. At the southern end of 
the highway a provincial road led 
northerly 60 miles from Dawson 
Creek to Fort St. John, and an old 
winter road which could be trav- 
eled only when the ground was 
frozen continued to Fort Nelson. 

cd * * 

ORTH of Fort Nelson, overland 

travel was accomplished by 
primitive methods. Dog teams were 
used while snow remained on the 
ground, and rivers and lakes were 
frozen over, but in summer the 
men often pushed forward on foot, 
carrying supplies on their backs. 
Pack and saddle horses were some- 
times used, but they were not easy 
to obtain and it was difficult to get 
them into the back country and 
to feed them there. 


Clay Motors, Inc. 


Clay County Motors, Inc., 260 E. 
Broadway, Excelsior Springs, Mo., 
has been incorporated listing $25,- 
000 authorized capital stock to deal 
in automobiles in all its branches 
by Pearl E. and William Westfall 
and Carolyn E. and E. G. Westfall. 
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THE BUTLER DE-SCALER IS THE 
HOTTEST ITEM IN THIS BUSINESS 


Principle proved by thousands of applications in industrial steam boilers 
and hot water circulating systems. 


Automotive performance proved by thousands of successful applications 
under the toughest operation conditions — trucks, buses, tractors. Now 
.it’s ready for the passenger car market. 


THE BUTLER DE-SCALER IS THE MOST 
NEEDED ITEM IN THIS BUSINESS! 


Nothing else on the market intended to prevent troubles caused by rust 
scale in the cooling system really gets the scale out. 

Even after a cooling system has been cleaned as thoroughly as possible 
by so-called inhibitors, even after caustic soda has failed to remove more 
than a spoonful more of rust and scale — the Butler De-Scaler has 
removed a bucket-full! 

Imagine what that scale — which cannot otherwise be eliminated — 
is doing to engine performance! 

Boiling over due to rust and scale in the water . . . troubles at the 
thermostat, pump and heater due to particles in the water . . . frequent 
back-flushing . . . are bad enough. BUT — visualize that thick coating 
of scale on the block! It’s actually insulating the combustion chamber 
from the cooling system. Result? Overheating. Hot Spots. Waste of gas 
and oil. Sticky valves and piston rings. Lost power and pep. 

No wonder the Butler De-Scaler which keeps the engine cool as well 
as the cooling system — has had such an enthusiastic reception! 


requirements Out 
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within the ent Co.. 926 Magazine of failure t© follow co old scale 
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WE GUARANTEE TO PREVENT AS 
WELL AS CURE THOSE TROUBLES — 
for a Minimum of One Year or 25,000 Miles! 


Read this guarantee — and remember — the Butler De-Scaler not only 
removes the cause of those troubles, but also prevents their recurrence. 


HOW DOES IT WORK—WITHOUT 
CHEMICALS, WIRES OR ATTENTION? 


Like a galvanic cell. Atom-o-lytic action* causes minerals in the water 
to drop to the bottom of the radiator for draining — also removing 
scale and rust in small particles. Once clean — no further scale or rust 
can form. Corrosion—so detrimental to pump impeller,packing, thermo- 
stat, etc. — is prevented. pH automatically maintained slightly alkaline. 
For a more technical explanation, write us for treatise by Dr. T. B. 
Crumpler, Head of Chemistry Dept., Tulane University and Research 
Consultant for Butler Engineering Company. 
*Interaction between silver-plated spring and special Butlermetal core when immersed in 


mineral-carrying water. 


. 


GET THE REST OF THE FACTS FIRST-HAND 


MAIL US THIS COUPON 





BUTLER ENGINEERING COMPANY 
P.O. Box 1699, New Orleans 11, La. 


Gentlemen: Please ship (fill in quantity**) 


Butler De-Scalers @ $4.95 (list) or @ $2.97 (dealer price) in lots of 12 packed in 
attractive display carton, to 


Company 








manutacturer of 


OI is eerntasroresignelpientiniihatiaeerisntcibicsigilampsbbcedieneancteceiiasipt iti a as 
I spercearecenmensatee tencciee eee alsa tk 
(0 Check or money order enclosed 

MY JOBBER IS 


State 
C) Ship C. O. D. 








C) Bill open account 





**Systems having a capacity greater than 30 quarts require one unit for each 30 quart 
capacity or fraction thereof. Operators of large Diesel engines should write for recom: 
mendation of proper unit to fit equipment. 
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‘Merit Rating’ Plan Spreads... 
Unemployment Taxes 


Lowered by 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Bills providing for 
lower unemployment compensation 
tax contributions by employers 
were enacted this year by the leg- 
islatures of at least 15 states, a 
survey reveals. 

Unemployment compensation 
benefits to workers were liber- 
alized by the legislatures of at 
least nine states; more stringent 
administration was provided by 
at least two states; and provi- 
sions against payment of benefits 
to strikers were enacted by two 
states and broadened by another 
state. Most states already deny 
unemployment benefits to strik- 
ers, although they are still eligi- 
ble in some instances. 

Tennessee employers got a 20 
percent cut in payroll taxes for 
unemployment compensation under 
a new Measure, effective July 1. 





15 States 


Extent of the total savings to em- 
ployers could not be estimated im- 
mediately, but it was recalled that 
an experience rating reduction that 
went into effect in Tennessee July 
1, 1944, saved employers $11,500,000 
during the first year. 
N. M. Adopts Sliding Scale 

New Mexico’s legislature enacted 
a bill increasing weekly maximum 
unemployment compensation pay- 
ments from $15 to $20; extending 
maximum payment periods from 16 
to 20 weeks, and providing a slid- 
ing, downward scale under which 
employes with stable employment 
records will pay lower unemploy- 
ment compensation taxes than 
those with a high employe turn- 
over rate. 

A bill enacted by the Nevada 
legislature reduced by % percent 
the minimum contribution by em- 
ployers to the state’s unemploy- 
ment compensation program. Also 








MIXING SHOWMANSHIP with school 
spirit, Mrs. O. I. Borton, Minneapolis, 
drove a specially painted white DeSoto 
with purple wheels and tailored purple 
seat covers to the centennial celebration 
of her alma mater, Rockford college, Rock- 
ford, 11. Mrs. Borton wore a white dress 
with purple accessories topped by a white 
hat with purple violets, the college flower. 
The college colors are white and purple. 
Mrs. Borton is national president of the 
coliege’s alumni association and wife of 
DeSoto-Plymouth dealer 0. I. Borton, of 
Borton Motors, 5245 8S. Lyndale, Minne- 
apolis. 


enacted in Nevada were bills ex- 
tending maximum benefits from $18 
to $20 weekly, and providing that 
persons separated from employ- 
ment because of illness can receive 
benefits under the program. 

The Kansas unemployment 
compensation law was amended 
to reduce employer tax payments 
by an estimated total of more 
than $1,300,000 a year, and to in- 
crease maximum benefits for 


_ AUTOMOTIVE NEWS, JULY 28, 1947 _ 


The tax cut was effected by low- 
ering the employment stability 
record an employer requires to 
qualify for the next lower tax 
rate bracket, averaging around 20 
percent. 

Employers in the state of Wash- 
ington are expected to save more 
than $11,000,000 a year as the re- 
sult of a new law there which re- 
duces the unemployment compen- 
sation tax for most employers from 
2.7 percent to an average of 1.6 
percent of the employer’s payroll. 

California’s legislature enacted a 
bill liberalizing its unemployment 
compensation law and decreasing 
|employer tax contributions under 
|certain circumstances. The meas- 
jure increased maximum benefits 
from $20 to $25 a week, and in- 
creased the maximum period dur- 
ing which benefits may be paid 
|from 23 and a fraction weeks to 
| 26 weeks. 

Stable Employment 

Utah employers with stable em- 
| ployment records will get a reduc- 
tion in their unemployment insur- 
}ance tax rates under a new meas- 
}ure which reduces the 2.7 percent 
|rate to a variable rate of 1.1 per- 





The car you drive has more than 12,000 parts, each planned 
and made to function in harmony. It took years of engi- 
neering, research and experiment to deliver the present new, 
shining automobile to your door. Motor Products, one of 
America’s largest producers of parts for the industry, contin- 
ues to pioneer in the field of development and manufacture. 
Motor Products is pledged to further improvement, more 
safety, beauty and comfort for your new car of the future. 


MOTOR PRODUCTS 


C 


North Chicago, Illinois 


DETROIT, 


ORPORATIO 


N 


MICHIGAN 


Windsor, Ontario, Canada 





workers from $16 to $18 a week. | cent to 1.6 percent, beginning July 


1, for eligible employers. 

A new Ohio law will cut employ- 
ers’ contributions to the state un- 
employment compensation fund by 
an estimated $25,000,000 a year. It 
provides that the minimum payroll 
tax rate be reduced from .7 of 1 
percent to 3 of 1 percent, while 
the maximum is cut from 3 percent 
to 2.7 percent. It also provides for 
the creation of a new trust fund 
as a safety factor to adjust all rates 
in accordance with the size of the 
fund as it is related to the average 
annual payroll. 

Connecticut employers will save 
an estimated $15,000,000 this year 
as the result of new unemployment 
compensation tax rates prescribed 
by the 1947 Connecticut legislature. 

Florida’s legislature enacted a 
bill which will save employers 
in the state an estimated total 
of $5,000,000 a vear on their con- 
tributions to the unemployment 


| compensation fund. It cut in half 


the former minimum 1 percent 


| tax on payrolls. Rejected by the 


Florida solons, however, was a 
proposal to raise maximum un- 
employment compensation bene- 
fits from $15 a week for 16 weeks 
to $20 a week for 20 weeks. 

A merit rating bill was enacted 





by the New York state legislature 
to enable employers whose payrolls 
are stable to get $140,000,000 in tax 
credits this year to be applied 
against their liability to the state 
unemployment insurance fund next 
year. 

Rhode Island’s legislature enacted 
a merit rating bill which will cut 
unemployment compensation tax 
payments of employers by as much 
as $5,000,000 a year. The measure 
was described as unique in that 
the only factor considered in de- 
termining the stability of an em- 
ployer’s payroll is the variation in 
it over a period of from three to 
| five years. 
| To safeguard against exhaustion 
| of the fund, the act provides there 
| Shall be no reduction in the rate 
|for anyone unless the amount in 
|the fund on Apr. 1 of any year is 
8 percent or more of the t ble 
payroll of all Rhode Island em- 
| ployers during the prior year. 
| Along with the merit rating plan, 
the legislation enacted in Rhode 
|Island also increased benefit pay- 
ments to workers from a minimum 
|of $6.75 and a maximum of $18 
weekly to a minimum of $10 and 
|a maximum of $25; increased the 
maximum benefit period in any one 
year from 20% weeks to 26 weeks; 
transferred $28,000,000-plus from the 
unemployment trust fund held for 
Rhode Island’s account at Wash- 
ington to a new Rhode Island cash 
sickness compensation fund; cre- 
ated a new Rhode Island cash sick- 
ness reserve fund into which will 
|be paid all employe contributions 
|and taxes after June 30, 1948, and 
all interest earned by the fund, and 
|reduced the employe contribution 
tax for cash sickness from 1% to 
|1 percent. 

Montana’s legislature enacted a 
merit rating system under which 
employers with stable employment 
records will obtain reduced unem- 
ployment compensation tax rates. 


A measure enacted by the 
Minnesota legislature would per- 
mit employers to make voluntary 

. contributions into the unemploy- 
ment compensation fund up to 
one-tenth of 1 percent of their 
| total payroll, and thus obtain a 
| better merit rating, which in turn 
would reduce the amount of taxes 





| paid. 
| The reduced Minnesota rates 
|}would apply to employers’ pay- 


ments for 1946 and 1947, involving 
some $2,900,000 for last year and 
$2,300,000 for this year. The retro- 
active feature of the state legisla- 
tion was ruled out by the federal 
social security administration, how- 
}ever, with a measure to validate it 
pending in Congress at this writ- 
| ing. 

| Vermont’s legislature passed a 
bill reducing from two weeks t 
one the waiting period for unem 
| ployment compensation benefit pay 
| ments. 

| Enacted in Michigan was a bi'l 
| peoviding stiffer disqualification 
penalties for unemployment com- 
| pensation benefit claimants, includ- 
ing disqualification of all workers 
in a plant involved in a labor dis- 
pute whether they are striking or 
not. Maryland’s legislature also en- 
acted a law providing for more 
stringent administration of unem- 
ployment compensation. 
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to Automobiles Trucks Tractors 


- per 1000 Farms per 1000 Farms per 1000 Farms 


od Capper’s Farmer 
Subscribers... 1,226 354 902 


National Average... 709 254 413 
There you have it! For cars, trucks, or tractors, this census study proves that, on 


the average, the 1,300,000 mid-American families who subscribe to Capper’s 


Farmer represent your best farm market. 


Clearly, the best way to reach them is through the ove magazine they read. 
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The Other Side of the Picture 


OH- 7/5 ATS0/7- WELL LISTEN 
MR. LIVER, IF YOU THINK IT'S 
You SHOULD BE 
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—Auto Advertising — 
New Dodge Sign ° 


WHAT ABOUT 
LD. WIVER'S ¥. 
ORDER 7 
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(Cartoonist Kempf, a Willys dealer, welcomes suggestions for his week- 
ly cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


By Fred K empf 
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est of its kind in this part of the 
country. It reads “Dodge—Depend- 
able Cars—Trucks.” 

The sign has gross circulation of 
190,421 during each 18-hour period 
that it is lighted or visible in day- 
light. 

It is 38 feet high and 39 feet 


| The display uses 8,900 volt-amperes | dealers,” says Will Dammann, pres- 
‘of current. ident, Bear Mfg. Co., Rock Island 
A clock 10 feet in diameter helps Ill., in announcing Bear’s new giant 
attract attention ta the spectacular. | Poster series. 
The letters which spell out DODGE “The old proverb says, ‘One pic- 
are slightly over nine feet high. ture is worth 10,000 words’ and we 
Dodge dealers of the Detroit | believe the new posters tell the 
|metropolitan area arranged with| Bear safety story quickly, dramati- 
|Walker & Co. to build, erect and| Cally and more effectively than 









. 
One of Biggest 
By Bob F inlay wide, and towers 46 feet above the 
roof on which it is located. About 
The new illuminated Dodge spec-! ward Ave. and E. Grand Blvd. in| 38 tons of steel were needed for 


tacular display just placed in oper- Detroit occupies an area of 1,482| the structure, and it is lighted with 
ation at the busy corner of Wood- square feet and is one of the larg- | about a fifth of a mile of tubing. 





Bear Series 
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wit Gy m 
° a) nity, tion will As ere Td 
Metro Just) Broductlon eek. © 235, o>’ 
ufniy Faas at oo od Pity, $89 raduateinent. 38 
38 Yground wit ved Hoo 
p 





ect 
nore | say “Bom 


in win 
eee 


IN NEW ORLEANS 8 T 6% 


° of all Newspaper Classified 
r Advertising Linage during 


. 1946 ran in Ghe Times-Picarme 


@eeeeeeeoeaeaeevoeoeeeeeaeneeee MORNING * EVENING % SUNDAY 


New ORLEANS STATES 


Yes! That's the story that the people wrote in New 
Orleans for the year 1946. The department stores also 
wrote a story.. they placed 83°% of their newspaper 
advertising dollar in these two newspapers. 


Now let's complete the story of facts. In 1946, of the 
1268 New Orleans retail advertisers, 1084 ran in these 
newspapers and half of the 1084 were EXCLUSIVE ac- 


counts. 


Member 


Representatives: 
ANA Network 


JANN & KELLEY, Inc. 


OVER CIRCULATI 


AM | 156,522 


A QUARTER-MILLION 


PM 81,469 Sundey 257,857 ABC 


maintain the sign. 


“We've put an old Chinese prov- 
erb to work for our jobbers and 





ON 


report 12 months ending December 31, 1946 


any number of words could tell. 

“They should be a powerful in- 
fluence in stressing driving safety. 
In line with the President’s procla- 
mation and the recommendations 
of the National Safety Council, we 
are devoting all our efforts in pro- 
moting safety on the highway to 
help reduce the great number of 
highway fatalities.” 

Full details of the new Bear pos- 
ter program and information tell- 
ing how the poster sets can be 
obtained are contained in a special 
printed announcement, which may 
be obtained by writing Bear Mfg. 
Co., Rock Island, Il. 


Misplaced 

In error, this column put Sports 
Afield’s new Detroit office in the 
Bond building instead of the Book 
building, where it really belongs. 
Harold Van Horn is the manager 


Olds Renews 


Oldsmobile has signed to renew 
its current series of one-minute an- 
nouncements on WEAN, Yankee 
Network’s Providence outlet, and 
on Yankee’s’ Bridgeport outlet, 
WICC. Renewal calls for 21 weeks 
on WEAN and 22 weeks on WICC. 
Agency is D. P. Brother & Co. 
Detroit. 


Names 

Fawcett Publications, Inc. an- 
nounces the appointment of Gifford 
Plume as advertising sales man- 
ager of True, the man’s magazine. 
George Jones continues as eastern 
sales manager of True. 


Martin P. Vorberg, who since his 
release from the Army has been 
Detroit manager of Compton Ad- 
vertising, Inc., resigned to accept 
the position of vice-president, di- 
rector and general sales manager 
of the Iowa Ford Tractor Co., Des 
Moines, Ia. 


Russell G. Phillips, director of 
sales promotion of Farm Journal, 
Inc., announces the appointment of 
Barry Urdang as sales promotion 
manager of Pathfinder, and William 
Courtenay as sales promotion man- 
ager of Farm Journal. Urdang was 
previously the assistant promotion 
manager of the New York Times, 
and before the war was promotion 
manager of the Albany Times 
Union and Houston Chronicle. 
Courtenay was previously asso- 
ciated with Du Pont, the Chilton 
Publishing Co. and Houdry Pro- 
cess Corp. 


Edwin C. Hedekin, of the staff of 
Ridder-Johns, Inc., newspaper rep- 
resentatives, is on a _ six-month 
leave of absence from that organ- 
ization to work with the national 
division of the Bureau of Advertis- 
ing, American Newspaper Publish- 
ers Assn., the bureau announced 
this week. Hedekin is the second 
working newspaperman to join this 
bureau under the lend-lease ar- 
rangement put into operation ear)- 
ier this year. He succeeds Dan 
Donahue, named national adver- 
tising manager of the Minneapolis 
Star and Tribune a fortnight ago 
on his return to the Minneapolis 
papers from his January-to-June 
assignment to the bureau. 
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Yes, 3,000,000. Three million. Husbands and wives 
heads of families — 3,000,000 of them — with good in- 
comes — pore over Better Homes & Gardens for the help 
it gives them in living better in a better home. (Cover to 
cover, ads and all.) It’s 100% service that screens out 
casual readers, and gives you this active homemaking 
market that spends billions every year. 


Be 





These 3,000,000 families are the very heart of your market. 


Why? Because we deliberately chose your own automotive 
market to write to — the suburban families who can live 
their spread-out lives as they do only because you gave 
them the cars to do it with. 


No wonder 100% service to BH&G readers is 100% 
service for automobile advertisers, too. May we tell you 
more about it? 


Littles List Strae Miagarie 








16 





DETROIT. — Midwestern youths 
who like to design and build model 
automobiles are showing increas- 
ing favoritism toward rear-engine 
cars, it was revealed last week at 
the regional judging of models en- 
tered in the Fisher Body Crafts- 
man’s Guild competition. 

A survey of entries in the re- 
gional judging, covering models 
from Iowa, Missouri, Oklahoma, 
Arkansas, Louisiana, Michigan, 
Texas, Wisconsin, Illinois, Indiana, 
Ohio, North Dakota, South Dakota, 
Nebraska, Kansas and Minnesota, 
showed that approximately one out 
of three of the miniature cars is 
designed for engines in the rear. 

Officials of the Guild said that 
while many of the rear-engine de- 
signs would not be practical in ac- 
tual construction, the designs in- 
dicate what youths believe the “car 
of tomorrow” will look like. 

The survey also revealed several 
ingenious ideas which the youth 





Byers Manages 
Crosley Sales 


CINCINNATI.—William C. Byers 
has been appointed sales manager 
of Crosley Motors Inc., it is an- 
nounced by Powel 
Crosley jr., presi- 
dent. He is 34. 
Byers was for- 
merly connected 
with the Chev- 
rolet organization 
as district man- 
ager. He was suc- 
cessively pro- 
moted to regional 
sales promotional 
° manager,  assist- 

W. C. Byers ant national ad- 
vertising manager and national 
used-car manager. 


PRECISION 
REBUILT 








Like Engines in Rear 


One-Third of Entries in Guild Regional Contest 
Designed with Power in Back 
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of today believe may be incorpo- 
rated into the car of tomorrow. At 
least three models have roofs of 
polaroid-plexiglas for complete 360- 
degree vision. Several models have 
windows built solidly into the body, 
so designed as to let air condition- 
ing systems take care of ventila- 
tion. 

One boy from a northern state 
attached a note saying his car was 
designed to be “high enough to 
clear big snowdrifts.” Another en- 
try appeared to be an amphibian 
car, styled on the lines of the Navy 
“duck.” 

Winners of the regional judging 
will come to Detroit Aug. 19-22 to 
compete for eight university schol- 
arships. 


Foreign Visitors 
To Reach Record 
At Machine Show 


CHICAGO. — Attendance at the 
Machine Tool Show to be held in 
the Dodge-Chicago plant here Sept. 
17-26 may exceed the original esti- 
mate of 100,000, it was predicted 
last week by Swan E. Bergstrom, 
chairman of the show committee 
of the National Machine Tool 
Builders’ Assn., and sales manager 
of Cincinnati Milling Machine Co. 


Bergstrom said a tremendous at- 
tendance, both from the U. S. and 
abroad, is indicated by the heavy 
flow of advance registrations being 
received daily at the association 
offices in Cleveland. 

Registrations have been received 
from 22 foreign countries, Berg- 
strom reported. There will be, in 
addition, representatives from the 
resident offices in this country of 
Czechoslovakia, France, India, The 












MARCEL F. DeMULLER, newly elected 
vice-president of Willys-Overiand Export 
Corp., became a visiting fireman, in faci, 
f 


the course of a three-month trip to 
Europe from which he has just returned. 
Im Copenhagen, Denmark, DeMuller was 
made an honorary member of the Faicks 
Redningskorps, an emergency organization 
similar to our fire departments. 


Netherlands, Poland and U.S.S.R. 
An official party of 30 from the 
British Machine Tool Trades Assn. 
will sail from England on the 
Queen Elizabeth. 

Countries from which registra- 
tions have been received are Ar- 
gentina, Austria, Australia, Bel- 
gium, British West Indies, Chile, 
Colombia,: Cuba, Denmark, Eng- 
land, Finland, France, Hawaii, 
Italy, Mexico, The Netherlands, 
Norway, Palestine, Portugal, Spain, 
Sweden and Switzerland. 

A dinner in honor of the overseas 
visitors will be held Sept. 23, with 
Charles J. Stilwell, president of 
Warner & Swasey Co., as toast- 
master. 


ENGINES 








A-B, and 9N TRACTOR 
V-8’s-60-85-90-100 H.P. 
. and 6 cylinder Available 


DEALERS SELLING rebuilt engines WILL MAKE 


VISUAL INSPECTION and decide 
is rebuildable, or junk, and tag 
accordingly. 


BLOCK DEPOSITS ARE REFUNDED 
except wher there are missing parts; or when 
trade-in engine is visually a junk engine, allow- 
ance of $5.00 will be given. A junk engine is one 
that is not in rebuildable condition, 
damaged through freeze cracks or when a con- 


MERCURY 


if old engine 
return engine 


* CHEVROLET 


DODGE—CHRYSLER 


DESOTO—PLYMOUTH * 


‘8 


ORDER NOW! IMMEDIATE DELIVERY 
On All Models Cars 
and Trucks 1929-1946 


50 





Block Deposits $15.00 to $25.00 


NO CHARGES OR DEDUCTIONS: For valve port 


IN. FULL and other 


that has been 


necting rod has broken and damaged the block 


or when engine is heavily rusted. 


repairable cracks—oversize cylinder 
bore—cast iron or steel sleeves—valve seat inserts 
—undersize crankshaft—camshaft—connecting rod 
—broken studs—dirty engine. 


NO CHARGE BACK FOR NEW BLOCKS 


ALL ENGINES GUARANTEED 


We will ship rebuilt engine before receiving trade-in 


LARGEST ENGINE REBUILDERS 


IN THE WORLD 


Write for Price List or Call PLateau 2400 


Automotive Rebuilding Company 


5200 Virginia Avenue 


A. C. (ANDY) BURGER, President 


St. Louis 11, Missouri 





: Highway Parley 


Set in Canada 
For Sept. 8-10 


MONTREAL.—A wide variety of 
subjects related to highway im- 
provements are scheduled to be dis- 
cussed at the 28th annual conven- 
tion of the Canadian Good Roads 
Assn., to be held at the Algonquin 
Hotel, St. Andrews-by-the-Sea, New 
Brunswick, on Sept. 8-10. 

The tentative program indicates 
that highway ministers from near- 
ly every province in the dominion 
will be participating, in addition 
to many of the leading experts on 
road construction and maintenance 
from the United States. 

W. S. Anderson, minister of pub- 
lic works of New Brunswick, presi- 
dent of the association, will preside 
at the opening session, at which 
the lieutenant-governor and the 
premier of New Brunswick will 
welcome the delegates. 

An address by W. A. Fallow, min- 
ister of public works for Alberta, 
will open the first business session. 
The problem of frost action on 
highways will be discussed by A. 
W. Johnson, engineer of soils and 
foundations of the Highways Re- 
search Board, Washington, D. C., 
during the morning, while in the 
afternoon E. H. Gohier, chief engi- 
neer, department of roads, Quebec, 
will lecture on recent develop- 
ments in the building of second- 
ary roads. 

Urban traffic developments will 
be illustrated by C. E. Campeau, 
master plan engineer of the Mon- 
treal city planning bureau, and dis- 
cussion will be held by Burton W. 
Marsh, director of traffic engineer- 
ing and safety, American Automo- 
bile Assn. An address by deGaspe 
Beaubien, president of the Royal 
Automobile Club of Montreal, is 
also on the program for first day. 

Hon. Charles H. Sells, superin- 

tendent of public works, state of 
New York, will lecture on “Future 
Price Structure and Conditions in 
|the Highway Industry.” Harold F. 
Clemmer, chairman of the joint 
|committee of the highways re- 
jsearch board and the American 
Road Builders Assn., will discuss 
j the development of equipment for 
| highway construction. 


Safety Ignition 
Inventor Claims Prevention 
Device for Accidents 


DALLAS, Tex.—Kenneth S. Clapp | 


of Dallas reports he has invented 
ia safety device that automatically 
‘turns off the ignition of automo- 
| biles when they overturn and thus 
reduces the possibility of fire. 
| He said the device was a switch 
| sealed in a plastic bow! containing 
| mercury. Connection can be made 
ibetween the switch and the coil 
'through the mercury as long as 
ithe automobile is in an upright 
| position. 
| However, when the car rolls over 
|on its side or completely over, the 
|mercury is rolled out of position 
and the connection is broken. A 
slant of 45 degrees, he said, will 
roll the mercury out of position. 
Clapp said the device was sim- 
ple in design and could be in- 
stalled on any make of car. He 


said he planned to form a corpora- | 


tion in Dallas and manufacture 
and distribute the safety switches 


Seiberling Announces 
New Tire Display Unit 

A “sight-selling” tire display unit 
that can be used to establish an 
automotive merchandising depart- 
ment in a_ gasoline station, or 
which can be used in multiples for 


larger stores, has been announced | 


by G. F. Weisenbach, advertising 
} director of Seiberling Rubber Co., 
| Akron, O. 

The basic unit, which 
used singly or in multiples, with 
a variety of arrangements, is a 
|four-foot wall panel with identify- 
|ing canopy. Steel uprights accom- 
modate shelves, self-service coun- 


can be 


|ters, and a tire rack display, and | 
|a battery display can be placed on | 


| the wooden base. 

‘ideaatiaaintanaetaiiinaieaninies 
Twin-States Equipment 

Twin-States Equipment Co. 

, Charlotte, N. C., has been organ- 

ized with capital stock of $100,000 


to deal in automobile parts. Prin- | 


| cipals are F. V. H. Smith, Erma 
' Stewart and F. A. McCleneghan. 


GETS 


OAL 


BRUNNER AUTO-TURNTABLE 


Broadway showmanship right in 
your own display room. No pits— 
no holes. Set it up in 30 minutes 
ond run it 24 hoyrs o day — 
ANYWHERE. 

AMAZINGLY LOW IN PRICE 
Can be financed if desired 


For full descriptive 
folder write 


BRUNNER SALES COMPANY 
Dept A-3. 80 Oakland Ave., Manchester, Cona. 


@ For Automotive Parts Bins 


i 


1%4"x2%_"—fite any 
corners for safe bandling 


iF 
ala} 


: 12 boxes per order. 


il 


(extra dividers 10¢ en.) 


FAST FILLING 
NON-SPILLING... 


VeNnTALARM 
stops the 
waste of gaso 


mits full-speed fueling The ideal com 
/ automotive vehicles 


line through 
bination of safety and efficiency — now 
J SCULLY SIGNAL COMPANY 


i spills, overflow, and blow-backs — per 
standard equipment on fifreen makes of 
88 FIRST ST_ CAMBRIDGE 41, MASS 





Driver Cabs and Station Wagen 
Bodies for Jeep Vehicles 


$136 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere 
in U.S.A. 


Station Wagons Inc. 






quick, efficient handling of 
. Sturdy gauge steel. ee 


olive green. Miatmam 
Fon 
Ohio. $1.25 ea. incinding 3 
Write 


} 
J 
; 





6619 Euclid Ave. Cleveland 8, Ohio 


| 





MANUFACTURERS 








EXPORT FIRM with established trade 


in the automotive field invites addition 
lines for wide distribution § in 
countries 


JESSAM EXPORT AND 
IMPORT CO. 


| 31 Essex Street Newark 2, 
Humboldt 2-0511 
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ST. PAUL.—Claiming that the 
measure sets a dangerous prece- 
dent in violation of the state’s 
constitutional prohibition against 
the diversion of highway funds, 
Milton Rosen, president of the 
Minnesota Good Roads Assn., has 
launched a move to invalidate a 
1947 Minnesota law which he as- 
serts “diverts unlawfully” $214,- 
330.46 from the truck highway fund 
and the state road and bridge 
fund. 

He asked State Highway Com- 
missioner M. J. Hoffman to ob- 
tain a legal opinion from the state 
attorney general as to validity of 
the act. Rosen sent copies of his 
letter to Gov. Luther W. Young- 
dahl and Atty. Gen. J. A. A. Burn- 


quist, assailing the new law as 
“vicious.” 
The act questioned is Chapter 


634, Section 58, which authorizes 
the transfer to the general reve- 
nue fund of $214,330.46. The trans- 
fer was designed to reimburse the 
general fund for the cost of col- 
lecting tax on gasoline and gaso- 
line substitutes during the 1945-47 
biennium. 

Under the measure, two-thirds 
would be transferred from _ the 
trunk highway fund and one-third 
would be diverted from the state 
road and bridge fund. 

“The Minnesota Good Roads 
Assn., which is vitally concerned 
with protecting public funds for 
highway purposes, would like to 
iow whether this is a proper di- 
vision of truck highway money,” 
Rosen said. “We believe it is not. 

“As president, I also call your 
attention to Section 296.13, Minne- 
sota Statutes, 1945, which author- 
izes the commissioner of taxation 
to fix the fee for 
petroleum products at not to ex- 
ceed 1% cents per 50 gallons. It is 
my understanding that this yields 
a profit to the general revenue 


Canada Makers 
Publicize Prices 
In Advertisements 


OTTAWA.—Canadian automobile | 


manufacturers have been carrying 
large advertisements in the press 
throughout Canada in order to pub- 
licize their prices and thereby help 
to combat profiteering in new cars. 


Ford Motor Co. of Canada was} 
the first to take this step. Ford | 
advertisements have given the ex-| 


inspection of | 


Raps ‘Illegal Diversion’ 


Minnesota Roads Assn. Charges New Law 
Taps Funds from Gas Taxes 





cise as well as sales tax on each | 


car, prices being adjusted according 


to freight rates to the 12 cities| 


where these advertisements have 
appeared, including Ottawa, To- 
ronto, Montreal, Halifax, Hamilton 
Windsor, Winnipeg, Regina, Saska- 
toon, Calgary, Edmonton and Van 
couver. 

Ford advertisements emphasized 
not merely the retail prices of the 
cars but they also stated that 
“there is no law to prevent a man 
from throwing away his own mon- 
ey or from paying an inflated price 
for an automobile.” They publi- 
cized the fact that people must 
“remember that this is a temporary 
situation” and that “these inflated 
prices will collapse as soon as car 
makers catch up with demand.” 

It is also understood that local 
retail prices will be included in 
edvertisements in future so that 
Canadians throughout this country 
may know exactly what the “real” 
prices are in this effort to combat 
the growing black market in “used” 
cars for which incredibly or fabu- 
lously high prices are now being 
obtained on account of the short- 
ages. 

General Motors has taken simi- 
lar steps in advertisements, in- 
cluding one over the signature of 
local dealers, to acquaint the gen- 
eral public with the “real” prices 
of their cars. It is understood that 
GM advertisements will appear in 
every daily newspaper throughout 
Canada. 


Olsen Boosted by Ford 


Ingar F. O. Olsen jr., sales office 
manager of Ford Motor Co. in the 
Chicago district, has been promoted 
to assistant district manager, it 
was announced last week by W: K. 
Edmunds, midwest regional man- 
ager. 


fund in excess of $100,000 annually. 
This fact should be considered 
from the standpoint of diversion 
of trunk highway funds.” 

. Contending that the 1947 act is 
unconstitutional, Rosen assailed it 
as “dangerous in that it sets a 
precedent for diversion of funds 
obtained from the taxing of gaso- 
line which, under the constitutional 


amendment authorizing its collec- | 


tion, dedicates all funds so col- 
lected to the construction and 
maintenance of highways within 
the state.” 


Flying Circuses 
Must Strive for Air Safety 


Says Insurance Man 


BOSTON.—If aviation is to grow, 
it will have to forget its glamorous 
past, according to Charles E. 
Hodges, president of American Mu- 
tual Liability Insurance Co. 

“The most thoughtful plane own- 
ers have little enthusiasm for the 
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this month across the country. 


exhibitionist who endangers not 
only his own life, but the lives of 





Yet airport operators and private 
flyers are still promoting airshows 
featuring dangerous low-level acro- 
batics,” Hodges stated. 


“If aviation is your business, give 
some serious thought to the kind 
of advertising you want. If you’re 
a private owner, voice your dis- 
approval to the operator who serv- 
ices your plane.” 


Lets you drive without shifting 





DE Soto 


With Hydraulic Shift and Fluid Drive 


SEE YOUR DESOTO-PLYMOUTH DEALER 


THE HYDRAULIC SHIFT and fluid drive that ‘‘Lets you drive without shifting’’ are 
stressed in the latest De Soto advertising campaign. This is a copy of ads being posted 





Ford Tractor Franchise 


others, in reckless, foolhardy flying.| Goes to Wade in Oregon 


Frank R. Pierce, president of 
Dearborn Motors Corp., announces 
appointment of the R. M. Wade & 
Co. tractor sales division, Portland, 
Ore., as Northwest distributors of 
the new Ford tractor and Dear- 
born farm equipment. The firm’s 
territory covers a 95-county area 
in Oregon, Washington, western 
Idaho and Alaska. 





Catgnarf arneracionine co. 
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New Orleans Sells 
637 Cars in June 


NEW ORLEANS.—A total of 637 
new passenger cars were registered 
in Orlean parish during June. ac- 
cording to the figures released by 
the New Orleans Automobile Deal- 
ers Assn. Ford with a total of 155 
topped the field, Chevrolet was sec- 
ond with 67 and Dodge third with 
55. 

Other registrations were Pontiac 
45, Plymouth 44, Oldsmobile 44, 
Buick 38, Nash 36, Studebaker 34, 
Hudson 34, Chrysler 15, Packard 
11, Lincoln 11, Cadillac 13, Willys 
10, Kaiser 8, DeSoto 6, Frazer 6 
and Mercury 5. 


Shearer Chevrolet 


Backs Power Boat Races 

ST. LOUIS. — Shearer Chevrolet 
Co., Maplewood, and Schneider 
Boat & Motor Co., St. Louis, have 
joined the St. Louis Star-Times as 
sponsors of the St. Louis national 
power boat races which are to be 
held in the Mississippi nere on 
Aug. 3. 

William K. Anderson, secretary 
of the American Power Boat Assn., 
said prizes for events in the races 


will be $500. 


(712 S$. MICHIGAN AVE 
CHICAGO 
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GM Parts Depots 
Open in Scranton 
And Baltimore 


DETROIT .—Two new ware- 
houses, stocking parts and acces- 
sories for Chevrolet, Pontiac, and 
Oldsmobile automobiles, recently 
were opened in Baltimore and 
Scranton, Pa., it was announced by 
J. P. Hopkins, national warehous- 
ing and distribution manager for 
the General Motors parts division. 

The Baltimore warehouse, cover- 
ing 104,000 square feet is at Monu- 
ment and Kresson Sts. It will stock 
more than 23,000 parts and acces- 
sories and will serve dealers in 
Pennsylvania, Maryland, Virginia, 
West Virginia and the District of 
Columbia. It will employ 200 people. 

A 30,000-square foot warehouse 
at 50 Poplar St., Scranton, will 
stock nearly 12,000 parts and ac- 
cessories and will serve Chevrolet, 
Pontiac and Oldsmobile dealers in 
New York and Pennsylvania. Ap- 
proximately 75 will be employed. 

The Scranton warehouse replaces 
one at Wilkes-Barre, Pa., which 
was destroyed by fire in November, 
1945. The prewar warehouse in an- 
other building in Baltimore was 
closed in April, 1942. 


Tuttle Resigns 
As Howard Chief 


LOS ANGELES.—Harold W. Tut- 
tle, general manager of Howard 
Automobile Co. here, resigned last 
week to devote his time to other 
interests. 

Tuttle personally owns a Buick 
dealership in Long Beach, Calif. 
He had been with Howard for 38 
years where he started as a stock- 
room boy and had held the position 
of general manager since 1924. 








Cloverleaf Motors 
Cloverleaf Motors, Inc., Clover, S. 
C., has been organized with cap- 
ital stock of $100,000. W. Herbert 
Smith is president. 





Lakes Carriers Reach 


Prewar Auto Level 
BUFFALO. — The lakes 4 
mobile-carrying trade in Buffalo 
has hit its fastest postwar stride 
by attaining prewar levels. 
Nearly 5,000 new cars a week 
are rolling off the decks of the 
auto carriers which dock in Buf- 
falo every day for distribution 
throughout the East. 


AUTO BOOKS 











mechanics. Cloth binding, $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Financia) 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
eDealer Business Consultant. $2 postpaid. 











A story of Carl Fisher, 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 

Eyston. Complete history of every land 
record from 1898 to the present. 

cloth-bound, $3. 











HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 





$4 postpaid. 
INDIANAPOLIS RACE HISTORY—1900 
TO 1946. 852 pages, 1,000 illustrations. 


Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 


LABOR MONOPOLIES OR FREEDOM. 
By Jonn W. Scoville. Popular edition, $i 


postpaid. 
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‘Passenger Car Registrations, 46 States for May, 1947-1941 
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Highways & Saf ety. 


Off- Street ‘Parking 
Called Only Cure 


arr congestion is a disease. 
and solutions short of off-street 
parking “are palliatives and not a 
cure,” a national director of Ameri- 
can Society of Civil Engineers de- 
clared in Duluth last week. 

The statement was made by Roy 
W. Crum, Washington, director of 
the National Research council's 
highway research board, in an ad- 
dress before delegates attending 
the annual convention of the 94- 
year-old society, oldest national en- 
gineering organization in the coun- 
try. 

“Traffic congestion is a disease 
that can be cured only through 
public realization that the mal- 
ady is menacing the cores of 
American cities and threatening 
our whole urban organism with 
irreparable economic losses 
through decentralization of busi- 
ness and industry. 


“The engineering approach re- 
quired,” he said, “is to collect, ap- 
praise and study all pertinent facts 
as a basis for prescribing remedies. 
The overall objectives, of course, 
are to expedite movement, satisfy 
parking demand, increase safety, 
by-pass movement of cars not 
wanting to stop in the congested 
area, provide wider travel lanes by 
clear space along curbs, channel 
traffic and eliminate the repressive 
effects of cruising which is in- 
dulged in while motorists seek 
parking space. 

* * * 

ISCUSSING methods utilized by 

engineers in traffic studies to 
determine the parking demand in 
congested areas through origin and 
destination surveys of _ vehicles, 
Crum emphasized that in addition 
to household and cordon interviews 
with motorists, a survey of exist- 
ing parking conditions is necessary. 

Calling attention to examples 
of surveys made in various parts 
of the country, he said that in 


Photo Hobby 


Helps Promote 
Auto Safety 


Two ambitious young men from 
Bayside, N. Y., have turned an in- 
teresting hobby into a novel way 
to prevent traffic accidents. 

Joseph Eck and Russell Porter 
manage a Gulf service station at 
Horace Harding Blvd. and 187th 
St. in Bayside. They are being 
called upon at all hours of the 
day and night to tow away the 
remains of smashed-up vehicles. 

A few months ago they began 
taking pictures of the wrecks on 
the scene of the accident. This 
collection of photographs has be- 
come a valuable hobby. 

Their chief aim is to prove to 
their customers that periodic car 
inspection for roadworthiness can 
prevent many serious accidents. At 
the same time, these photographs 
may prove helpful in the event 
their customers should be called 
into court to determine through 
whose fault the accident occurred. 

Eck and Porter are’ very em- 
phatic in stating that these photo- 
graphs are not for sale, as legal 
proof. They are merely a service 
to customers who wish to make 
use of them. 














Pa. Turnpike Revenues 
Show 70% Increase 


Revenue from the 160-mile 
Pennsylvania turnpike between 
Harrisburg and Pittsburgh 
amounted to $4,100,000 for the 
fiscal year ending May 21, an 


increase of 70 percent in com- | 


parison to the $2,900,000 collect- | 
ed in the previous year, it was | 
recently reported by the Penn- | 
sylvania turnpike commission. 

The commission’s report came 
as its members left on an in- 
spection tour of tentative routes 
suggested for a proposed exten- | 
sion of the super-highway from | 
Middlesex, near Harrisburg, to 
Philadelphia. 











Detroit 5,000 Boy Scouts “assisted 
in interviewing parkers to ob- 
tain data regarding arrival time, 
departure time, license number, 
home address, destination and 
purpose of trip. 

“With many members of the 
American Society of Civil Engi- 
neers participating in prominent 
roles,” he said “the Chamber of 
Commerce of the United States will 
conduct a businessmen’s confer- 
ence on urban problems in Wash- 
ington, Sept. 11-12, to discuss the 
problem from the viewpoint that 
the business element of each com- 
munity can perform a valuable ser- 
vice by participating in the consid- 
eration of various proposals, by | 


helping to mobilize public opinion | executive secretary of the Maine | 
behind accepted solutions, and by | Independent Tire Dealers Assn., as} 


helping to transiate plans into defi- | 
nite accomplishments.” 
+ * * 


Maine Starts Safety Drive; 
Officials Hit Inspection 


Maine’s motor vehicle inspection 
system was criticized by Secretary 
of State Harold I. Goss and State 
Police Chief Laurence C. Upton in 
addresses before a group of repre- 
sentatives of the Maine Automo- 
bile Dealers Assn., Maine Inde- 
pendent Tire Dealers Assn., Maine 
Petroleum Industries Committee 
and insurance companies who met 
in Portland recently to organize 
an inter-industry safety commit- 
tee for Maine. 


“This inspection in Maine is not 
10 percent as efficient as it should 
be,” Upton asserted, while Goss 
said “we are satisfied that a good 
many inspection stations are not 
doing their job properly.” 


Much of the blame for the neg- 


ligence of some inspecting stations’ 





was attributed by both speakers 
to failure of the public to fully | 
realize the 
vehicle inspection and to meet re- 
sponsibilities in this connection. 
As evidence that the inspection 
system 
intended 


results, statistics . were 


more than 5,000 Maine cars check- 
ed last year had mechanical de- 
fects. 

In line with President Truman’s 
endorsement of a nationwide cam- 


paign on a state and local level to/| 
attack the highway traffic accident | 


problem, the National Inter-Indus- 
try Safety Committee sent T. F. 
Creedon of Detroit to Portland to 
assist in setting up such a com- 
mittee for Maine. 

Lewis K. Marshall, of Portland, 
| semapeeney chairman, named Ray- 
mond Rowe, Westbrook, a director 
of the Maine Automobile Dealers 
| Assn.; Leroy T. Snowdon, Augusta, 
'executive secretary of the Maine 
Petroleum Industries Committee, 
and Henry H. Franklin, Portland 


a committee to arrange another 
meeting to complete organization 
work. 

The new Maine committee, Cree- 


‘|don said, will actively support a 


safety program, including driver 
training, truck safety, instruction 
of traffic police, regulation of 
pedestrians, and vehicle inspec- 
tion. 


Dr. for Drivers 


Mass. ‘Clinic’ Examines 
Motorists’ Habits 


Massachusetts’ motor 
registry department will send a 
motorists’ “driver educational test 
clinic” to 23 key communities in 
the state throughout July to aid 
motorists in their driving habits. 


vehicles 


importance of motor 


is not accomplishing the | 


|cited to show that 40.5 percent of | 
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urged all drivers to take the tests, 
which will be conducted under the 
supervision of registry officials. He 
emphasized the tests will be purely 


| educational and have no effect on 


one’s license to drive, but if a 
specific weakness is revealed, the 
driver wlil be given expert advice 
on how to overcome it. 

“It is designed to enable people 
to keep their licenses, not to take 
them away,” the registrar said. 

* * 


Ontario Indemnity Fund 
Is Put into Effect 


New amendments to highway 
traffic regulations im Ontario are 
now being enforced as a result of 
their enactment at the last session 
of the legislature in order to pro- 
vide greater safety and protection 
of motorists using these Canadian 
roads. 

An unsatisfied judgment fund has 
been established under the new 
laws whereby indemnity may be 
provided for victims of accidents 
caused by automobiles and who 
are unable to collect damages after 
judgment in their favor has been 
rendered. Likewise, the new law 
provides that indemnity may be 
made from the fund for victims 
of hit-and-run accidents when it is 
impossible to identify the party 


;at fault and judgment has been 


properly rendered in favor of the 
injured party. 


* * * 


Okla. Plans Early Start 
On Turnpike Survey 


Assurances were recently given 
Gov. Roy J. Turner that citizens of 
Oklahoma City, Tulsa and inter- 
mediate cities would raise $50,000 
to finance preliminary surveys for 
a toll turnpike between Oklahoma 
City and Tulsa, construction of 
which was authorized by the 1947 
Oklahoma legislature under a law 
effective Aug. 6. 

It is said the bonds should be 


It is designed to improve highway| sold and the project ready for ac- 


safety by teaching drivers how to} 


avoid and react to dangerous sit- 
uations. 


tual construction within six 
months after the law becomes ef- 
fective. The project can be com- 


The registrar, Rudolph F. King, pleted and opened for traffic within 
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two and a half years, according to 
engineering estimates. Estimates 
of costs of the project have varied 
from $25,000,000 to $£0,000,000. It 
has been predicted that revenue 
bonds for the project can be paid 
off in 21 years from tolls. 
* * . 


Calif. Raises Fuel Taxes 
And Trucking Fees 


An expanded highway construc- 
tion program, to be financed main- 
ly by higher motor fuel taxes and 
increased levies against truck oper- 
ators, was enacted by the Califor- 
nia legislature prior to adjourn- 
ment of its 1947 session. 

After months of controversy over 
the issue, the state legislature ap- 
proved an increase of 1% cents 
a gallon in the state tax on gaso- 
line and diesel fuel, bringing the 
total levy to 4% cents a gallon. 

The highway bill also included a 
new schedule of weight fees on 
both private and for-hire truckers, 
and continued in force a 3 percent 
gross receipts tax on for-hire 


truckers. 
+ + + 


Further Gas Tax Increase 
Contemplated by Pa. 


An increase in the Pennsylvania 
gasoline tax can be cxpected in 
the future to pay for increasing 
major highway improvements in 
the state, it was indicated last 
week by Gov. James H. Duff. 

Pennsylvania now has a perma- 
nent three-cent-a-gallon gasoline 
tax, and an additional one-cent 
gasoline tax for the. biennium 
starting June 1 was re-enacted by 
the recent session of the legisla- 
ture. 


Causeys Purchase Interest 
Of Partners in Ark. Firm 


M. R. Causey and M. R. Causey 
jr. have purchased the interest of 
James E. Mosely and Aubert Mose- 
ley in the Causey and Moseley Mo- 
tor Co., Warren, Ark., and have 


changed the firm name to Causey 
Motor Co. The firm has franchises 
for Hudson and Willys-Overland. 
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KARVISOR sales have grown phenomenally—dis- 
tributors and dealers report amazing profits in their 
And the best is yet to come! This summer 
thousands of motorists will want the cool shady com- 
fort and luxurious car beauty that only KARVISOR 
gives! Get your share of this tremendous market 
with an exclusive distributorship in your district. 
A small inventory investment of standard sized 
KARVISORS starts profits rolling in! Send coupon 
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Tax Relief, Unity Held 


AUTOMOTIVE NEWS, JULY 28, 1947 _ 


Keys to Prosperity 


WASHINGTON.—National unity 
and federal tax law revision to 
provide the capital formation to 
insure future production and em- 
ployment are the two major prob- 
lems which must be solved if this 
nation is to continue to enjoy 
prosperity and progress, in the 
opinion of Earl Bunting, president 
of the National Assn. of Manufac- 
turers. 

Appearing before the Joint Con- 
gressional Committee on Economic 
Report, Bunting said that tax law 
revision is necessary to provide 
venture capital which, in turn, 
will make jobs for nearly 600,000 
new workers each year in addi- 
tion to those already employed. 

“To continue to grow and pros- 
per, and to provide reasonably 
full employment, we must accu- 
mulate savings needed for capital 
formation,” he explained. “There 
is no more important factor for 





sustained employment than ade- 
quate capital investment. Our 
whole history demonstrates this. 
In the past three-quarters of a 
century we have had to devote 
roughly one-fifth of our gross na- 
tional product to capital invest- 
ment. 

“The accumulated investment of 
new capital and the replacement 
of worn-out and obsolete capital— 
in the form of plants, machinery 
and equipment—have enabled us 
to increase the output of workers. 
This also has enabled us to in- 
crease real wages and raise the 
general standard of our people.” 

Referring to the need for unity, 
Bunting said: 

“There is every reason today 
for the people of the country to 
look forward to the future with 
confidence. Wages and employ- 
ment are the highest in American 
history. Production steadily is ris- 


becoming better balanced. 

“Output of automobiles has in- 
creased to a point where more 
than 100,000 cars and trucks are 
being produced each week, with 
record levels in sight. Tire pro- 
duction has climbed to all-time 
highs—far ahead of any output 
ever achieved before and with 
the increased supply of tires al- 
ready resulting in price reduc- 
tions. 

“Production records also are be- 
ing set for washing mcahines, 
vacuum cleaners, electric ranges 
and water heaters of the non- 
electric type. Radios have been 
flooding the market, particularly 
since the fourth quarter of 1946. 
Output of cooking stoves has 
climbed steadily throughout the 
last year and through the first 
quarter of 1947.” 

Bunting declared that the sup- 
ply of basic materials underlying 
such consumer goods is equally 
significant. He explained to the 
committee that the Federal Re- 
serve Board indexes show that— 

Output of steel is running more 
than double the 1935-39 average. 

Machinery production is almost 
three times the prewar average. 


Production of lumber and lum- 
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THE AMERICAN LEGION junior base- 
ball program started off with a banquet 
given by the Atlanta district Ford dealers 


for Legion officials, coaches and _ sports 
writers just prior to the opening of the 
season. Atlanta district dealers are out to 
“Play Ball, Son,’’ having equipped and 
put in uniform 97 teams so far this year. 
Left to right: Claude L. Edmunds, Amer- 
ican Legion state athletic director; Robert 
4. Burke, Ford district manager, and 
Ralph Hooks, assistant to Edmunds. 


ber products is almost half again 
above prewar levels. 

Output of non-ferrous metals 
has nearly doubled, as have lead- 
ing products in stone, clay and 
glass. 


In his discussion of prices be- 


y. 
NOU 





What they’re spending ain’t peanuts 
, in REDBOOK, Virginia 


$111,000,000 income, after taxes, cer- 
tainly isn’t peanuts or hay either. But 


you can't expect to get your share of that 
spendable income in Redbook, Virginia 
if they don’t read about your brand in 


Redbook consistently. 


If you have any trouble “placing” 


these readers, just keep 


they're human beings who find food 


habit-forming. They buy 


ane REDBOOK, U.S.A! 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 444 Madison Avenue, New York 22, New York. 


And Virginia drug 


year. 


bargain rate at which to register your 


in mind that 


$15,000,000 include Redbook. 


worth of it every twelve months. 
$2,800,000 from Redbook readers each 

$79 a page, pro-rata, is certainly a 
brand with the avid buyers in this 


$111,000,000 market. You’ re overlook- 
ing a real bet if your next list doesn’t 


stores take over 


YOUTH IS THE ANSWER 


You can’t beat the under-35 group as 
a sales potential. More than 50% of 


all Redbook families are in that group. 
When they want a product they see 


they want 





advertised in Redbook, nothing stops 
them until they own it. And when 


Redbook, they find the 


$4,500,000 a year to pay for it. 

These people 
willsolvea lot of 
sales problems. 





fore the joint committee, Bunting 
declared that the subject, during 
the conversion and postwar pe- 
riod has become highly contro- 
versial. 

“The problem of cost-price re- 
lationships cannot be solved by 
finger-pointing and name-call- 
ing,” he said. “Analysis of the 
factors involved, not recrimina- 
tion, is called for. During the war 
period, price controls and ration- 
ing of consumers’ goods were 


necessary. After the war they 
tended to throttle our expanding 
economy. 


“From mid-June to mid-Novem- 
ber, 1946 — roughly the period of 
no controls and relaxed controls 
— the wholesale prices of all com- 
modities increased 21.5 percent; 
during the same period the whole- 
sale price of manufactured goods 
increased 22.1 percent. The cost of 
living increased 14.2 percent in 
the same period.” 

“From mid-November to mid- 
June, 1947 — the period when all 
controls were off the wholesale 
prices of all commodities increased 
8.7 percent, and of finished goods, 
9.6 percent. The cost of living 
from November to mid-May rose 
only 2.4 percent.” 

Bunting declared that “it was 
amazing that the lifting of con- 
trols resulted in such moderate 
price increases, considering the 
fact that to July 1946, we had 
imperfect reporting of actual 
prices; that price ceilings did n> 
allow for increasing costs, and 
that many of the goods priced 
were available only in black mar- 
kets, if at all.” 

“In view of greatly increased 
costs, I believe that manufactur- 
ers’ prices have been kept well in 
line,” he declared. 

Bringing up the question of 
| Wages, Bunting pointed out that 
| they must be examined from at 
| least two general standpoints; 
one, as income, and the other as 
costs. 


| “From the standpoint of _in- 
|come,” the NAM chief explained, 
“the record shows that in the 


manufacturing field, as a whole, 
average hourly earnings actually 
have moved up ahead of consumer 
prices — the cost of living — since 
1939. 

“Regarded as a cost, this record 
of wages goes far toward explain- 
ling prices and price trends. The 
direct wages paid by a particular 
|manufacturer may amount to 10 
|or 25 percent, or even 50 percent, 
of the price of his _ product. 
Throughout the long chain of 
production and distribution, wages 
tend to pyramid into the ultimate 
price for the finished product. 

“It is difficult to trace the full 
effect of widespread wage _in- 
creases throughout our economy. 
But we do know that nothing is 
made and nothing is moved with- 
out labor. Therefore, broad and 
fundamental wage changes_ re- 
verberate throughout the entire 
economic structure and_ consti- 
tute the overwhelming bulk of 
the price of the finished product 
by the time it finally reaches the 
consumer. In the final analysis 
labor costs are from 75 to 85 
|percent of all costs. 

“Wages cannot get very far 
out of line with prices for any 
extended period of time. They 
constitute a comparatively fixed 
proportion of the sales dollar. 
Production is the real answer to 
real wages. We cannot have 
things we do not produce. We 
can get more only by producing 
more.” 

| In dealing with the question of 
profits, Bunting asserted _ that 
profits are the spark-plug of our 
economy, adding that “from much 
|}of the current discussion, one 
| wours think that they are a bur- 
|den to our economy and that it 
would be better if all business 
coneerns — incorporated and un- 
| incorporated operated constant 
| ly at the break-even point.” 

| “It is interesting to compar: 
the profit rate (percent of.- sales 
with wage rates (average hourly 
earnings),” Bunting declared 

“Wage rates, as measured by av- 
erage hourly earnings, have risen 
from 63.3 cents per hour in 1939 
to 108.4 cents per hour in 1946 
an increase of 71.2 percent. 

“But profits have shown no 
such increase. Profit rates from 
1939 to 1946 have ranged from 3.3 
percent in 1945 to 6.2 percent in 
1942.” 
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Doings 








IHC Dealership Opens 


In Bainbridge, Ga. 


Bainbridge Truck and Tractor 
Co., Bainbridge, Ga., a partnership 
of W. W. Long, J. E. Hambrick 
and D. F. Long, authorized dealers 
for International Harvester Co. 
products in Decatur county, recent- 
ly held a formal opening of its new 
building. A barbecue and free 
movie featured the opening. 

With 8,000 square feet of floor 
space, the new building is of spe- 
cial design and was built in con- 
formity with plans furnished by In- 
ternational Harvester. J. E. Teal is 
parts manager and Marion C. Hol- 
loway heads service. 

* * * 


Hosmer (K-F) Establishes 
Another Fla. Dealership 


Warren Hosmer, automobile deal- 
er in Bartow, Fla., for a number of 
years, has announced that he has 
taken over the distributorship in 
the area for Kaiser-Frazer auto- 
mobiles. 

Hosmer, having become identified | 
with the Kaiser-Frazer company | 
in the early stages of its organiza- | 
tion, last year established a dealer- 
ship in Plant City for these cars. | 
His field operations now include 
the Bartow area, the plant being 
located on the old Tampa highway | 
outside of Plant City. 
* * * | 


Florida Dodge Concern | 


Opens New Building 

Ruebel and Smith Motor Co. 
(Dodge-Plymouth), St. Petersburg, 
Fla., has opened its new home. The 
showroom possesses a _  146-foot 
frontage, and a second structure 
has been erected in the rear for) 
body work. 

C. G. Ruebel is president, Herbert 
C. Smith vice-president. Both are 
still associated with Ruebel Distrib- 
utors, handlers of tires and bat- 
teries. 

* + 


* 
Indrio Motors (Hudson) 
Opens in Fort Pierce, Fla. 


Opening of a Hudson dealership 
in Fort Pierce, Fla., under the firm | 
name of Indrio Motors, has been 
announced by H. J. Canny and H. 
L. Fortner of Miami. 

The agency will be located at} 
608 S. Fourth St. and will main- | 
tain a general mechanical depart- | 
ment. Fortner, who has been as-| 
sistant manager of Hudson Estaver | 
Motors, Inc., in Miami, is to be) 
manager. 
* ee | 


Jones Begins to Operate 
In New $200,000 Home 


George Jones, Inc. (Ford), Cor- | 
pus Christi, Tex., has begun opera- | 
tions in its new $200,000 building | 
on a 1%-acre plot. 

George Jones is owner and Aus- 
tin Hemphill is sales manager. 
Jones a former partner in the} 
Hargis-Jones Motor Co., Houston, 
has been in the automobile business 
since 1916. 


at % & | 


Durham Opens for Willys; 
New Building Planned 


Durham Truck and Equipment 
Co. recently opened in Americus, 
Ga., with a franchise to handle 
Willys - Overland trucks, Willys 
Jeeps, and parts and farm attach- 
ments suitable for use in connec- 
tion with trucks and jeeps. 

Darrell Durham, who will man- 
age the new firm, stated that con- | 
struction would begin soon on a 
new building to house a large sales 


and service department. 
* 1 * 


Literary Digest 
Suppes Publishes Bulletin 


For Ford Customers 


Suppes Motor Sales (Ford), 
Johnstown, Pa., is publishing a/| 
monthly bulletin for the public, ac- | 
cording to Walter R. Suppes, gen- | 
eral manager. 

The May issue comments on/| 
Pennsylvania’s new motor inspec- | 
tion law and carries suggestions by 
John W. Long, Suppes_ service 
superintendent. Also discussed in 
the issue is a pension-trust plan 
set up for Suppes employes. 

With the motto, “July is Motor 
Tune-up Month,” the summer issue 





discusses the theme of saving sum- 
mer oil waste by checking piston 
rings and valves. 

* * * 


Elmwood Succeeds Maguire 


For Ford Near Toronto 


Elmwood Motors Ltd. has been 
appointed Ford-Monarch dealer at 
Port Credit, Ont., suburb of Tor- 
onto. The company succeeds E. D. 
Maguire Motors Ltd. 


W. L. Smith is president, E. 
Schofield vice-president and A. E. 
Runstedler secretary and_ sales 
manager of Elmwood Motors. 

a * * 


Capital Named Outlet 


For White in Austin 


Capital Truck and Trailer Co., 
Austin, Tex., has been designated 
the authorized dealer in Austin for 
the White Motor Co. of Cleveland. 

The Austin firm recently moved 
into its newly-completed building 
containing 15,000 square feet of 
floor space. However, with the ad- 
dition of the White truck and trail- 











THE NEW HOME of Oliphant Chevrolet Sales, Inc., Salisbury, Md. This year the 
firm celebrates 25th anniversary as a Chevrolet dealer. Its building is equipped with a 
new car and new truck showroom, as well as a used-car showroom, The service de- 
partment is equipped to render any type of automotive service. 
er lines, an addition will be built, official. The building is to be of 
to the building. There are 19 em-/ Quonset type. 
ployes with the company, owned * * 


pn Ww. ate a Prass, Labor Expert, Joins 
CATA As Field Agent 


* * + 
° Home Appointment of Norman Prass as 
Jacobs Motor’s New Ho field representative of the Chicago 


Rising in DeLand, Fla. | Automobile Trade Assn. was an- 


Jacobs Motor Co.’s new building | Mounced last week by William D. 
on North Blvd., DeLand, Fla., now | Reagan, president. 
under construction, will provide Prass was connected for the past 
approximately 6,000 square feet of | six years with the Chicago regional 
floor space, according to a company ' office of the U. S. Department of 








21 


Labor in the wages and hours di- 
| vision. 
. * * 


Clarinda Sales Purchases 


New Building in lowa 

G. B. Howell, president of Clar- 
inda (Ia.) Motor Sales, has pur- 
chased a new home to house his 
dealership. 

A complete redecorating job is 
in progress and a large sales and 
service department is planned. 

* * + 


Tyner Motor (K-F ) Opens 
New Building in N. C. 

Tyner Motor Co, (Kaiser-Frazer), 
Shelby, N. C., recently held the 
formal opening of its new building 
on E. Marion St. Flowers were 
given to every lady attending the 
opening. W. H. Tyner is president. 


Gilman Now Handling 


Studebaker Line 


M. B. Gilman Co., Bismarck, N. 
D., reports it has switched fran- 
chises. Early this year Gilman 
transferred to Studebaker automo- 
biles and trucks after handling 
Dodge-Plymouth for the last 30 
years. 





“How Do | Know What | Want? 
The Globe Doesn’t Get Here Till Two This Afternoon!” 


Store, in Eskimo Run, New Brunswick, Mrs. 


S. puts all the blame on The Boston Globe 


because she reads the advertising in The 
Globe’s travel section. And she is in her 
present state of indecision because she reads 


intelligent Bostonians she makes it a daily 
habit to read The Globe — editorial columns, 
special features and advertising—so now, 
she is lost without Boston’s best-read news- 


Because advertisers know that Mrs. S.— 


into a North Woods General 


spend on luxury cruises and 
right! Mrs. S. is where she is 


New England newspaper. 
on— The Globe. Like so many 


Greater Boston Market. 


and hundreds of thousands of responsive 
Globe readers like her — have the money to 


costly vaca- 


tions, they placed more Hotel and Resort 
advertising in The Boston Globe during the 
first six months of 1947 than in any other 


Obviously there’s a lesson here for every 
advertiser with a product or service on sale 
in this fabulous, TWO-BILLION DOLLAR 
Bostonians read 


and rely on The Boston Globe, are influenced 


by its editorial content, and have the where- 


withal to make any advertiser happy. 


The Boston Globe 


MORNING - EVENING - SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn. Scolaro, Meeker & Co., Chicago, Detroit 


* 
Storming 
—and she’s 
—and relies 
paper. 
® 
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Stewart to Distribute 
For Dearborn in Dallas 


Stewart Co., Dallas, has an- 
nounced its appointment as distrib- 
utor in Texas for the Ford tractor 
and the Dearborn Motors Corp. 


The Bull-Stewart Equipment Co. 
has been dissolved to make way 
for the new concern. Officers of 
Stewart Co. are Col. Harry E. Stew- 
art, board chairman; Paul J. Peters, 
president; Earl D. Bottom, vice- 
president; Waldo E. Stewart, treas- 
urer; Peter P. Stewart, vice-presi- 
dent, and Gordon Hall, secretary. 


New Constructions 
Authorized in Wis. 


The fo'lowing new construction 
work in the automotive buildings 
line has been authorized by Wis- 
consin: 


Adams, garage building for 
Charles Fitcher; Pigeon Falls, gar- 
age building for Ray Hagen; Park 
Falls, addition to garage for Steig- 
er Motor Sales Co.; La Crosse, ad- 


Doings 


dition to garage for George Devine; 
Butternut, garage for Adam Ska- 
winski; Sparta, 
old Schroeder. 


- 


| Ballenger to Head Up 
| Buick Concern in Md. 


* * 


be launched at Laurel, Md., some 
few miles across the District of 
Columbia line, it was recently an- 
nounced. 

The new concern is to be known 


| be headed by J. Allison Ballenger, 
formerly of Snive'y-Martin Corp. 
(Chrysler-Plymouth), Baltimore. A 
|new sales and service building is 
being readied at 500 Washington 
Blvd. in Laurel. 


* * 4 


Kessling, St. Louis, Wins 


Nash 10-Point Award 


Bill Kessling, St. 
dealer, was recently presented with 





the Nash 10-point award by 
Charles D. Keller, assistant zone 





garage for Har-| 


A new Buick dealership wi!l soon ; 


as Ballenger Buick, Inc. and will | 


Louis Nash/from all over Allegheny 
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manager, at an employer-employe ; 


| banquet. 


The Nash award is given for ex- | 
in service station facili- 
ties, parts and equipment, used car 
plant ap-| 


cellence 


quarters, and general 
pearance. 
* 


Working Well 
Year-Old Service Setup 
Hailed by Baum 


tors, Inc. (Studebaker), Baum Blvd. 
and Liberty Ave., Pittsburgh, is do- 
ing excellently, reports the man- 
| agement. 

Gradually as it became available, 


|ics were hired, making the estab- 
| lishment a “complete one-stop ser- 
vice station” manned for volume. 
| New clientele were reached via 
|card advertising controlled by Kar- 
dex complete with tabs. Cards 
|mailed at 30-60-90-day periods 
brought in Studebaker owners 
county. 
Follow-ups have become a full- 
time job for two girls. 

Baum advertising stresses peri- 


It’s a Fair Question... 


The new service setup in opera- | 
tion one year at Baum Liberty Mo- 








MODERN BUILDING of Dahli Motors (Ford), Davenport, Ia. All interior metal trim 
is of stainless steel, and the salesroom show windows are of the new type tilt giass. 
7 | All the latest equipment is used in the service department. 
equipment except for a machine | —i—@o@—O —- 
shop was installed, and 12 mechan- | 


|}odic seasonal adjustments. 
go out regularly to the entire list 
|—-not just seasonal and on specials. 
Seasonal cards go only to owners 
besides Studebaker. 

Customers who don't respond are 
notified again. Telephone follow- 
|ups are made only on complaints, 
because the shop via the cards has 
jall the service work it can handle. 
| At full capacity 25 mechanics will 





Over and above the inherent advantages of 
aluminum metal itself, there are good sound 
reasons why automotive engineers specify 
“Alcoa” in modern automotive parts. 


ALLOY CHOICE. “First in Aluminum?’ Alcoa offers 
a wide range of alloys, to suit the fabricating 


method and the 


desired performance of the fin- 


ished part. It’s easier to reach the proper balance 
of physical, chemical and thermal properties, 
with this range to choose from. 


DESIGN AND FABRICATION. Alcoa’s experience 


in automotive 


application extends unbroken 


from the first use of aluminum in this field. This 


aid, plus the economies of Alcoa semi-finished 
mill products: castings, extrusions, sheet and 
plate, forgings, and shapes, helps short-cut 


design and production. 


KNOWN QUANTITIES always appeal to engi- 
neers. And, because of literally hundreds of 


thousands of tests made per year by Alcoa, 


the properties of Alcoa Aluminum are estab- 


lished in great detail. When you specify Alcoa 


Aluminum, you can count on its behavior to be 
as specified. ALUMINUM COMPANY OF AMERICA, 
1926 Gulf Building, Pittsburgh 19, Pennsylvania. 


Sales offices in principal cities. 


MORE people want MORE aluminum for MORE uses than ever 
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Cards | be employed. Four now are train 


ing under the GI bill. 


Texas Approves 
Charters for 7 


Auto Concerns 


The monthly report of the secre- 
tary of state issued last week 
showed the following charters for 
motor firms had been approved in 
Texas: 


Bluebonnet Buick Co., Brown- 


| wood, $24,000 as capital stock, by 


A. E. Christenberry, Donna G. 
Christenberry and Ben Milam. 

Lyons-Peickert Motors, Inc., Lar- 
edo, $20,000 as capital stock, by 
John E. Peickert, Henry W. Ly- 
ons and Margaret C. Peickert as 
incorporators. 

M & M Motor Co., Inc., Brown- 
wood, $10,000 as capital stock, by 
J. Harvey Mayes, Dorothy S. 
Mayes and H. Mayes. 

Neas Motor Co., Houston, $25,000 
as capital stock, by H. H. Neas, 
John D. Jones and R. N. Thorn- 


| ton jr. 


Poe Motor Co. San Antonio, 


| $125,000 as capital stock, by E. A. 


Poe, Laura D. Poe and A. B. Poe jr. 

Pub'ic Motors Co., Houston, 
$100,000 as capital stock, by C. E. 
O'Meara, A. J. Mutschler and C. H. 
Mitchell. 

George Spiker Motors, Inc., Port 
Arthur, $35,000 as capital stock, by 
George A. Spiker, Catherine Spiker 


| and Sam J. Davis. 


| Rombach, general 





* * 


Wickline Motors Remodels 


* 


| Charleston Dealership 


Wickline Motors, Inc., M. M. 
Wickline, president (Nash-Reo), 124 
Court St., Charleston, W. Va., has 
started remodeling of its showroom 
and service department. 

The complete renovation will see 
installation of new steel and ma- 
sonry to increase and improve ex- 
isting facilities. 

* 


Chrysler Dealership 
Opens in Massillon 

Attracted by a double page ad- 
vertisement in the local press, 
nearly 1,800 people attended the 
opening of the C. S. Henrich Motor 
Co. (Chrysler-Plymouth), Massil- 
lon, O. 

C. S. Henrich is president; V. T. 
manager, and 


Earl Rombach, service manager. 
* * * 


* * 


Dement Chevrolet Signs 
As Baseball Sponsor 


Baseball games of the Birming- 
ham (Ala.) Barons will be broad- 
cast by radio station WAFM with 
the sponsorship of Al Dement 
Chevrolet Co., of North Birming- 


| ham. Dement signed a contract for 


the broadcast of all games, both 
at home and on the road. 
+ * + 


Midland Ford Tractor 


Named in St. Louis 


Midland Ford Tractor Co., St 
Louis, owned by L. H. Clay and 
John W. Dutton, both of New Or 
leans, has been appointed local dis 
tributor of the new Ford and Dear- 
born farm equipment. 

John J. Graham will be president 
and manager of the St. Louis dis- 
tributorship. He formerly was as- 
sistant district manager of the New 
Orleans district of Ford Motor Co 

7 ” * 


Altman in New Home 
Opening of Altman Chevrolet 
Co.’s new quarters at 721-731 Cen- 
tral in Sasasota, Fla., has been an- 
nounced by M. V. Altman, owner. 
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White Names Kampmeier 


Wholesale Chief in Texas 


Ernest O. Kampmeier, former 
sales manager of the tire and ac- 
cessory department of White Motor 
Co., Cleveland, 
has been named 
regional whole- 
sale manager in 
the Texas region, 
according to J. 
N. Bauman, vice- 
president in 
charge of sales. 

Kampmeier be- 
gan as service 
merchandising 
manager of the 
White organiza- 
tion and in his new position will be 
working directly under the super- 
vision of Horace Mosteller, regional 
manager. 





E. 0. Kampmeier 


* * * 


Packard’s Bird Receives 


Magazine Citation 


Floyd J. Bird, factory manager 
of Packard, has been awarded a 
citation by Production Engineering 
& Management magazine for “out- 
standing achievement in metal- 
working mass production ... and 
management of mass production 
facilities.” 

“The citee and his company’s 
plants have been selected .. . after 
inspecting hundreds of mass man- 
ufacturing plants in the United 
States. The basis of this award is 
an impartial judging of the merits 
of production efficiency as well as 
new and novel mass manufactur- 
ing methods and techniques in 


metalworking,” the citation reads. 
* + + 


SKF Reveals 3 Changes 
In District Personnel 


Three changes in personnel of 
district offices of SKF Industries, 
Inc., Philadelphia, are announced 
by R. R. Zisette, general sales man- 
ager of the ball and roller bearing 
firm. 

They include appointment of Roy 
C. Norton jr. as a field engineer in 
the Hartford (Conn.) district office; 
the transfer of I. J. Torkelson, field 
engineer, from Chicago to the firm’s 
branch at Milwaukee, and appoint- 
ment of R. M. Parrish to the sales 
staff of the Portland (Ore.) district 
office. 


* * * 


Ryan Named by F-M 


To Direct Personnel 


Lawrence T. Ryan has been ap- | 
pointed personnel and _ industrial | 
relations director for Federal- 
Mogul Service, Coldwater, Mich., 
division of Federal-Mogul Corp., 
manufacturer of engine bearings. | 
Announcement was made by Don | 
Herr, general manager. 

Federal-Mogul Service packages, | 
warehouses and ships automotive | 
engine bearings and related prod- | 
ucts to its 56 branch operations | 
located throughout the United | 
States and in Canada, as well as 
to many foreign countries. 

cg aK * 





Filko Lists Appointments 
In Field Expansion 


As a part of a general expansion 
in its field organization, F & B Mfg. 
Co., Chicago, maker of Filko auto- | 


motive ignition parts, announces | 
the following territory appoint-| 
ments: | 


Ralph Schaaf to cover all of the | 
New England states; Dave Leahy 
to cover California, Arizona and 
Nevada; Tom Cannon, metropolitan 
New York, New Jersey and Long 
Island; Norman F. Gears, pro- | 
moted to district manager for 
Iowa and Nebraska; Jack Mitchell, | 
Washington and Oregon; Homer V. | 
Scott and Jack McNeil, Michigan 
and Indiana. 

* +* * 
Husted Leaves L-O-F Post 
After 41 Years’ Service 

Clark E. Husted, completing 41 
years of service with Libbey-Owens- 
Ford Glass Co. and its predecessor, 
Edward Ford Plate Glass Co., has 
relinquished his duties as vice-pres- 
ident, it was recently announced 
by John D. Biggers, president. 

Husted, who has had the general 
responsibilities of supervision of 
exports, purchasing and traffic, will 
continue to give some of his time 


| 
| 


to Libbey-Owens-Ford as a con- 
sultant in the export field, Biggers 
said. 

+ * * 


Kidder, Scheidegger Get 
Studebaker Service Jobs 


Appointment of two new South 
Bend branch service representa- 
tives has been announced by Stude- 
baker. 

Charles H. Kidder, assistant man- 
ager of the manuals division, will 
serve the northern section of the 
territory, and W. F. Scheidegger, 
factory service school instructor, 
the southern section. 

* ok * 


General Tire Names 


Edwards Salesman 


With 50 combat missions over 
Germany as a fighter pilot, W. P. 
(Bill) Edwards is now a territory 
salesman for General Tire & Rub- 
ber Co., it has been announced by 
J. G. Taylor, Memphis (Tenn.) 
branch manager. 


Edwards was with a large con- 








PATRICIA GROVES, Goodyear Tire & 
Rubber Export Co. employe in Akron, in- 
spects a sample of smoked sheet rubber 
apparently smuggled from the company’s 


plantation in Sumatra. Code markings on 
several bales in the government allotment 
looked familiar. Closer examination re- 
vealed that the rubber was produced on 
the company’s plantation in Sumatra. But 
Goodyear hasn't operated the estate since 
early 1942 when the Japanese captured the 
island. The company’s trademark had been 
altered slightly and the letters NRI were 
stamped on each bale. It is thought that 
the letters stand for National Republic of 
Indonesia—a revolutionary government set 
up just after the war when the natives 
seized Sumatra and parts of Java. Since 
there is no agreement between the In- 
donesians and the Dutch colonial govern- 
ment covering exports, Goodyear officials 
believe natives smuggled the rubber out 
to various markets in the Far East. 








struction company 
tire maintenance before the war, 


and immediately after his Army 
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discharge in 1945 was employed as 
co-pilot by the American Airlines. 
¥ 7 +e 


General Appoints Harmon 


Plant Superintendent 


Promotion of Harold J. Harmon 
to superintendent of the Akron 
plant of General Tire & Rubber Co. 
is announced by A. W. Phillips, 
general manager of manufacturing. 


Harmon joined the General or- 
| ganization in 1944 as a process en- 
|gineer after 17 years in executive 
production capacities in the rubber 
industry. He is a brother of Tom 
|Harmon, all - American football 
player. 


* * + 


Thermoid Elects Anderson 
Research Vice-President 


Announcement of the election of 
Harold C. Anderson as vice-presi- 
dent of research engineering and 
development at the Thermoid Co. 
has been made by Fred E. Schluter, 
president. Anderson joined Therm- 
| oid in November, 1945. 


+ * * 


Tour for U. S. Rubber 


H. E. Humphreys, vice-president 
‘and chairman of the finance com- 
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ON EVERY CAR 
YOU SELL! 





MAXIMILLIAN MATCHED LUGGAGE 
GIVES YOU ADDED REVENUE 


Sets for men and women in rich Top-Grain Cowhide 


Don't sell an empty luggage compartment! Follow the 
lead of top auto dealers everywhere—fit your showroonr 
model with a fine set of nationally advertised Maximil- 
lian matched luggage. Every sale will count for more! 


Your automobile customers are travel-minded . . . they're 
a ready market for Maximillian's bench-crafted luggage 
sets. They'll admire the rugged good looks of the men's 
“Field Executive’ . . . they'll be sold by the graceful 
lines and tasteful workmanship of the “‘Lady Voyager." 


MEN'S FITTED 
DRESSING CASE 


Compact, fits snugly 
in the “Field Execu- 
tive.” English-style, 
with easy-closing dou- 
ble zippers. 12 dress- 
ing essentials include 
2 pure-bristle brushes. 
Top-grain leather. 

Dealer's Cost: $15.00 


FIELD EXECUTIVE 


Men's 2-pc. set consisting 
of 2-Suiter and Overniter, 
Top-Grain Aniline Cowhide. 
Dealer's Cost: $71.00 





















Dealer's Cost: $24.00 


ben 23 


| mittee of United States Rubber Co., 
and L. C. Boos, president of United 
States Rubber Export Co., Ltd. 
sailed from New York on the Queen 
Elizabeth July 2 for a two-month 
business tour through the Euro- 
pean continent and British Isles. 
They will inspect the company’s 
operations in England, France, Bel- 
gium, Denmark and Sweden. 
+ * + 


Educational Grants 
Philip D. Caesar, Paulsboro, N. 
| J., and William C. Skinner, Dallas, 
are the recipients of Socony-Vac- 
uum’s first educational grants. The 
grants were established to enable 
outstanding technical employes in 
|Socony laboratories to study for 


|}advanced degrees. 
| + * * 


Van Norman Ups Adams 


Ernest C. Adams, formerly vice- 
president of Morse Twist Drill & 
Machine Co., New Bedford, Mass., 
and recently transferred to the post 
of sales manager of the machine 
tool division of the Van Norman 
Co., Springfield, Mass., was elected 
a vice-president of Van Norman 
at a meeting of the board of di- 
rectors. 





LADY VOYAGER 


Ladies’ 3 Pc. Set, 21” 
Overnight, 21” Wardrobe, 
26” Puliman. Distinctive 
long-bound 
Grain Aniline Cowhide. 
Rayon lined, shirred pock- 
ets, tie tapes. 

Dealer's Cost: $90.00 Set 
Also shown: 14” Victoria 


styled Top- 


Train Case. 

























ADD 
MAXIMILLIAN 
LUGGAGE 
TO YOUR 
ACCESSORY 
SALES! 






ORDER DIRECT FROM THE MANUFACTURER TODAY 


ee ee re ee ame ary 


FIRMAN LEATHER GOODS CORP. { 









BUYER'S SIGNATURE................cccccceceeneerere as 










137 EAST 25th STREET, NEW YORK 10, N. Y. i 
Gentlemen: | am interested in your nationally advertised MAXIMILLIAN i 
bags» neens ts extra revenue. an ducati 4 

° - Ne. OF SETS DEALER'S cost CONSUMER Price] 

#1—2-pc. FIELD EXECUTIVE Set Pe oo ee | $142.14 § 
#2—Men's Fitted Dressing Case $ 36.00 
#3~3-pc. LADY VOYAGER Set $180.48 | 
MATCHING VICTORIA TRAIN CASE 
FIRM NAME............00000- be ee ScPieseoceabeke bares i 
cc cinsa hina eetteonadtt Mee Sct enn MINI ccacce 
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As radio’s amiable Dr. Christian, Jean Hersholt sells a lot of 
Vaseline products—enough for his sponsor to keep him on the 
air week in and week out for ten full years. 

But Jean Hersholt, with a microphone, can even sell the 
idea of hard work. Last winter, in the Dr. Christian Prize Play 
Contest, he told listeners he needed some new radio 
13 weeks 29,000 aspiring playwrights sent in for en 
More than 7,900 taxed their imaginations and pounded their 
typewriters long enough to write complete half-hour programs. 

Think for a moment how many hundreds of people like to 
ride in automobiles for every one person who likes to ride a type- 
writer. Imagine what trouble you'd have if Dr. Christian went 


- on the air for you, selling the cars you haven't got. 


Dr. Christian isn’t the only one who could jam your show- 


rooms, either. A CBS announcer in Los Angeles once went on 


the air to say that 6,000 returning veterans n 


sleep. By the time the station’s telephone operators stopped 
counting, 8,000 listeners had phoned in offering shelter. 

When a new shipment of cars is no longer your most care- 
fully guarded secret, you'll want to remember radio’s power 
to move people to action—and to move them right to your 
showroom door. 


Before you have more cars than customers -—call CBS 


The Columbia Broadcasting System 
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FOB FACTORY 
Trend to Lower Bodies 


Will Shorten Engines 


By A. H. Allen 


TWO TRENDS in passenger cars of the next few years 
seem fairly well established. The first relates to bodies, and 
is exemplified by the current Studebaker treatment. Lower 
bodies, seats “cradled” between front and rear wheels, much 
improved vision by use of curved windshields and rear win- 
dows, wider seats, and a final@—-——_—_—_- 
blending of fenders into the 
body line, are the high points. 
There will be variations between 
different manufacturers, of course, 
but these are the basic trends. 

The second factor relates to en- 
gines, and is tied to the first in 
a way, since lower bodies may be 
contingent upon shorter engines 
and engine compartments. This | 
will mean the substitution of the 
V-8 for the straight-eight, and a 
reduction in overall dimensions of 
new engines, made possible by | 








steadily increas- 
ing compression 
ratios, 

As C. F. Ketter- 
ing and his asso- 
ciates have dem- 
onstrated, you 
can get equiva- 
lent power out of 
a smaller dis- 
placement and a 
smaller (but 
A. H. Allen stronger) engine, 

and at the same 
time realize major improvement in 








OO 


You'll have to sleep under a blanket, even in 
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CROSLEY MOTORS traffic department, 


working in conjunction with five major 
railroads of the country, has developed a 
box car which will now carry eight Crosley 
cars. The distribution of these automobiles 
within the box car is: one elevated at each 
end of the car, two other Crosleys placed 
under them, making a total of six, and 
two more Crosleys in the middie of the 
ear, bringing the total to eight. This ele- 
vation is achieved by a special platform, 
shown in photograph, which is elevated by 
a chain hoist. The hoist is driven by a 
removable motor. After the cars are in 
position, supports will lock to the floor of 





the car as shown. The other cars are then 
placed under this elevated platform. Cros- 
ley has 85 such cars in operation at the 
present time and expects to have an addi - 
tional 40 in operation by the end of the 
year. This represents an appreciable sav- 
ings to the dealer in freight charges, the 
company states. 


suitable fuel. And the oil com- 
panies should not be long in adapt- 
ing refinery practice to make com- 


economy, if you have available a | mercial high-octane gasolines: avail- 


| mium. 

The student of automotive 
trends will say there is nothing 
new about either of these trends, 
that for 20 years automobiles 
have been getting wider and 
lower, and the compression ratio 
of engines has been stepping up 
apace. This is true, but when you 
consider, say the past seven 
years, there has not been much 
obvious progress in either direc- 
tion. Instead, model changes have 
been a matter of relocating the 
glitter. 

Now, it appears, the industry is 
on the verge of some major 
changes in styling and in engines. 
The next five years should be in- 
teresting ones in automobile engi- 
neering. 

* * * | 
Why Metal Scrap Prices | 
Are Again Zooming 


SHARP increases in the price of | 
iron and steel scrap in recent 
weeks have been characterized as 
an inflationary signal following the 


-| conclusion of wage agreements in 


basic industries, particularly coal, 
which gave hefty raises to work- 
ers in these fields which naturally 
| are being passed | along to the con- 


IN SEATTLE 





*July and August. 


You'll need a heavy jacket when you sail on Puget Sound. So why 
not come out and keep cool with us? You'll genuinely enjoy it. 
And you can’t help moticing what a tremendously rich and growing 
market Seattle has become. So come visit us. Seattle is a friendly city. 


* Average mean temperature for July: 64.3 degrees. 
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THE 


SEATTLE TIMES 


FIRST in Circulation « FIRST in Results in Seattle 


Represented by O'MARA G ORMSBEE, 
Los Angeles - 


+ Chicago + Detroit - 


| source and steel mill, 





| able without any excessive pre-|sumer, again particularly in coal. 


As a matter of fact, the indus- 
trial scrap market fell off about 
$10 a ton earlier this year from 
the high which followed the sus- 
pension of OPA controls, and then 
in June reversed itself and started 
up again. 

One of the main reasons for sky- 
ing prices on waste ferrous mate- 
rial is the scrambling of metal 
brokers to cover short sales. The 
technique of a broker, of course, is 
to make a sale to a steel mill, for 
example, then to go out and buy 
up material for less than the sale 
price. 

Theoretically brokers’ profits 
are limited to the differential be- 
tween the going so-called “deal- 
ers” buying price and delivered 
prices at the mill, or around $1 
per ton, but the smart broker 
tries to do a little better than 
this by going short of the mar- 
ket. When he cannot cover his 
short sales is when prices start 
to zoom, as they have been doing. 

Difficulties which brokers are ex- 

periencing in finding tonnage to 
cover these sales springs in part 
from a practice which some of the 
automobile companies, and other 
steel fabricators have adopted. This 
consists of “converting” their scrap 
to new steel on an exchange basis 
with one or more steel mills. 

Price set on this scrap, in figur- 
ing the debits and credits between 
probably is 
considerably less than the pub- 
lished market in trade journals, al- 
though this makes little difference 
since it is only a bookkeeping 
charge anyway. 

The trouble is that the scrap 
so “converted” is kept off the 
regular market and puts the 
pinch on normal trading, result- 
ing in soaring prices. Steel mills 
which buy in the open market 
simply have to pay the price, fre- 
quently plus a premium to at- 
tract remote material. 

If these buyers would just take 
it easy for awhile—and most of 


|them are not critically short of 


scrap—the price level probably 


would subside again. 
* + * 


'°48 Programs Spurred 


THE MANY advertisements ap- 
pearing in classified sections of 
Detroit newspapers—-for die tryout 
men, Keller men, die makers and 
metal layout experts--suggests that 
considerable impetus has been giv- 


len to new model programs in re- 


cent weeks. Practically all body 
builders and a number of the inde- 
pendent car manufacturers are 
seeking help in these categories. 


600 Billion Miles 
Sets New Travel 
Record in U. S. 


WASHINGTON. —- American 
highway users chalked up a total 
of more than 600 billion passenger 
miles during 1946 for another new 
automotive record, according to the 
National Highway Users Confer- 
ence. 

Buses ran up some 65 billion of 
that mileage, but the private auto- 
mobile was responsible for some 541 
billion, H. E. Hale’s charts show. 
By almost doubling the 1944 war- 
time low of 275 billion passenger 
miles, the 1946 total demonstrates 
again the flexibility of highway 
transportation, NHUC stated. 

The previous passenger-mile high 
came in 1941 when the total was 
about 526 billion. The 1946 total of 
606 billion miles is six times that 
of the nation’s railroads. 

Unlike the private automobile, 
whose use was restricted by war 






| conditions, buses have chalked up 


new passenger-mile records con- 
tinuously since 1941 in serving the 
war effort and subsequent needs. 


| Their 1941 high, compared with last 


year’s 65 billion, was only about 
25 billion. 

While they do not carry the mass 
| of freight that the railroads do, the 
| nation’s trucks also rolled up some 
astronomical totals in 1946, NHUC 


said. Carrying every kind of item 


|}imaginable, from hairpins to bull- 
|dozers, trucks transported an esti- 
| mated 55 billion ton-miles of freight 


Cogdill Motor Co. 


Cogdill Motor Co., Sylva, N. C., 
has been organized with capital 
stock of $200,000. Principals are S. 
|C. Cogdill, Ray Cogdill and Lulu 


Inc. 
‘ Cogdill, 


San Francisco 
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Automotive Finance .. . 


Good News 
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Continues 


For Auto Shares 


By George Deery 
Staff Writer 

HILE adherents of the Dow 

theory were watching to see 
whether the rail average would 
penetrate its Feb. 8 high of 53.42 
(the industrial index having al- 
ready topped its February peak), 
automotive stocks during the past 
several days were high spots in 
the financial news. 

Oil and motor issues accounted 
for 10 of the 20 most actively 
traded issues on the New York 
stock exchange for the week 
ended July 19 and, as a group, 
registered better gains than non- 
automotive shares. 

The 10 which found public favor 


Rebuilding Plant i 
Opened by Ford 
At New Orleans 


NEW ORLEANS. — More than 
450 Ford dealers, sales managers 
and service managers from Lou- 
isiana, Mississippi and Alabama 
gathered here for the first time in 
seven years for the “Home Com- 
ing” of Ford Motor Co., which was 
held in conjunction with the formal 
opening of the Motors Rebuilders, 
Inc., here last week. 

The new firm, adjacent to the 
Ford plant, was built at a cost of 
more than $400,000. It is the only 
authorized motor rebuilding organ- 
ization for Ford, Mercury and Lin- 
coln dealers in the New Orleans 
district. 

George P. Montagnet, local Ford 
branch manager, announced that 
the Ford plant had recently been 
remodeled and expanded at a cost 
of $250,000. 

The dealers were taken on a tour 
of the Ford plant as well as the 
motor rebuilding plant. Luncheon 
was served and a two-hour harbor 
trip and cocktail party aboard the 
steamer President was given in the 
afternoon. 

Ira B. Groves, Ford regional man- 
ager at Kansas City, George W. 
Baker, in charge of motor rebuild- 
ing for Ford throughout the U. S., 
and Cris Fournier, regional parts 
and service manager, were in at- 
tendance. 


Out of the Past 


Article on Wolfington 


Tells of History 


PHILADELPHIA.—Harry Wolf- 
ington, owner of Philadelphia's old- 
est automotive concern, has been 
selected this month by the Phila- 
delphia Business Almanack for its 
“Business Man of the Month” fea- 
ture. 

Wolfington, whose firm goes back 
71 years, is the son of a former 
quality carriage builder. When 
young Harry took over the firm in 
1910, he turned to building custom 
bodies Tor automobiles. Among his 
early customers was Gen. Douglas 
A. MacArthur, whose finished car 
was sent to him in the Philippines. 

Later, when it was evident that 
the automobile was a permanent 
fixture on American roads, the 
Almanack article continued, Wolf- 
ington devoted his energy to direct- 
ing a De Soto-Plymouth dealership 
in Philadelphia. He has used the 
slogan, “The Name on Your Grand- 
father’s Brougham,” as his trade- 
mark, a tagline which evolves from 
= original carriage trade of the 

rm. 


Gamble-Skogmo Drops 
Mo. Firm Merger Plan 
MINNEAPOLIS. — Executives of 
Gamble-Skogmo, Inc. and Western 
Auto Supply of Missouri jointly an- 
nounce that informal discussions, 
which have been condutted by 
their respective managements 
towards the possibility of an even- 


tual merger, have been discontin- 
ued by mutual agreement. 


‘‘We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.’’—Adams & Son, 
Coeur D'Alene, Idaho. 































Auto Stocks 


duly 21 duly 14 
Chrysler ........ 60% 59% 
IE ea actesnss 4 10% 10% 
General Motors.. 60% 60% 
Ee 17% 17% 
Kaiser-Frazer ... 7% 8% 
EE ait G00 oes wwe 17% 17% 
I oe can Shree 5% 5% 
Studebaker ...... 22% 21% 
WOU Sets sheqns 10% 9% 





and the turnover in each follows: 
Chrysler 83,000 shares, Studebaker 
64,600, Packard 56,400, General Mo- 
tors 46,800, Socony-Vacuum 465,900, 
Nash 45,200, Standard Oil (Ohio) 
45,000, Willys 42,500, Sunray Oil 
40,400, Hudson 40,100. 


In the light of the market’s rise 
for eight successive weeks, recent 


tendencies to level off were not un- 
expected. It had gained about 22 
points since February. During this 
respite the monthly tabulation on 
short holdings furnished good read- 
ing to those who consider these fig- 
ures indicative of what the future 
holds. 
* * a 

GHORT holdings on July 15, ac- 

cording to the New York stock 
exchange, compared with June 17 
were: Budd, 5,170 against 5,520; 
Chrysler, 32,550 against 35,080; Con- 
tinental, 5,405 against 4,835; Gen- 
eral Motors, 30,355 against 38,173; 
Goodrich, 5,290 against 6,100; Gra- 
ham-Paige, 8,165 against 9,290; 





Hudson, 9,040 against 10,750; Nash, 
4,450 against 6,555; Standard Oil 
(New Jersey), 5,516 against 5,967; | 
U. S. Rubber, 9,495 against 10,590; | 
Willys, 14,970 against 14,850. 

The reduction in the short in- 
terest for all such issues on the 
exchange is the first since March 
and the largest since the middle of 
June, 1946. On July 15 there were 
1,418,302 shares on the short side 
compared with 1,539,638 a month 
ago. 

The report covers. stocks in 
which there was a short interest 
of 5,000 or more shares or in which 
there was a change in the short 








THE WATMAR MOTOR CO., Hudson distributor, at 5454 Natural Bridge Ave., St. 
Louis, is another one of the modern sales and service rooms that have been constructed 
in that area in recent months. Lighting fixtures are hand made. Grease and oil service 
room has white-tiled floor and is equipped with newly designed oll and grease units. 
W. A. Twelkemeter is president and treasurer of the company. 


position of 2,000 or more shares. 

Other bits of news and opinion 
boosted the followers of several 
of the motor and oil issues. Paine, 
Jackson, Webber & Curtis in- 
cluded Nash in issues which 
“We continue to regard construc- 
tively.” 

Stocks reported to have been 





Gulf OiL 


purchased by investment com- 
panies during the second quarter 
included Barnsdall Oil, Chrysler, 
Diamond T, Ohio Oil, Phillips 
Petroleum, Pure Oil, Standard Oil 
(New Jersey), (Indiana), (Ohio), 
TideWater Associated Oil, Borg- 
Warner, General Motors $3.75 pfd., 


One way to get added precision 
in your automatic transmissions 


ro at the Timken bearing at the lower right. Note 
the tapered construction, the line contact between 
rolls and races. That's the basic reason why Timken bear- 
ings can give you precision meshing and trouble-free per- 
formance in your automatic transmission. 


Because the tapered design takes thrust as well as radial 





are provided between the face of the double cu 
der in the housing for the proper gear setting. 
scores of other automotive applications, Timken ta 
roller bearings have proved their ability to retain precision. 


loads, end-movement of the 
shaft ts eliminated. 


And due to the line con- 
tact between rolls and races, 
Timken bearings offer you 
maximum load carrying ca- 
pacity. There’s no chance for 
shaft deflection or misalign- 
ment of gears. The result is 
smoother transmission per- 
formance, longer life. 


LOOK AT STRADDLE PINIONS FOR 
EXAMPLE... Double cup bear- 
ing is mounted directly into 
the axle housing and shims 
and shoul- 
ere, and in 


red 





Timken bearings normally outwear the car itself. And 


ou’re always sure of 


recision 


erformance because 


imken is the acknowledged leader in 1. advanced de- 
sign, 2. precision manufacture, 3. rigid quality control, and 
4. special analysis steels. If you are designing an automatic 
transmission, let us show you how Timken bearings can 
help make it better. In Detroit, phone MAdison 1380. 
The Timken Roller Bearing Company, Canton 6, Ohio. 


NOTE TO P.a.'S: Because every step of the manufacture of Timken 


manufacturing facilities are widely dispersed... you will find the 


manda is controlled within our company... because our vast 


Timken Company a supply source of outstanding reliability. 


TIMKEN 


TRAOE-MARK REG. U. 5. PAT. OFF. 


TAPERED 
ROLLER BEARINGS 





NOT JUST A BALL CD) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL AND THRUST —-€])— LOADS OR ANY COMBINATION we 
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Commercial Car News 


{ Regular Monthly section for the men who 


In Fun 


Boat Joke 


Tractors 





F ONE is fat, over 50 and blessed 

with a good digestion, as I hap- 
pen to be, one can always glean 
a few good stories and anecdotes 
from any show in the automotive 
business—and the Dodge (the big 
Dodge) truck equipment show sup- 
plied your waddling commentator 
with enough smiles and soft gig- 
gles to make up for the miles of 
pavement and gravel. pounding 
that he had to take. 

For instance—with a very 
slight belly-bob to the dignity 
of brass—I’d have given up the 
grand dinner and argument I 
had with George Malcomson et 
al just to have seen Chrysler 
Prexy K. TT. Keller and Fred 
Zeder, vice-chairman of _ the 
board, having their “pics” taken 
with swim-suit attired Miss Lane 
of the Schnabel Co. 

She was a “knock-out” in any- 
body’s language—she dished out 
the ice-cream-on-sticks from 
Schnabel’s cold box on a Dodge 
truck. ‘Tis also said that a guy 
by the name of Weckler had some- 
thing to do with arranging the 
episode. 

Then, to see K. T. and the sedate 
B. E. Hutchinson of finance, do- 
ing a jig-aboo dance on top of the 
lifting tail gate of a truck—not 
because they were trying to outdo 
shuffling Bill Robinson but just in 
order to keep their balance as the 
gate went up to truck floor level. 

+ + * 
AND THE KIDS—and sedate 


dealers and fleet operators gang- 
(Continued on Page 39, Col. 1) 





Trucks, 


"47 GMC Line 
Of Trucks Brings 


New Styling 


Increase in Power, 
Driver Comfort Are 
Among Highlights 


PONTIAC. — Radical ap- 
pearance changes plus new 
cab construction in the light 
and medium-duty models and 


increased horsepower for the 
heavy-duty gasoline and diesel 
group are said to highlight the im- 
provements in the 1947 GMC truck 
line announced last week by the 


General Motors. 


The light and medium GMCs 
offer an entirely restyled grille, 
hood and fenders, larger all-steel 
cabs with increased visibility and 
greater driver comfort, stronger 
front and rear axles, heavier 
frames and many engine im- 
provements. 

The grille assembly is mounted 
to the frame, instead of the sheet 
metal, with heavy angle braces for 
maximum strength. An encircling 
bar of heavy bumper stock pro- 
tects both the cross bars and fen- 
ders. Fenders are wider and heav- 
ier, with more clearance, and head- 
lamps and parking lamps are 
mounted ‘in them. The hood is 
streamlined and blends with the 
grille and fenders. 

Mounted in three-point suspen- 
sion with rubber stabilizers, cabs 
are 3% inches longer and 9% 
inches wider than those in pre- 
vious models. Of all-steel construc- 
tion, they have larger windshields. 
The doors are nearly six inches 
wider, of all-steel welded box con- 
struction and have _ concealed 
hinges and hold-open checks. 

Another feature of the cab is 
said to be a seat mounted on a 
tubular frame, adjustable for- 
ward and back. Seat cushions 
have 73 coil springs in contrast 
to the prewar 40. 

The dash and toe board are of 

(Continued on Page 36. Col. 1) 





New GM Line Bows... 





GMC TRUCK & COACH division of General Motors is currently announcing a new 


line of light and medium duty models, 


featuring new styling, sturdier chassis and 


larger all-steel cabs with many comfort and safety advancements. The light duty can- 
opy express, pictured above, is available in two models of 116 and 137-inch wheelbase, 
in capacities of one-half and one ton. The line also includes pickup, panel, platform, 
stake and tractor models, plus many other chassis types up to 20,000 pounds gross 


vehicle weight. 





THE GMC SPECIAL TRACTOR group, 


as illustrated, 


has 149-inch wheelbase and 
provides the recommended 72-inch CA dimension for proper placement of the lower 
fifth wheel. 








im ee 


Buses 


ALG SECT il 


sell and service 


DOOGE TRUCK 


and Commercial Vehicles. 


eeercaranaqgnarevarecens . 


SPECIAL 
EQUIPMENT 


es 


: ie 1 i] 
aad ee oe) 
Pi | r 
¥ * 





{merica’s 5.000.000 





SHOW 


ey wAntnA 45 

veh Boh: i ed 
eee be 
D 1 Gos ® ” 


a v4 % 


OVER 200 DODGE DEALERS from the Philadelphia area chartered a special train to come to the exhibit at Michigan State 
Fairgrounds from July 8-11. The show drew 3,269 dealers and truck salesmen from all states. (More pictures on Page 30) 


Dodge Truck Exhibit 


GMC Truck & Coach division of | 


Sets a High in Shows 


DETROIT.—With some 168 dif- 
ferent manufacturers’ exhibiting 
their truck equipment, much of 
it mounted on the 217 Dodge chas- 
sis scattered around the two big 
exhibition buildings and the sur- 
rounding grounds, the Dodge truck 
equipment show held July 8-11 at 
the Michigan State Fair grounds 
bids fair to go down in history as 
the largest show of its type ever 
held in the industry. 


A total of 3,269 Dodge dealers 
and their truck sales managers 
were said to have come to this 
show from all over the United 


Livestock Haul 
Up in Numbers, 


Down in Tonnage 


DETROIT.—While the livestock 
haul to market by truck fell off 
slightly for 1946 in both tonnage 
and percentage of total haul, it did 
exceed the number of animals 
hauled in 1945 by 827,477 head, ac- 
cording to survey figures recently 
released by the Corn Belt Farm 
Dailies. 

A haul of nearly 9,000,000 tons of 
livestock reached the markets by 
truck in 1946. This is 56.7 percent 
of the total tonnage of cattle, hogs 
and sheep arriving at the market 
terminals and again clearly dem- 
onstrates why the farm market is 
still the largest truck market and 
bids fair to be that for many years 
—especially when one considers 
that animal prices are high and 
show a good profit to the farmer 
despite high feed prices. 

While the number of cattle 
truck-hauled is slightly lower 
than a year earlier, the country’s 
movement of hogs by truck 
shows an increase, it was cal- 
culated. 

It is estimated that 2,780,000 
truckloads were needed to trans- 
port the 42,250,000 live animals 
from farms to their market destin- 
ation. Placed bumper to bumper 
this number of trucks would reach 
three - fourths of the distance 
around the globe at the equator. 

The miles that loaded trucks 
traveled would equal 15,000 trips 
around the equator. Two and two- 
thirds billion dollars were received 
by livestock farmers for the ani- 
mals trucked in. 
1946 Truck Receipts at 





All Markets 
No. 
Tons of Head 
NE 5,754,058 12,171,460 
Calves 422,618 4,247,417 
SET. bigs dea se% 441,006 9,383,097 
ee ee 2,211,655 17,278,556 
Total—1946... 8,829,337 43,080,530 
Total—1945... 9,068,334 42,253,053 
While only figures on livestock 


transported to the markets are ob- 
tainable, it is estimated that nearly 
100 percent of all meat animals ride 
part if not all the way to their 


ultimate destination. Invariably, 
(Continued on Page 38, Col. 1) 





States. Cars bearing the license of 
every state in the union were noted 
in the parking lot on one day of 
the show. 

While sales figures of equip- 
ment to dealers and fleet opera- 
tors during the four-day exhibit 
were not obtained, it is known 
that at least one exhibitor book- 
ed more than one million dollars 
worth of business on one line of 
standard built bodies alone. 

Other exhibitors who made no 
attempt to sell during the show 
claimed they had bookings to show 
their particular equipment in ac- 
tion that would take them months 
to fill. 

All of the exhibitors, without an 
exception, said they were more 


[than satisfied with the results of 









their showing. Exhibitors declared 
that this exhibit, together with the 
zone exhibits of similar nature 
held by Chevrolet recently, had 
demonstrated beyond question both 
the need and value of showing 
modern truck equipment to the 
dealers and their truck salesmen 
this year. 

All felt that with the rapid 
strides that have been made in 
design and engineering of most 
truck bodies and other lower cost- 
of-hauling devices—with much of 
which the dealer is not thoroughly 
conversant—now is the time to 
show and demonstrate these prod- 
ucts before real competitive sell- 
ing conditions in the truck busi- 
ness return. 

Competitive selling is already 
beginning to manifest itself in 
the truck business in some areas 
and particularly in the heavier 
models, it is claimed. Both truck 
sales executives and experienced 
truck dealers are aware of the 
fact that dealers must know their 
equipment thoroughly in order to 

(See DODGE SHOW, Page 30, Col. 3) 





ATA Demands 
Swift End of 


Auto Excises 


WASHINGTON.—Immediate re- 
peal of federal excise taxes on 
gasoline, oil, trucks, parts and 
tires, on the ground they consti- 
tute taxation against a single class 
of the public which receives no 
special benefits from the tax rev- 
enue was urged last week by Man- 
aging Director John Lawrence of 
the American Trucking Assns. 

In a statement filed with the 
House Ways and Means Commit- 
tee, Lawrence pointed out that new 
tractor semi-trailer combinations 
operating in the Washington area 
cost around $9,900. The truck oper- 
ator pays a 5 percent excise tax 
on his purchase, or $490 per ve- 

(Continued on Page 33, Col. 1) 


Top Trucks 


New truck registrations for 
five months, plus 18 states for 
June: 








1947 1946 
Pos. Make Pos. 
1—95,193 Chev. 33,094— 3 
2—86,168 Ford 49,880— 1 
38—54,233 Dodge 37,442— 2 
4—45,950 Inter’l 25,454— 4 
5—22,942 GMC 4,746— 7 
6—17,180 Stude. 5,574— 6 
7—16,773 Willys 11,575— 5 
8— 6,166 Reo 3,148—10 
9— 5,600 White 3,894— 8 
10— 4,337 Diam. T 2,655—11 
ll— 4,022 Mack 3,407— 9 
12— 2,332 Federal 1,694—12 
138— 2,082 Autocar 1,648—13 
14— 2,006 Divco 1,538—15 
15— 1,899 Brockway  1,551—14 
16— 1,549 Hudson 901—16 
1j7— 545 FWD 2438—18 
18— 255 Ward LaFrance 

19— 225 Sterling 228—17 
20— 109 Oshkosh 

Total All Makes 
370,820 190,030 


For further details see page 
18, today’s issue. 








U.S. Gives Tank Trucks OK 
On Hauling Alcohol 


WASHINGTON. — Treasury de- 
partment rules permanently au- 
thorizing transportation of dena- 
tured and specially denatured al- 
cohol and certain by-products in 
tank trucks will go into full effect 
Aug. 10, replacing temporary au- 
thorization issued by the depart- 
ment during the war emergency, 
according to C. Austin Sutherland, 
secretary-manager of National 
Tank Truck Carriers, a conference 
of the American Trucking Assns. 

Sutherland said proposed rules 
issued by the alcohol tax unit of 
the Bureau of Internal Revenue 
in April had been revised to per- 
mit transportation of denatured 


In This Section 
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Diamond T Changes ..........Page 39 


alcohol, fusel oil, butyl alcohol, ace- 
tone, ether and other alcohol by- 
products in tank trucks of 1,000 
gallons capacity or more, compared 
with 2,000-gallon tanks specified in 
the original rules. 

The tax unit’s action followed a 
petition filed by the ATA confer- 
ence requesting equality for tank 
trucks with other modes of trans- 
portation which had handled such 
commodities under permanent au- 
thority since before the war. 

ATA said a controlling factor in 
the tax unit’s grant of permanent 
authority was the war record of 
tank trucks which handled more 
than 293,130,000 wine gallons of 
alcohol with a total tax liability 
of more than $5,000,000,000, without 
the loss of a single gallon or tax 
dollar, under temporary authority 
issued during the war emergency. 
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FOR THE MILLION DOLLARS WORTH OF ORDERS YOU DEALERS 


GAVE US AT THE DODGE TRUCK 


SPECIAL EQUIPMENT SHOW 
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Oltman-O’ Neill Exhibit, opposite the main entrance, was the first stop for most Dodge Truck Dealers. 












ions for 
tates for ‘ 
046 NEW DESIGN, ALL-STEEL, ALL-WELDED 
Pos. J T 
13,094— 3 
9,880— 1 
57,442— 2 
5,454— 4 
4,746— 7 
5,574— 6 : 
1575— 5 For four, solid, busy days (July 8, 9, They Came —They Saw-They Bought 
3,143—10 
3,394— 8 10 and 11) Dodge Dealers packed Quick ; . tid val 
2,655—11 : 4 uick to appreciate the solid value 
3,407— 9 the Show and, for the first time in es 
1,694—12 : of these extra strong bodies, plus the 
1,648—13 years, inspected an array of new 
: : very important advantages of quick 
an ae trucks and new equipment includ- . B q 
‘901— : : : deliv ] i D 1- 
a = ing the latest in truck bodies. The + ay and Ow prices, odge Dea a is & rane a an one nam, all-purpose, all-steel, Gawtes 
43— ge delivery ly. Dimensions back of the adjustable driver's seat: 114” 
nce NTS: wy ers placed firm orders for Packettes jong, 75" wide, 64” headsoom, giving f 306.8 cu. ft. The Pack- 
228—17 Oltman-O’Neill Exhibit of seven : ette is dela for ananihes 40 stony scans cant chi of 128” to 137” WB. 
models in the Coliseum an " 
bod del the Col d (the all-purpose package delivery 
10,030 eight more on the grounds gave vis- body ) as well as orders for Oltman- 
ee page 2 : : eer 7 
itors the opportunity to examine the O’Neill “Cargo Tested” Van Bodies 
See outstanding features which have sky- for immediate mounting on “Job- 
) i rocketed the popularity of these Rated” Dodge Chassis—for a total 
all-steel, all-welded, van-type bodies. of over 900 units. 
Our production line facilities are 
a > now being expanded to maintain 
es 1 obo our promise of immediate delivery 
eadaes and lowest cost consistent with 
ecified in highest quality. 
ollowed a National Fleet Operators are specifying this 16-foot van for the tough business 
A confer- of city pickup and delivery. Super strength insures exceedingly long life. Also 
for tank available in 9, 12 and 14-foot lengths—standard or wheelhouse models. 
of trans- 
dled such . 
anent au- 
7 
factor in 
ermanent ae 
record of # 
led more 
allons of 
. lability TRUCK BODIES THAT PAY-ALL THE WAY 
on or tax 
authority Many truck users have long sought a large capacity, 12-foot body built strong 5171 Martin Ave. . Detroit 10, Mich. 
mergency. enough to outlast the chassis. Here it is, made of special strength steel and 


entirely welded—provided with double, X-braced doors, or Dutch (%4) doors 
over tailgate. Cargo capacity 564 sulle feet. _ Pain Thine 5-8502 





| Dodge Show 


(Continued from Page 28) 
compete in sales, as the buyer 
becomes more selective in his 
purchases. , 

The dealers who attended the 
Dodge show received a very liberal 
education in the extent and va- 
riety of products that are on the 
market to aid them in “Job Rat- 
ing” their truck to the work it is | 
being bought to do. | 

Cab Panel Bodies Increase 

One of the noticeable ee 
of the Dodge showing was the 
great variety--and increased num- 
bers—of integral cab panel bodies 
that are available from many body 
builders to aid them in filling the 


DODGE OFFICIALS WATCH DEMONSTRATION. Left to right: K. T. Keller, needs of their customers for this 
Chrysler Corp. president; B. E. Hutchinson, chairman of Chrysler finance committee ; 
Fred M. Zeder, vice-president engineering, Chrysler; Lou Purdy, general manager, 
Dodge truck; Nicholas Kelly, Chrysler vice-president. and Herman Ude, manager, 
special equipment, Dodge truck. 
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HUNDREDS OF DEALERS and their salesmen thronged the exhibit the two days 
devoted to dealers only. 


LOREN VAN NORTWICK, Dodge truck 
sales manager, shows K. T. Keller, Chrys- 
ler Corp. president, a front winch mount- 
ing on @& power wagon. 


type of body, in spite of the scarc-| j 34 KEMPTHORN, DODGE DEALER from Canton, 0., a former army flyer, flew 
ity of sheet steel which has pre-| 4 pnoc-3 full of customers—fieet operators—to the show. Arrow points to Kempthorn. 
vented the truck builder from 
bringing out panel bodies, on the 
chassis, in volume. 
How these body builders have 
obtained the required steel to 
make the bodies is quite a mystery 
to many. According to one fac- 
tory executive, however, it is 
mainly due to the fact that they 
can draw from warehouse steel 
stocks plus the fact that they are 
not held down to as rigid a set 
of specifications as to gauge and 
other specifications as the truck 
plants. 
There also may be a desire 


on the part of some steel mills 
to feed scarce sheet to more cus- THE NEW PACKETTE body shown by Oltman-O’Neill in its body exhibit of 17 


tomers, to keep them alive dur- | models—six in the Coliseum—is typical of the new things displayed. 


OVERALL VIEW OF COLISEUM at Michigan State Fairgrounds, Detroit, where| ing this period, as well as the 
the Dodge truck equipment show was held. This was one of two buildings used. desire of the factories to use 
every available pound of sheet 
they obtain in making cabs, as 
every cab means another truck 

for the field. 

Also seen in the showing of panel 
bodies were several adaptations to 
make panel bodies from pickups 
and other standard bodies that are 
currently being turned out by the 
various truck builders. 

Reminiscent of both national 


truck and passenger car shows KNORR-MAYNARD CO., distributors for Truckstell line of truck equipment, had 


DODGE POWER WAGON does its stuff in the torture hole near the Colistum. Dem- 
onstrations were given at intervals each day of the show. 


were the cut-away axles and other 
parts exhibited by firms such as one of the outstanding exhibits at the equipment show. 


PARTIAL VIEW OF AGRICULTURAL building, which was also filled to over-| Timken and Eaton. 
flowing with exhibits of truck equipment for Dodge trucks. The rapid strides in the develop- 
ment of the lifting tail gate which 
cuts the cost of loading and un- 
loading heavy merchandise from 
the ground or curb level were the 
displays of these devices. Safety 
steps that fold away under the 
truck frame and out-of-the-way 
tire carriers were also shown by 
several makers. 
Semi-Trailer Dumps 
The spread in use of semi-trailer 
dumps was in evidence—in fact, 
one Gargantuan trailer dump was 
shown with a capacity of 19 cubic 
yards and a massive hoist that 
went up in sections. Many models 
of standard stake bodies with un- 
derbody hoists were also shown. 
These are designed to aid the 
truckman who only has an occa- 
sional load that can be dumped. 
A number of radically new 
beverage bodies were shown, 
pee oe oe. pointing up the trend for getting 
PART OF THE OUTDOOR EXHIBIT that covered a large area outside of the two lowness in the jobs to speed up 
buildings used for the equipment show. and lessen the fatigue of the 
drivers in deliveries. 
ee tia 6) ae . Truck “reefer” jobs were much 
in evidence with Schnabel, Swift 
and Fruehauf all showing “low 
temperature” boxes for both truck 
and trailer mounting. In the out- 
door display, Kold-Trux showed 
and demonstrated a self-contained 
piece of refrigeration equipment. | 
Strides in the improvement of | 
garbage and refuse bodies were | 
| reflected in jobs that not only al- | 
ONE OF MANY EQUIPMENT builders exhibits where the equipment for the truck | lowed ground level dumping of the| HEAVY DUTY MID-WEST stake and platform truck body shown at. the Dodge 
was’ not mounted on the chassis. | (Continued on Page 40, Col. 3) truck equipment show by its local distributor. 
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FRUEHAUF WAS AMONG those who exhibited trailers to the Dodge dealers. Its 
new line of bodies was also displayed. 


1 BOOV a AXLES DODGE 
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"| bought a good chassis and | want a good body— 


“J want a truck body that can stand up as well as my truck. = body made out of the best kiln-dried hardwoods—not 


Farm hauling is tough on trucks and tougher on truck shoddy soft pine which will break or split. 1 want a truck 





bodies. I want a truck body I can use right out in the fields body that will give me full value, in quality and in price. 


mothorn. | or on the highway—a body that won’t need much servicing be 
Cheap bodies are expensive in the long run. 
and one that I’ll be proud to show my neighbors. 


“I want a truck body with an all-steel underframe. I’ve “The body I get, mister, is going to be engineered for farm 


seen too many bodies that warp and sag. I want a truck jobs. It’s got to be able to take it. That’s why I want a 


MIDWEST {e?”<2”, TRUCK BODY 


Dealers and salesmen hear this story constantly. Farmers 
know what kind of product they want. They’ve got the 
money to invest in a better truck. There’s no reason why 
they shouldn’t have a better truck body as well. 





it of 17 


If you are not now selling Mid West Truck Bodies, better 
investigate our product and our “deal.” Mid West Truck 
Bodies are sold through authorized truck dealers. Nation- 
wide sales and service facilities are available. There’s a 





NEW, PROTECTED 
CORNER CLEARANCE LIGHTS 


HIGH RACK IN COMBINATION WITH 


ers. Its 











Fully protected corner clearance lights, 
with molded rubber lamp body 
mounted within the steel rub-rails. 
Three-way vision provides maximum 
safety. (Optional at small extra cost.) 








UTILITY TOOL COMPARTMENT—Exclusive 
Mid West feature; is part of steel under- 
framing. Enables tools, flares, jacks and 
other equipment to be carried where 
easily available for use. Just another 
reason for Mid West superiority. 


ELECTROGRAPHIC CORPORATION * 


Mid West distributor near you, ready to provide you with 
early delivery, with mounting service, with repaint jobs— 
with your complete truck body needs. 


We can assure early delivery because we have the produc- 
tion capacity. We fabricate and assemble our entire produc- 
tion, right in our own plant, using precision manufacturing 
methods resulting in the economies of mass production. 
Mid West Truck Bodies will fit any size truck, new or old, 
by means of a unique universal mounting feature. You can 
sell Mid West Bodies not only for new trucks, but also as 
replacements on used trucks. 


The swing is to Mid West. You can make more friends and 
good profits too—build greater good will—by recommending 
Mid West Truck Bodies. You can’t go wrong. 


YOU SELL THE BEST WHEN YOU SELL MID WEST 
Available in 9-12-13-14 and 16-ft. lengths 


Write, Wire or Phone for Name of Nearest Distributor 


PARIS, 


TIGHT-SIDE BODY—All-around farm truck 
body, including features of a grain-tight 
model with a removable high-rack sec- 
tion. Ideally adapted for hauling livestock 
or bulky packages. Available in 66” or 
75” heights. 





TIGHT-SIDE MODEL—Built-right; grain- 
tight. Special grain-tight rear door sec- 
tion. Reinforced corners. Side racks of 
ship-lapped hardwood construction bolted 
securely to floor. Available in 274g", 33” 
or 42” heights. 


MID WEST BODY AND MANUFACTURING DIVISION 


ILLINOIS 
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32 
400 Transit Firms 
Hit in Kentucky 


As Insurer Fails 


LOUISVILLE, Ky. — Public serv- 
ice transportation companies, such 
as bus, truck and taxi concerns 
whith under the state laws must 
carry insurance protecting the pub- 
lic, have been hard hit by failure of 
the Keystone Casualty, Pittsburgh, 
which has left them without insur- 
ance. 

It was reported from Frankfort, 
Ky., that more than 400 operators 
of such transportation companies 
were insured by Keystone. All have 
been ordered by the state motor 
transportation department to show 
cause why their licenses should not 
be suspended. 

Although notices of suspension 
have been sent operators, tech- 
nically they cannot be suspended 
until after being heard. 

It was reported that about 600 
notices were sent out at time of 
Keystone’s failure, but about 200 
operators have been able to secure 
other insurance. 


Interesting items in Bob Finlay’s adver- 
tising column. 


YOU KNOW WHAT “FRUEHAUF” MEANS ON A 
TRAILER .... NOW, THE SAME ENGINEERING SKILL 
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THE RESULT OF NINE YEARS experimentation and research, this new Super-Twin 
Coach designed to carry 58 passengers and powered by two 180-horsepower gasoline 
engines soon will go into service. An outstanding feature of the Super-Twin is its 
sthooth riding qualities made possible by rubber torsilastie springs designed for the 
vehicle by B. F. Goodrich. Other features include de-gasser which eliminates engine 
fumes, exceptional visibility, 24-degree angle windshield which eliminates glare, and 
exceptional maneuverability and visibility. 





Fla. Transport Concerns 
Must Pay Utility Tax 


ities was “crystal clear’ and that 
the lawmakers meant the measure 
to “take precedence over any stat- 


TALLAHASSEE, Fla. — Auto/tte which might appear to provide 


transportation companies must pay 
municipal utility taxes in spite of 
a statute enumerating certain other 
levies and declaring them in lieu 
of any others as far as such firms 


an exemption from such taxation.” 





Highlander Motor 


Highlander Motor Co., Inc., 


are concerned, according to a re-| Boone, N. C., has been organized 
cent ruling by the supreme court|with capital stock of $50,000, of 


of Florida. 


which $15,000 is subscribed, to en- 


The court said the intent of the | gage in a general automobile busi- 


legislature in authorizing imposi- 
tion of a utilities tax by municipal- 


BRINGS YOU BETTER TRUCK BODIES! 


The “know-how” that has made Fruehauf the world’s largest 
* builders of Truck-Trailers, now has developed new all-steel truck 
bodies in 3 popular sizes. And Fruehauf’s tremendous production 


facilities bring you top-quality construction at lowest prices. 


Fruehauf’s nation-wide network of Factory Branches simplifies 


distribution and backs sales with a new type of Factory Service. 


Fruehauf Factory Branch stocks solve the delivery problem every- 


where. See these bodies now on display at your Fruehauf Branch. 


FY 


FRUEHAUF TRAILER CO. 


ther co Wh, : 


e BODY DIVISION i 


DETROIT 32 
67 Factory Service Branches 


ness. Principals are A. J. Williams, 
Harry Klutz and Laura Williams. 





| NEW YORK. — A rubber-hipped, 
“six-legged” bus, 12 feet longer 
than the longest urban bus now in 
juse and yet able to make a con- 
‘iderably sharper turn, was put 
hrough its paces here last week 
before transit officia's of New York 
and other eastern seaboard cities. 
In a demonstration jointly spon- 
sored by Twin Coach Co., Kent, O., 
and B. F.. Goodrich Co., the 58-seat 
“Super-Twin” pivoted on its mid- 
|ship wheels around city corners, 
slipped into and out of tight curb- 
side parking spots, and undulated 
smoothly on its rubber-in-torsion 
springs and its rubber hip-hinge 
over Long Island boulevards and 
bumpy proving grounds. 
Outstanding features of the 
bus, under development since 
1938, explained L. J. Fageol, pres- 
ident of Twin Coach, are its abil- 
ity to maneuver in city streets 
with no more turning room than 
a conventional 32-seat model, and 
the softness of the ride achieved 





0" Custom-Built Quality. 
Production-Line Priced | 
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Giant Bus in Debut 


Twin Coach Demonstrates 58-Seater That Turns 
As Sharply As Smaller Models 


TRUCK SECTION 








by the “rubber-in-twist” springs 
developed by B. F. Goodrich. 

The short turning radius is 
achieved by the fact that the front 
and rear wheels automatically act 
in concert, Fageol explained, so 
that the rear wheels “track” the 
front ones and the bus in effect 
pivots on the middle — driving - 
wheels. 

The Torsilastic springs serve to 
eliminate completely any metal-to- 
metal transmission of road shocks 
from pavement to vehicle. The 
springs made their public debut at 
the 1939 World’s Fair here, then 
“went to war” in a big way as the 
suspension mechanism on the 20- 
ton LV-Ts (landing _ vehicles, 
tracked). 

Fageol said the spring is the es- 
sence of simplicity, consisting of 
a steel shell through which runs, 
longitudinally, a steel shaft, the 
space between shell and shaft be- 
ing filled with rubber firmly bonded 
to each. Either shell or shaft is 
held in fixed position while the 
other member is connected to a 
torsion arm which moves up and 
down as the wheels move over road 
bumps. The springing is accom- 
plished simply by the twisting of 
the rubber. 

The bus is articulated at its 
midsection, so that it can bend 
up and down to accommodate 
| itself easily to rolls and dips in 
the road. The hinge here also is 

rubber, a type of Torsilastic 
| Spring such as was used on the 

“ramp gate” hinge of the LV-Ts. 
The top and side of the bus at 
that point have a special rubber 
diaphragm designed to expand 
and contract while the vehicle 
dips and climbs and accommo- 
dates itself to road irregularities. 

The Super-Twin is driven by two 
180-hp gasoline engines, each one 
connected to one set of the mid- 
section driving wheels through a 
torque converter which eliminates 
need for a differential. The en- 
gines are equipped with a special 
“degasser,” Fageol said, which 
eliminates engine fumes. 

Gen. Charles P. Gross, chairman 
of the board of transportation of 
New York City, headed a group of 
about 25 transit officials, including 
representatives from Boston, New- 
ark, Philadelphia, Baltimore, Wash- 
ington, Richmond, Cleveland and 
Detroit, who were passengers on 
the demonstration run. 
| The Super-Twin is expected to 
stay on in the metropolitan area 
and may go directly into service 
on one of the subway-terminal 
“feeder” lines. Fageol indicated his 
| company expected to be in regular 
| production of the giant bus by late 
| ate year. 


Use Their Heads 


| Bantam Trailer Carries Beer 


| After Warehouse Fire 


BUTLER, Pa.—When a _ cold 
storage warehouse owned by Mur- 
dock Distributing Co., East St. 
Louis, Ill, burned down, company 
officials were confronted by the 
question of how to keep their sup- 
ply of draught beer under refrig- 
eration. They solved the problem 
by purchasing an American Ban- 
tam supercargo trailer equipped 
with a refrigerating unit. 

With one rear and two side 
doors, mobile “cold storage ware- 
house” provides three locations for 
unloading kegs and barrels into 
small panel trucks for fast de- 
liveries to taverns. Murdock offi- 
cials express satisfaction with the 
refrigerated trailer and advertise 
deliveries of beer at 33 degrees 
to taverns, American Bantam re- 
ports. 

Similar supercargo trailers, 
equipped with refrigerating units 
that maintain temperature as low 
as 8 degrees, are used in trans- 
portating highly perishable yeast 
between Chicago and St. Louis, it 
was stated. 














Christen Pontiac Co. 
Chris Christen Pontiac Co. 6171 
Natural Bridge, St. Louis, has been 
incorporated listing $100,000 au- 
thorized capital stock by G. J. 
Thiel, Harold D. Carey and J. (, 
Figgenmeier. 
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‘Class Discrimination’ .. . 





Output Rise Planned 


By Commercial Body 
SOUTH BEND.—Commercia' 


ATA Demands Swift End | 22"... cms 


To U.S. Excise Taxes 


(Continued from Page 28) 


hicle, he said, but ‘no similar tax 
is levied against the equipment 
used by any other form of trans- 
portation.” 

He cited a long-haul carrier 
in the southeastern section which 
pays $521.29 in federal excise 
taxes on gasoline for each truck 
per year, and a shorthaul carrier 
in the same area which pays 
$247.65 to the federal treasury 
each year on the gasoline used 
by each truck. The carriers re- 


tax, he continued, adding that 
coal to stoke the fires of the lo- 
comotives of this country is not 
taxed. 

Semi-trailer units used by these 
firms, the statement said, have 10 
tires on the ground, besides spares, 
and the tax on the 10 tires each 
time they are replaced amounts 
to $77.80. 

“Again,” Lawrence declared, “no | 
other form of transportation pays | 
taxes on such important items of 
operating supplies.” 

“Some folks may feel that con- 
tinuation of these imposts is jus- 
tified because they have come to 
believe as true the old canard that 
motor vehicle users in general and 
truck operators in particular, ‘do 
not pay fully for the use of the 
road’,” he said. “Promoters of this 
old canard follow the practices of 
Hitler, namely that through mak- 
ing mis-statements frequently 
enough, they may finally come to 
be known as the truth.” 

The one authoritative and un- 
biased study of the subject, he 
said, was made by the late Jos- 
eph B. Eastman as federal co- 
ordinator of transportation. He 
found that highway users had 
more than paid their way, even 
without considering the quarter 
of a billion dollars paid annually 
in federal excise taxes. 

Since 1937, tax payments have 
exceeded road building expendi- 
tures by the states in increasing 
amounts, Lawrence declared, “so 
that this trend of overpayment is 
going on apace.” 

“The trucking industry joins 
with other users of the highways 
in asking Congress at this time 
to repeal the federal excise taxes 
on gasoline and lubricating oils, 
trucks and trailers, parts and tires, | 
etc.,” the statement said. | 

“This industry makes its appeal 
for justice from the Congress on 
the ground that this tax is an im- 
post made on a single class of the 
public, a contribution to the gen- | 
eral revenues of the government | 
for which no special benefits what- 
ever are derived. It is a special 
form of taxation levied on truck 
transportation and not visited on 
competitive transportation by rail. 

“Similar excise taxes were im- 
posed by the War Emergency 
Revenue Act of 1917 to provide | 





Reranch Opened 
By White in 


San Antonio 


SAN ANTONIO.— White Motor 
Co. has announced establishment | 
of a new factory sales and service | 
branch at 331 S. Flores St., San/| 


‘ 


Antonio. 
Jerry L. Kuhl has been named | 
manager of the San Antonio 


branch. Kuhl was formerly White's | 
branch manager at Fort Worth, | 
and prior to that was engaged in | 
truck sales and service work in| 
San Antonio for many years. 

Kuhl’s staff includes H. C. Ban- 
field, service manager; Garland | 
Smith, parts superintendent, and | 
A. R. Crow, business manager. 

A full stock of parts, together | 
with a complete line of White- | 
approved accessories, will be avail- | 
able at the San Antonio branch. 





John Young, Inc. 


John Young, Inc., Kilgore, Tex., | 
has been incorporated listing $50,- | 
000, authorized capital stock by | 
John L. and Mrs. Jean Young and 


J. H. Richardson. 


ceive no direct benefit from the | 


builder of custom truck bodies, is | 
expanding its operations to full- | 
scale production. The production | 


'of 10 custom truck bodies in a 


week is to be increased to 20 with- | 


in a three-month period. 
President Eric A. Olson, former 
| purchasing agent of Torrington 
Co., Inc., reports that the company 
emergency measure and were re- | is specializing in the designing and 
pealed as the emergency passed. | building of all-steel, light and dur- 
“The federal excise taxes here | ble, ee ee an cee ae for 
complained of were imposed in| Very phase o nation’s trans- 
1932 in the depths of the depres-|Portation industry, with bodies 
sion to buttress vanishing federal | '@nging from 9 to 22 feet in length. 
revenues. They were continued as|At Present the company is plan- 
emergency defense taxes. They | ing national distribution of a spe- 
were increased in 1940, 1941 and| Cia! truck body falling in the sin- 
again in 1942, as war revenue! Sle unit general delivery category, 
measures. | designed and built exclusively by 


“But the trucking industry has cas ey eee . 
carried the burden of these spe- ie 
cial imposts for the general sup- Carmichael Chevrolet 
port of the government for 15! Carmichael Chevrolet Co., Inc., 
years. And throughout this period | Bennettsville, S. C., has been grant- 
this industry has borne all of the | ed a charter to engage in the auto- 
taxes of a general character paid | mobile business. Authorized cap- 
by the public generally and by the | ital stock 
other forms of transportation.” 


revenue for war needs. They 
were conceded generally to be an 


is $60,000. F. C. Car- 
michael is president. 










..e that’s why Trico’s ‘ 


T’S easy to install the Trico 


grime nearly 100 per cent 


easy to sell them... to new car owners 
and old...to truck owners by the fleet. 
Checkups show that 90 per cent of all 
windshields are dimmed with road 


TRICO PRODUCTS CORPORATION, BUFFALO 3, N. Y. 





A BOOSTER HEATER DESIGNED for not only warming the interior of a motor 
coach or truck, but also of supplying heat to the cooling water of the engine for easy 
starting in cold weather. It is adaptable to motor coaches, truck and semi-trailers and 
was developed from wartime aircraft designs by Surface Combustion Corp., Toledo 
and Cotumbus, 0. The new heater furnishes its own heat independently of the encine. 
so that the vehicle may remain outdoors in the coldest weather yet the engine can 
easily be started or the passenger space may be warmed without running the engine. 
or both, as desired. It operates on the same fuel as used tn the engine, whether diesel 
fuel or gasoline. 








to expand retail outlets in Florida. 
One or more additional retail stores 

Guy Gundaker jr. field sales|are planned for Jacksonville, Gun- 
| manager with B. F. Goodrich Co.,|daker said, and other stores will 
| has conferred with company offi- | be opened throughout the state as 
| cials in Jacksonville, Fla., on plans | soon as possible. 
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> times as fa 


Goodrich Lays Fla, Plans 
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“two little Squirts” 
are selling by the thousands 


Washer. It’s Through advertising in the Saturday 
Evening Post, Life, Collier’s, Time, Country 
Gentlemen, Trico is showing millions of 
motorists how to have safe, clear vision 
at ALL times... at a modest price... 


of the time. by installing a Trico Washer, 


Thousands of dealers join Trico in telling owners ‘where to buy’’ with listings 
under the Trico trademark in the classified pages of phone books... and by 


displaying Trico service signs. 











WASHINGTON. — Strike notices 
filed with the Labor department 
during June—the last month be- 
fore effectiveness of the new Taft- 
Hartley labor law—totaled 597, of 
which 111 were filed by the AFL 
Teamsters’ union against a total 
of 529 trucking companies and five 
motor carrier associations. 

An analysis by the American 
Trucking Assns. showed the no- 
tices involving the trucking indus- 
try were 18.6 percent of the total, 
compared with 14 percent of those 
filed in May, when total notices 
were 990 for all industry, of which 
138 were aimed at the trucking 
industry. 

Ninety-three of the June no- 
tices were filed against for-hire 
carriers, the analysis showed. No- 
tices also were filed against two 
associations representing 201 pri- 
vate carriers of lumber and mill- 
work (companies performing their 
own transportation in privately- 
owned vehicles). 

One notice was against a con- 


MIDLAND 


HY-POWER 
CAN BE APPLIED TO 
PRACTICALLY ALL 
MAKES AND MODELS 


Strike Notices Dip 


111 Filed Against Trucking Industry in June, 
As Against May Total of 138 


2a 8) eR 
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struction company association rep- 
resenting 23 private carriers, and 
two were against organizations 
representing 74 companies in mis- 
cellaneous lines of business. 

In all, a total of 373 private car- 
riers were involved in the strike 
notices. An additional 63 companies 
— to notices were unclassi- 

ed. 

The greatest number of notices 
for any one state was the 41 orig- 
inating in Pennsylvania. Illinois 
was next with 14, Kentucky third 
with 10, Indiana fourth with nine. 
No notices were filed in 26 states. 


Liberty Plant Razed 


SYRACUSE, Ind.—Fire destroyed 
the Liberty Coach Cop. house-trailer 
plant, with a loss estimated at 
more than $500,000, according to 
H. L. Spencer, company president, 
who said the loss was partly cov- 
ered by insurance. Thirty-five part- 
ly built trailers on the assembly 
line also were lost. 












THE FIRST MOTOR freight line to install the new nailable steel flooring in trailer 
equipment is Geo, F. Alger Co., 3050 Lonyo Rd., Detroit. Pictured above is Alger’s 
dock foreman nailing a machine skid to the steel flooring, which is manufactured by 
the steel floor division of Great Lakes Steel Corp., Ecorse, Mich. The flooring supplies 
the wearing strength of steel plus the flexibility of providing for skidding and blocking, 
ete., according to the company. 


Irwin Truck Body Opens ident and W. Irwin Hendricks, 
z general manager. 
Plant in Red Bank, N. J. The firm will specialize in Lind- 
RED BANK, N. J.—A truck body| say structural all-steel custom- 
sales and service plant has been| built bodies and also will maintain 
opened here by Charles P. Irwin|a complete body repair and paint- 
jr., Truck Body, Inc. Irwin is pres-|ing service. 
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DIRECT APPLIED POWER 
for POSITIVE BRAKING 


Midland’s HY-POWER Vacuum Brake combines in a single completely 
enclosed unit these three time-tested parts: Vacuum diaphragm cham- 
ber, hydraulic vacuum valve and hydraulic slave cylinder. All moving 
parts are completely enclosed — protected against all weather and 
atmospheric conditions. No mud, water, dust or dirt can enter to rust, 








corrode or unseat internal valves. Scientifically designed and ruggedly 


UNITS 


constructed for efficient, trustworthy service under all conditions. 
Ask your Midland distributor about the superiority of HY-POWER, 
or write to us for complete information. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 Mt. Elliott Avenue e Detroit 11, Mich. 
Export Dept: 38 Pearl St., New York, N. Y. 
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Transit Systems 
In Canada Hike 


Fuel Consumption 


OTTAWA. — The transportation 
and public utilities branch reports 
that motor buses of transit sys- 
tems in Canada consumed 2,396,412 
gallons of gasoline and 115,031 gal- 
lons of diesel oil in February this 
year compared with 2,041,087 gal- 
lons and 100,325 gallons of diesel 
oil in the same month last year. 

This latest report also shows that 
the number of passengers carried 
by the motor bus in Canada in that 
period amounted to 40,166,035, by 
the trolley bus 2,610,317, and char- 
tered bus 230,709. This was for ur- 
ban services. 

For interurban _ services, the 
number of passengers carried in- 
cluded 5,330,896 by motor bus and 
108,266 by chartered bus. 

Vehicle miles run in the urban 
services in this period by trolley 
bus totaled 283,465, by motor bus 
7,004,899, and by chartered bus 72,- 
772, and in the interurban services 
5,356,293 for motor bus and 202,631 
for chartered bus. 


Ky. Enjoined ° 
In Oil Rate Hike 


FRANKFORT, Ky.—A temporary 
injunction against a proposed in- 
crease in truck rates for hauling 
petroleum and its products in Ken- 
tucky has been obtained here by 
Petroleum Haulers of Louisville. 

The new rate would bring cost 
of transportation by truck up to 
the same level as that charged 
by the railroads, it was stated by 
Earl Frankenberger, Louisville at- 
torney who obtained the injunction. 

The increase was granted recent- 
ly by State Motor Transportation 
Director Ben J. Brumleve on peti- 
tion of Gasoline Transport Co., 
| Inc., of Louisville, over protest of 
| the other Louisville firm. 


| Stop! No Red! 


Cincinnati Assn. Warns 


Of Local Color Ban 


CINCINNATI. — The _ Cincinnati 
Automobile Dealers Assn. has re- 
minded all its members of the 
existing ordinance which prohibits 
all automobiles of a bright red 
color. This ordinance has been in 
effect for many years. 

The ordinance reads in part, “It 
shall be unlawful to operate upon 
any highway a motor vehicle paint- 
ed or colored a bright or fire de- 
partment red, other than an other- 
wise authorized emergency  ve- 
hicle.” 

Since some factories are using 
a red which may not qualify as 
a maroon, dealers are cautioned 
to consult the fire department con- 
cerning its interpretation and clas- 
sification of the color. Any car 
which does not meet requirements 
may avoid difficulties if its fenders 
are painted black. 


Labor Relations Manual 


Issued for Management 


NEW YORK. — The first of a 
| series of handbooks on the im- 
provement of individual and group 
relationships in the nation’s busi- 
ness structure, jointly written by 
business, scholastic and govern- 
ment authorities on _ personnel 
management and industrial rela- 
tions, has been published by the 
American Management Assn. under 
the title “The Management Lead- 
er’s Manual.” The AMA is located 
at 330 W. 42nd St., New York 18. 


Designed primarily for operating 


executives, supervisors and fore- 
men, whose management role it 
emphasizes, “The Management 


| Leader’s Manual” was compiled to 
promote wider understanding of 
managerial problems and_ tech- 
niques, particularly in the field of 
human relations. 

Spiral bound in blue leatherette, 
the manual sells at $3 per copy. 


Air Freight Cut 25 Pct. 


NEW YORK. — Effective Aug. 1, 
air freight rates will be reduced 25 
percent, it was announced last week 
by American Airlines. Daily coast- 
to-coast eastbound and westbound 
flights are scheduled. 
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Diamond T Changes 


More Powerful Engines in 1%, 2-Ton Models 
Called Equivalent of Price Cut 


CHICAGO. — Diamond T Motor) lubrication through channels drill 


Car Co. has announced that larger 
and more powerful super - service 
engines have been adopted as 
standard in Models 404HH and 
509, the company’s 1%-ton and 2- 
ton offerings. The price has been 
increased only slightly for Model 
404HH, and is unchanged for 
Model 509. 

Diamond T officials view this 
change as a_ substantial price 
reduction since a _ considerably 
higher price was formerly 
charged for the same specifica- 
tions, and point out that the 
increase in engine size and 
power at little or no additional 
cost is “an outstanding” advan- 
tage for the operator. 

At the same time, the company 
is distributing a colorful brochure 
to dealers, service shops and fleet 
owners in all parts of the country 
announcing the new series of 
postwar super-service engines and 
their features. 


Relatively uniform increases in 
power extending throughout the 
entire series of medium and 
heavy-duty models are features 
of the new engines, Diamond T 
stated. Output of the 1%-ton 
Model 306 has been stepped up 
from 73 to 91 hp, and the heavy- 
duty 1%-ton 404HH from 76 to 
92 hp, the 509 from 81 to 99 hp, 
and the 614H from 95 to 113 hp. 

Even greater increases are in- 
corporated in the oversize engines 
of the special tractor models, it 
was said. 

Governed engine speed is now 
said to be 200 rpm higher for 
Model 614H with a proportion- 
ate increase in vehicle top speed, 
thus permitting faster schedules 
on inter-city hauls. 

A new type of counterbalanced 
crankshaft with 12 integral coun- 
ter- weights, electrically surface- 


hardened crankshaft journals and | 
cushion-cradle mountings exclusive | 


with Diamond T is featured. 
In addition, the latest super- 
service engines have force-feed 


Synthetic Plant 
Switch Planned 
By U.S. Rubber 


NEW YORK. — United States 





Rubber Co. will undertake operation | 


| 





of the 45,000-ton synthetic rubber 
plant at Borger, Tex., and will re- | 
linquish operation of the synthetic 
rubber plant at Los Angeles, J. P. 

Coe, vice-president and _ general 

manager of the Naugatuck chem- 

ical and synthetic rubber divisions, 

has announced. 

Production of synthetic rubber 
latex will be continued at the Nau- 
gatuck (Conn.) plant, and this plant 
will also continue to make a super 
processing GR-S, especially devel- 
oped for wire insulation. 

Production of black masterbatch 
GR-S, chiefly for tires, will be con- 
tinued at the Institute (W. Va.) 
plant. In line with the government’s 
policy of curtailing synthetic rub- 
ber production, however, operations | 
at Institute will be gradually re- | 
duced, Coe said. 

Production of GR-S by U. S.| 
Rubber, which reached a high of | 
161,945 tons in 1944, will be on the | 
basis of about 60,000 tons a year by 
the end of 1947, it was stated. 

Sneed 
Supercargo Outlet 
Named in Chicago 

CHICAGO. — American Bantam | 
Car Co., Butler, Pa., manufacturer | 
of Supercargo truck trailers, has 
announced the appointment of 
Supercargo Sales & Service Com- | 
pany, 4642 S. Western Ave., as | 
its distributor for Chicago and the 
surrounding territory. 

Matthew Alagna, general man- 
ager of the Chicago outlet, has 
long been directly associated with 
the trucking industry and the ac- 
tual operation of equipment. Jo- 
seph Daniels is in charge of 
service. 





‘‘We received excellent results from our 
advertisement printed in the Classified Sec- 
tion of Automotive News.'’—Adams & Son, 
Coeur D’Alene, Idaho. 


Ene 


ed in the block, cam-ground light 
alloy pistons, independent gear- 
driven, packless-type water pumps. 
recirculating type thermostats for 
quick warm-up, and full-depth cyl- 
inder cooling with large valve and 
port areas completely water-jack- 
eted. 


Familiar Diamond T chassis fea- 
tures are continued in all models. 
Compression type rubber spring 
shackle bushings, requiring no 
greasing or maintenance attention 
at any time, are standard equip- 
ment. 


Driveshafts are supported by 
the unique Diamond T bearing 
carrier with heavy-duty double- 
thrust bearing mounted in a mas- 
sive block of live rubber under 
compression. Full- floating axles 
are standard on all models, with 
two-speed axles available as op- 
tional equipment in all sizes from 
1% tons upward. 
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CUTLER BROS. 


ie)a. Wiad 4 


CUTLER BROS., JERSEY CITY, 





N. J., has provided abundant load space for boxes 


with this special 18-foot body on a Diamond T Model 614. 


Chek-Chart Offers Guide 


On Bus Lubricants 


CHICAGO.—Condensed motor oil 
and gear lubricant data in the 
highly specialized bus and motor 
coach field is contained in Chek- 
Chart’s new pocket-size “Bus and 
Motor Coach” recommendation 
booklet. 


Thirteen makes, 299 models and 
235 engine variations are included 





in the bus and coach booklet. All 
capacities, recommended oil grades 
in various seasonal temperature 
ranges, and explanatory notes have 
been approved by the manufactur- 
ers. For further information and 
prices write The Chek-Chart Corp., 
= S. Michigan Ave., Chicago, 5, 
1. 


It costs you about a penny-a-day to keep 
abreast of the automotive news—better re- 
new NOW! 


ip 





Space Requests 


For ASI Show 
Top 450 Mark 


CHICAGO.—More than 450 appli- 
cations for exhibit space at the 
ASI show had been received up 
to July 7, it was announced by A 
B. Coffman, show manager. The 
show is to be held at Navy Pier, 
Chicago, Dec. 8-13. 

The applications call for approx- 
imately 140,000 to 150,000 square 
feet of exhibit space and it is said 
that wholesalers will view the most 
comprehensive displays in ASI his- 
tory. 

Additional applications and re- 
quests for enlarged space are ex- 
pected to swell present totals fur- 
ther before show time, according 
to Coffman. 


The previous high record was 
set last year at Atlantic City when 
430 exhibitors took a total of 127,000 
square feet of space. 


Drawing for.space will be held 
Aug. 1 in the Florentine room of 
the Congress hotel, Chicago. All 
exhibitors are invited to have a 
representative present. 





COOD MWE FOR TRUKERS 


IMMEDIATE DELIVERY ON 







































List prices start at $152.00. Call, wire, or write 
for complete ‘particulars and name of .your 
nearest Monroe dealer. 


C.N.MONROE MFG.CO., 


MONROE PLATFORMS AND RACKS! 











loose material. 


HOW’S THIS FOR GOOD NEWS! You can get 
immediate delivery on strong, husky Monroe Heavy 
Duty Truck Platforms and Racks! 
frame construction—welded high tensile strength 
steel platforms, with up to 50% greater strength 
combined with lighter weight—no wonder Monroe 
Heavy Duty Truck Platforms carry more pay load 
per haul and outlast most trucks under normal oper- 
ating conditions. Heavy hardwood plank platform 
is treated to resist deterioration—planking seams are 
reinforced with steel moulding that makes them 
practically leak-proof for hauling grain and other 
Steel floor plate available. 
pockets protected in heavy side rails. Self-contained 
utility tool compartment. 
tight side, and combination racks available for all 
platform lengths—9’, 12’, 14’ and 16’. 


Monwe Truck Platforms 


©2525 S. DORT HIGHWAY * FLINT 7, MICHIGAN 
DEALERS: Write for information regarding the Monroe franchise. 





Open side, stock racks, 




























100% welded 
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More Driver Comfort... 
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GMC ’47 Truck Line 
Features New Styling 


(Continued from Page 28) 


one-piece construction, welded to 
the cab floor and completely insu- 
lated and soundproofed. Cab ven- 
tilation is reported improved 
through installation of ventilators 
at the top and side of the cowl and 
provision for the connection of a 
fresh air heating system. 

In addition, the new cabs feature 
a dimmer switch for the lights of 
the newly - arranged instrument 
panel, provision for radio installa- 
tion, metal-framed door glass, bet- 
ter hardware with locked-on han- 
dles and a sealed windshield with 
dual wipers. 

Deluxe cabs, optional on the % 
to 2-ton models and standard on 
the 2% through 3%-ton GMCs, 
have rear quarter corner win- 
dows. A foam rubber pad for the 
seat cushions and heavier sim- 
ulated leather upholstery are ad- 
ditional features of the deluxe 
cab. 

Many improvements in the 
chassis of light and medium duty 
models are pointed out. The clutch 
and brake pedals, as well as the 
steering column, are mounted to 
the frame to lessen vibration and 
permit easier servicing. The clutch 
pedal is described easier to operate 





THE NEW SEATS, adjustable over a 
travel of 3% Inches, are now mounted on 
tubular frames and have almost twice as 
many springs as prewar. The heavier mod- 
els in the medium duty range have a foam 
rubber pad in the seat cushion and heavier 
simulated leather upholstery. 





and gear ratios of the ball bear- 
ing steering mechanism have been 
increased. 

The radiator, now stabilized on 
a single rubber mounting, has a 
larger core, larger inlet and out- 
let connections and a built-in over- 
flow tank. A pressurized cooling 
system is standard on the 2%-3%- 
ton range and optional on lighter 
models. ' 

Other important chassis improve- 
ments include a dash-mounted 
power shift control standard on all 
models employing two-speed rear 
axles, hypoid rear axles for % 
through 2-ton m@gdels, banjo type 
housings for the one through 2- 
ton group, larger wheel bearings 
and tubes on the rear axles of the 


1% and 2-ton range, stronger 
frames for one through 3%-ton 
models. 


Frames in the 1%-ton FC 300 
through the 3%-ton FC 470 series 
have a nominal depth of nine 
inches, providing a section modu- 
lus that completely eliminates the 
need for frame reinforcements. All 
have longer front springs and 
stronger rear spring cross-mem- 
bers. 

In powerplants, the light and 
medium-duty lines offer three 
GMC-built engines of valve-in- 
head design. Engines have posi- 
tive crankcase ventilation, two- 
piece exhaust valves and deep 
sump oil pans. 

Two new models have been added 
to GMC’s light and medium-duty 
lines, the 1%-ton FC 280 and the 
3%-ton FC 470. The 280 is designed 
for straight truck work in the 11,- 
000-pound gross vehicle weight 
classification and the 470 series 
provides the medium duty line with 
models whose carrying capacities 
are equal to those of the prewar 
heavy duty 550 series. 

There are also five special trac- 
tor models which have the recom- 
mended 72-inch CA _ dimension, 
standard. Two of these are in the 
light duty series, while the other 
three are in the medium duty 
range. The light duty line has been 
amplified by the inclusion of a spe- 
cial milk delivery chassis. 

GMC also offers eight school bus 
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__ TRUCK SECTION 


tem reportedly keeps the crank- 
case ventilated at all speeds. 
Now standard on the heavy duty 
gasoline models are the Zenith ex- 
ternal type fuel filter, a universal 
base oil filter, a radiator overflow 
tank to provide a pressurized water 
circulation system and a water by- 
pass to speed engine warmup. 
Production of GMC’s newly an- 
nounced light and medium duty 
models, as well as the models com- 
prising the heavy-duty gasoline 
and diesel-powered line, is expected 
to increase materially during the 
coming months as GMC’s plant ex- 
pansion program nears completion 


1947 DIESEL LINE presents eight models and two-engine sizes for GMO. Horsepower | division officials said. 


of both the four and six cylinder engines has been increased approximately 21 percent | 
and major improvements have been made in the chassis. Frame side rails, for example, | 


are now parallel throughout, widening the front axle track by 10 inches. A heavier 
I-beam has increased front axle strength 32 percent, and a new toggle type clutch link- 
age requires 50 percent less effort to disengage the clutch, the company states. 
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GMC’S NEW LIGHT AND MEDIUM 





duty models provide larger, all-steel cabs 


with many comfort and convenience advancements including an improved ventilation 
system. Ventilators are located on the top and left side of the cowl, and a louvered 
opening on the right side for the attachment of a fresh air heating system as extra 
equipment. For winter driving, the system draws in fresh air through the louvers, 


distributes controlled warm air at various 


speeds desired and dispels stale air through 


small vents on the floor of the cab behind the seat. Equipped with defrosters, the 
system eliminates window fogging and frosting. 





chassis models in five wheelbases 
of 179 to 251 inches to accommo- 
date bodies with pupil capacities 
from 30-42 to 60-66. Two additional 
school bus chassis are listed in 
the heavy duty line. They incor- 
porate such safety features as Hy- 
drovac - actuated brakes, extra 
heavy frames, extended exhaust 
pipes, wide track front axles, pro- 
peller shaft and emergency brake 
guards and drop-forged wheels. 
In addition to new light and 
medium duty models, the one-ton 
“Special Delivery” GMCs, de- 
signed and developed for multi- 
stop hauling, are now regular 
production models. New standard 
and deluxe models of 182-inch 
wheelbase have also been added. 


GMC officials say that the horse- 
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QUICK TURNOVER 





Stocks that gather dust don’ 
A sure springboard to fast turnover is a good 
stock of Schrader Products—particularly the 
New Display pine ne of Caps, Cores and 

J of these Schrader 
‘ll be seen and you'll 


Gauges. Set up your 
Products where they 


NYo et en 


PROOUC!. 


“ONTROL THe Aix 





t gather profits. make sales... 


Every Vehicle Owner 


Sell a Schrader Gouge te 


THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure Gauges, 
Chuck Gauges, Couplers, Blow Guns, Air Chucks, Vulcanizers, Serv- 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 


VALVE CORE 


quick turnover and volume. 


And for providing your customers with all 
‘round tire-service at your shop there are 
no better products than the complete Schrader 
line, with its world-wide prestige and accept- 
ance. Order from your regular supplier today. 


VALVE CAP 


ag 


2nd SEAL 
Sell them by the box of 5 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
Originotors of the Comparative Air Loss System for Flat Tire Prevention 


power of the 308 and 361 gasoline 
engines has been stepped up ap- 
proximately 10 percent, and that of 
both the four and six-cylinder die- 
sels by 21 percent. Five major im- 
provements in the chassis of the 
heavy duty group are listed as re- 
engineered front springs, better 
ball bearing steering, worm drive 
rear axles for six-wheelers, power 
shift control for two-speed rear 
axles and new double reduction 
rear axles. 


The 1947 diesel models have addi- 
tional chassis features. The side 
rails of the frame, formerly tapered 
in at the front, are now parallel 
throughout, widening the front axle 
track by 10 inches. A heavier I- 
beam has increased the front axle 
strength 32 percent, and the new 
toggle type clutch linkage requires 
50 percent less effort to disengage 
the clutch. A five-speed syncro- 
mesh direct-in-fifth main transmis- 
sion and three-speed auxiliary 
transmission are now standard on 
straight truck models. 

According to GMC engineers, the 
horsepower of the two-cycle diesel 
engines has been stepped up 
through use of larger inlet ports 
| on the cylinder liners, an im- 
| proved blower on the air box and 
{an increase in the amount of fuel 
| delivered by each injector. GMC 
| dieseh engines also have an im- 
proved “full-flo” lubrication sys- 
; tem with larger oil coolers and 
| other features that have eliminated 
the necessity for an oil strainer. 

For improved engine cooling, the 
GMC diesels are equipped with a 
new pressurized water circulation 
system, thermostatically controlled 
radiator shutters and water-by- 
pass valve, it was declared. 

A _ feature pointed out in 
GMCs four heavy duty gasoline 
engines is improved crankcase 
ventilation. Operated by mani- 
fold pressure and regulated by 
a@ vacuum-actuated valve, the sys- 








GMC 


engine cooling, 
Diesels are now equipped with a new 


pressurized water circulation system. It 
employs an in-built overfiow tank with 
relief valve and thermostatically controlled 
water by-pass valve and radiator shutters. 
In addition, engine cooling has been step- 
ped up through the use of larger water 
passages and cylinder head water nozzles 
to direct a spray around the valve seats 
and injectors. 








‘Pontiac Expects 


Foundry Output 


Increase Soon 


PONTIAC.—Progressive increase 
in foundry capacity at Pontiac Mo- 
tor Division that has been going 
on for some time is rapidly near- 
ing completion, according to Harry 
J. Klingler, general manager. 

Commissioning of two new 108- 
inch cupolas, said to be the larg- 
est in the automobile industry, is 
one of the major steps in this di- 
rection, Klingler said. As the new 
cupolas get into pouring schedule, 
other units will be torn down and 
enlarged, permitting an ultimate 
increase in melting capacity of 50 


percent, or approximately 1,200 
tons per day. 

Two foundry innovations offer 
major advantages, Klingler said, 


as follows: 

The new cupolas have the abil- 
ity to use about double the normal 
thickness of ceramic lining, reduc- 
ing down-time periods. 

An overhead system of baffling 
and water spray is designed to 
cool the exhaust gases and virtu- 
ally eliminate the discharge of ash 

A large sand reclamation sys- 
tem of advanced type has been 
installed and is designed to store. 
reclaim and re-use molding and 
core sand, and to screen and dry 
new sand. Resultant is a drastic 
reduction in sand purchases, freight 
car traffic and storage facilities. 

Pontiac has modernized and 
mechanized the core-making and 
molding lines in the interests of 
manufacturing economy and em- 
ploye comfort, Klingler stated. 

A new sand loader insures a con- 
stant supply of free-flowing sand 
to each molding machine, and 
eliminates the packing and caking 
of sand, hitherto an important 
foundry problem, he said. 


New Splicing Machine 
Developed by General 


Perfection of a new splicing ma- 
chine has been announced by Gen- 
eral Tire & Rubber Co. 

The new machine was designed 
and perfected by Max Engler, of 
the experimental department, it 
was announced by Harold J. Har- 
mon, production manager. The new 
splicing method showed “good 
strength” in tests, General said. 


DISTRIBUTION? 


Highly-successful young dis- 
tribution organization, now 
covering auto retailers na- 


tionally, will add new lines 
of quality automotive prod- 
ucts. 


Leave it to this experienced 
staff of hard-hitting salesmen 
to get distribution you want. 


Wire or Write 


Ralph F. Roussey & 


Associates 
407 SOUTH DEARBORN 
CHICAGO 5, ILLINOIS 


ST 








ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


18135 Trembly Ave. 
OSTROFT 11, aucH 
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TRUCK SECTION 





KANSAS CITY, Kan.—An instal- 
lation of air-conditioning equip- 
ment for light delivery units has 
been devised for the Clemens Flor- 
ist, Kansas City, by its owner, R. 
R. Derricott. 

The problem of transporting per- 
ishable goods such as flowers has 
long vexed users of light delivery 
units, and the installation in the 
new Clemens truck is one which 
may be applied to other delivery 
units handling such merchandise 
as dairy products, frozen foods, 
bakery products, candies, meats, 
vegetables, beverages and other 
items affected by warm tempera- 
tures. 

Many devices have been attempt- 
ed by florists to create a means 
of transporting flowers which wil] 
deliver them to the patron’s door 
as dewy-fresh and lively looking 
as when they left the florist shop 
or greenhouse. 

The florist in addition has the 
problem of providing plenty of 

cubic foot area for the bulky but 
light sprays, wreaths, and spe- 
cial floral designs which make 
up the most of flower shop de- 
liveries. 

The need for large area within 
a small truck unit causes make- 
shift devices such as brine tanks 
and circulating fans blowing over 
dry ice to be generally unsatis- 
factory, although these and other 
home-made systems have been 
tried by numerous florists. While | 
these types of cooling systems are 
somewhat effective for concentrat- 
ed areas such as chests and bins 
within the truck body, use of these 
types of cooling units has never 
proven wholly efficient for the larg- 
er areas, according to Derricott. | 

After considerable private re- 
search, Derricott determined upon 
freon gas and the mechanical cir- 
culation of air as the most logical 
solution to the problem of air- 
conditioning a truck. And he also 
settled upon an_ International 
Metro, long wheelbase, half-ton 
delivery unit as the solution to 
demand for bulk area in a light 
unit. 





Freon Compressor Used 


The Clemens air-conditioning in- | 
stallation consists of a freon com- 
pressor, a condensing coil, a cool- 
ing coil, a circulating fan, and a 
thermostatic control. A one-ton 
freon Rollator Compressor has 
been mounted alongside the 
right front of the International en- 
gine, and the compressor is held 
in place by L-type plates bolted 
across the manifold and also fas- 
tened under some of the head | 
bolts. The Rollator is driven by 
a V-type belt running over an ex- 
tra pulley on the shaft of the en- | 
gine fan. 

The mounting plates which hold 
the compressor at the right side 
of the engine are adjustable, per- ; 
mitting the apparatus to be dis- 
connected without removing in the 
winter months when the air-condi- 
tioning is not needed. 


The condensing coil for the 
unit has been mounted between 
the front body panelling and the 
radiator supports in front of the 
radiator. Copper tubing connects 
the compressor with the coil, and 
thence leads to a position be- 
hind the driver’s seat. 

The cooling coil (with fins) and 
circulating fan are mounted in a | 
columnar arrangement | behind =| 





Hollingsworth Manager 


Of Fruehauf S.E. Region 

DETROIT.—Fruehauf Trelier Co. | 
last week announced the appoint- 
ment of R. B. Hollingsworth, for- | 
merly manager of Fruehauf’s Rich- 
mond and Atlanta branches, as re- | 
gional manager of the southeast 
area, with headquarters in Atlanta. 

Hollingsworth succeeds E. E. 
Springer, 20-year veteran of the | 
Fruehauf organization, who has | 
been named manager of the com- 
pany’s new Florida branch, under 
construction at Jacksonville. Doz- 
ier L. Hood, former salesman at 
the Atlanta branch, was promoted 
to branch manager. N. A. Carter 
jr. has been appointed Fruehauf- 
Carter regional manager covering 
the mid-South area. 


Perishable Cargo Guarded 


Freon Gas and Compressor Used by K. C. Florist 
To Air Condition Panel Truck 


driver, with the fan atop the coil. 
Air is thus dragged in by a large 
four-bladed fan, rushed downward 
through vents past the coil and 
expelled at the floor of the truck. 


The fourth important part of 
the installation, the thermostatic 
control, is mounted at the right 
side of the panel-column which 
houses the circulating equipment. 
It is thus virtually in the center 
of the inside truck area for most 
effective operation, and is regu- 
lated to maintain the inside tem- 
perature at 50 degrees F. 


Two Revisions Required 


The electric power derived from 
the truck’s own electrical system 
required two important revisions 
of material. One was to rewind 
the motor of the electric fan from 
its 110-volt design to a 6-8 volt 
power system enabling it to run 
off of the truck battery. Another 
rewinding was necessary to con- 
vert the solenoid unit of the ther- 
mostatic control from its original 
110-volt circuit to the 6-8 volts of 
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the truck electrical system. 

To support the extra load, a 
heavy-duty battery replaced the 
truck’s original equipment, but no 
changes in the generator were 
found necessary. 

An important accessory to the 
air-conditioning equipment is a 
gasoline heater installed at the 
floor of the truck just to the 
right of the inside engine hood. 
This is called into use in colder 
winter months, when the com- 
pressor is not in service, and it 
is necessary to raise the inter- 
nal temperature to the ideal 50 
degrees. 

The service is further rounded 
out by the installation of special 
display racks which display the 
finished floral pieces at window 
level while enroute. The side pan- 
els of the truck have been cut out 
and replaced with plate glass win- 
dows. This added to the already 
large windshield area of the Metro 
delivery unit gives the truck the 
appearance of a traveling green- 
house, and adds valuable display 
to the delivery service. 


The cost of the complete deliv- 
ery unit is slightly above $2,800 
The Metro job in prime coat set 
down in Kansas City for just over 
$1,700. The additional $1,100 covers 
painting (light blue with silver let- 


The twin tests of time and miles only roll up 
more conclusive proof of the superiority of 
Bendix-Westinghouse Air Brakes. Thousands 
of enthusiastic users, who have subjected them 


to every conceivable driving condition, con- 
tinually furnish evidence that they are not 


only the world’s safest power-to-stop, but also 


most economical. From any viewpoint, they 


are the best braking investment you can make. 
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aT DELIVERY TRUCK has been equipped for special modern handling 
y R. R. Derricott, owner of Clemens Florist, Kansas City. Its principal modification 
~¥ a@ freon-type refrigerating system which has. been installed to provide air-conditioned 
temperatures for transporting tiowers. Another modification was to cut away the steel 


side panels and replace them with plate glass. 
wheel rims, 


silver lettering. Extras include white 





of flowers 


The truck is painted light blue with 


electric clock, fan-type defroster, 


gasoline heater, external rear view mirror and signal lights both front and rear for 


indicating turns without opening doors or windows. 





tering), purchase and installation 
of the refrigerating and circulat- 
ing equipment, remodelling of the 
side panels and several accessories 


No Need to Open Doors 
The truck has been so equipped 
that the driver can operate the 
truck without opening doors or 
windows enroute. This has been 









made possible by turn indicator 
lights installed both front and rear 
and operated by a lever at the 
steering wheel. 


Accessories include windshield 
defrosting fan, electric clock, ex- 
ternal left-hand rear-view mirror, 
extra large inside rear view mir- 
ror and white wheel shields. 


Check your Bendix-Westinghouse Distributor 
on how you can add safety and driver satis- 
faction—and cut costs, all at the same time! 


BENDIX- WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY « ELYRIA, OHIO 
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Trucks Haul More Head 


827,477 Unit Rise Registered in Number 
Of Livestock Carried Last Year 
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(Continued from Page 28) 


stock leaves the farm by truck for | truck. Chicago was next with 775,- 


the nearest rail siding if not direct- 
ly for its final destination. 

Roughly, 60 percent of the cat- 
tle and hogs are directly hauled 
to market by truck. The cattle 
tonnage is more than double that 
of hogs. A distance of 125 miles 
is estimated for the average 
truck haul to market. Some trips 
upwards of 1,000 miles are made 
with stock. 

Omaha continued its lead among 
the nation’s markets with receipts 
of 843,054 tons of meat animals by 





Mendenhall Buys Site 
For St. Louis Dealership 


Mendenhall Motor Co. has pur- 
chased the northeast corner of 23rd 
St. and Washington, St. Louis, and 
plans to build a modern building 
on the site to house the Ford deal- 
ership, now at 2315 Locust St. 


572 tons. 
Livestock Tonnage by Truck 
at All Markets 


Total Tons Percent of Tota’ 

by Truck Tonnace by Truc 
SOUR veece 8,829,337 56.7 
Ee 660s 9,068,334 57.0 
1944...... 10,238,714 60.0 
Pe 9,380,000 59.0 
DOUBT ic iss 9,250,850 62.8 

No. of Head Percent of Total 

by Truck No. of Head 
ee 43,080,530 52.0 
1945... .. .42,253,053 51.4 
BOee. bd evs 56,104,087 55.3 
1943...... 51,682,975 54.2 
AOU 82 05% 48,734,505 55.8 


The livestock and meat packing 
industry are more than ever de- 
pendent on trucks for their con- 
venience and flexibility in handling 
the enormous tonnage of live ani- 
mals and the processed meats, it 
was observed. Stock can leave the 
farm at any time of the day or 
night to take advantage of favor- 











THE DRIVER ACTUALLY climbs stairs to reach his seat in this truck. It’s said 
to be the largest trucking unit in the world, manufactured by Euclid Machinery Co., 
Cleveland. Giant tires for the vehicle are made by Goodyear. The truck is powered b 
@ 12-cylinder diesel engine of 550 hp, has a 40-ton capacity and weighs 80 tons. Trying 
out the driver’s seat for size and height is R. S. Burnham, manager of manufacturers’ 
sales for Goodyear. Although still in the experimental classification, the truck has been 
shipped to the mining property of M. A. Hanna Co. on the Mesabi tron range, Kee- 
watin, Minn. Here its performance is being tested and observed by Euclid engineers. 
Future production plans will be determined after extensive field tests are completed. 





able weather or markets, a con- 
venience not evident in other forms 
of transportation. 


Elmwood Motor Sales 


A business name has been filed 
for Elmwood Motor Sales, 
Elmwood Ave., Buffalo, by Norman 
W. Weiglein. 


Uptown Motors 


Uptown Motors, Inc., Little Rock, 
Ark., has filed articles of incorpo- 
ration. Authorized capital stock is 
250 shares, $100 par value. Incor- 


2202 | porators: John B. Thurman, resi- 
dent agent, Dutch H. O’Neal and 
Bess C. O’Neal. 











“Our drivers like 
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SUPERCARGO 
TRAILERS 


Lie yum 3 


ENGINEERED 
CONSTRUCTION 


from the ground up. 
Minimum dead-weight 

. . maximum pay load 
.. . ability to “*take it.”" 


TRAILERS” 





—say operators everywhere 





ADVANCED DESIGN 
No old-fashioned, out-of-date 


ideas carried over from pre-war 
engineering methods. 

Gives you haw performance and 
lower maintenance cost. 













PRODUCTION-LINE 
ECONOMY 
Means more value for 
your dollar. Makes 
Bantam the outstand- 
ing choice in trailers 


today. 


Let us send you a copy of “A Great Name in Trailers,” 









NEW YORK ‘Our judgment in deciding to buy SUPERCARGO Trailers 
has been proven right. The engineering of your underconstruction, espe- 
cially the Torque Arms, make SUPERCARGOES the easiest pulling trailers 
in our fleet. The bridge truss construction and modern design of the body 
will make ‘A Great Name in Trailers’."" 


















WLINOIS ‘The Bantam SUPERCARGO we recently purchased has ex- 
ceeded our expectations in performance and service, and has definitely 
convinced us that our trailer worries are over.”’ 


eT dd LT Oe 





PENNSYLVANIA ““The Knox Glass Associates, Inc., Knox, Pa., depend on 
SUPERCARGO vans to haul important material to their plant. As contract 
carrier for this company, we bought SUPERCARGOES on their advanced 
design and modern construction. We have lowered our maintenance costs; 
and our drivers say they can carry more load with less effort by the tractor, 
and are very enthusiastic about the way the trailers handle."’ 


Bowser & Campbell, L. H. Bowser, Manager 





Bernard Baron, Inc., Bernard Baron, President 


[Uae 
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el 
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Murdoch Beer Distributors, Neé/ C. Hickey, President 





AMERICAN BANTAM CAR COMPANY, BUTLER, PA. 


TRUCK SECTION 


Pa. Truckers 


Discuss ICC 
Safety Changes 


HARRISBURG, Pa. — Proposed 
changes in ICC safety regulations 
were discussed at a recent meet- 
ing of the Pennsylvania Motor 
Truck Assn. attended by repre- 
sentatives from more than a score 
of private and for-hire truck fleets 
throughout the state. 

Harvey J. Rose, president of 
PMTA’s accident prevention divi- 
sion, presided, and F. E. Cochran, 
district supervisor, represented the 
ICcc. 

Proposed changes govern quali- 
fications of drivers, driving prac- 
tices, equipment requirements, re- 
porting of accidents, hours of ser- 
vice of drivers, inspection and main- 
tenance.-ICC has submitted drafts 
of the regulations to the trucking 
industry, as well as to manufac- 
turer and labor representatives for 
recommendations governing prac- 
tical application. 

The rules require that no per- 
son may drive a truck if convicted 
of negligent homicide, second of- 
fense of driving under the influ- 
ence of intoxicating liquor or nar- 
cotics, felony involving motor ve- 
hicle or frequent violation of traf- 


| fic laws. 


Annual examination by a quali- 


| fied physician is required for proof 
|of good physical and mental con- 


dition, eyesight and hearing, and 
to show that the driver is not ad- 
dicted to use of liquors and nar- 
cotics. 

Proposed changes to require lo- 
eal delivery carriers to maintain 
drivers’ logs, similar to those re- 
quired by over-the-road carriers, 
were opposed by PMTA as im- 
practical. 


Sterling Gets 
$500,000 Loan 


MILWAUKEE. — Sterling Motor 
Truck Co., Inc., has arranged a 
$500,000 long term loan with Provi- 
dent Mutual Life Insurance Co. 
and the Marshall & Ilsley Bank. 


The loan, consisting of 10 serial 
notes, will mature $50,000 annually 
from 1948 to 1957, inclusive. Mar- 
shall & Ilsley Bank took the first 
four maturities aggregating $200,- 
000, and Provident Mutual the re- 
maining $300,000. 


Engine Doctors 
Ford Dealers Attend Opening 


Of McMillian Plant 


HOUSTON, Tex. — The recent 
opening of the Earl McMillian en- 
gine plant here attracted several 
hundred Ford dealers and salesmen 


|of the south Texas area. A cock- 


tail party and dinner for the Ford 
representatives followed the open- 
ing ceremonies. 

The operation used to rebuild an 
engine was shown for the open 
house visitors. The plant is the only 
authorized Ford engine rebuilding 
plant in south Texas. It will em- 
ploy 75 persons. 


White Transfers Fleener 


To West Coast Region 

CLEVELAND.—Lon A. Fleener 
has been named assistant to Wil- 
son D. Patterson, Pacific Coast 
regional manager of White Motor 
Co., according to J. N. Bauman, 
vice-president in charge of sales. 
Fleener will be located at the San 
Francisco regional office. 

After serving General Motors in 
various sales capacities for 16 
years, Fleener joined White as 
wholesale sales manager in 1940. 
In February, 1941, he was made 
assistant to the executive vice- 
president, and in 1943 he became 
director of industrial relations. He 
served in that position until the 
early postwar period when he was 
returned to the post of wholesale 
sales manager. 


Geo. A. Sutton, Inc. 


Geo. A. Sutton, Inc., 3641 S. 
Kingshighway, St. Louis, has been 
incorporated listing $12,500 author- 
ized capital stock and 700 shares 
of no par value stock to deal in 
automobiles and accessories by 
Mrs. Della Sutton and Geo. A. 
Sutton. 
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TRUCK SECTION 


Truckin’ . 
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(Continued from Page 28) 


ing up on Sales Manager Munroe | register or get no rebate. 


and Les Oltman at the Oltman- 
O'Neill booth to get balloons filled 
with helium—all for their chil- 
dren at home, of course—and the 
screams of dismay from the real 
kids, and looks of chagrin from 
the oldsters, when they let go of 
the string and the balloons drifted 
slowly but surely up among the 
rafters of the high Coliseum. Some- 





TRYING OUT an elevating endgate at 
the Dodge truck equipment show in De- 
troit are K. T. Keller, president of Chrys- 


ler, and B. E. Hutchinson, chairman of 
finance committee. 


one suggested that the ceiling over 
the booth offered good target prac- 
tice shot for an air gun or a .22. 
The guys who would normally 
rather have a “scotch and” any 
time, making a bee line for the 
ice cream handouts at the Schna- 
bel and Swift refrigerated bodies 
—the looks of relief on the faces 
of the dealers who emerged with 
goose pimples from the Fruehauf 
“cold box” where the temperature 
was kept at sub-zero and the looks 
on the faces of those who had the 
nerve to try out the Munroe “ride 
controlled” seat on the platform 
where an ordinary truck cab seat 
and a Munroe seat—and their oc- 
cupants—were jiggled violently to 
show how the shock absorber on 
the Munroe seat actually smoothed 
out the “ride.” 


But speaking about Les Olt- 
man—there was a quiet belly- 
laugh story going the rounds at 
the show about how Les has 
been looking for over a year now 
for a 36-foot motor boat that he 
could use to entertain customers 
on the river—and how he had 
gone to the Power Squadron 
school evenings, all last winter, 
so that he could navigate and 
operate the boat he expected to 
get. And how he ended up with 
a 64-foot, twin diesel cruiser, to 
operate, with which marine law 
says he must have a full time 
captain and crew. Yaw! Yaw! 
Yaw! 


Then the sheepish look of the 





dealers who “grabbed leather,” and | 


how, when they rode with the driv- 
er of the Power Wagon in the 
mud hole and _ rocky-mountain 
course where they demonstrated 
this remarkable four-wheel-drive 
unit, alongside of the Coliseum. 
They were as red in the face as 
candidates who had just gotten 
through their initiation in that fa- 


mous society, the Sons and Daugh- | 
ters of I Will Arise that Wap John | 


used to write about in the Post. 
* * * 
MET PREXY K. T. in the aisle 
of the Coliseum one day—all of | 


the Dodge and Chrysler high com- | 


mand were out there getting a lib- | 
eral education as to what they had | 
in this Dodge truck—and he asked 
me what I thought of the show. 

I told him that I had to admit 
that it was the best and biggest 
show of its kind that I had at- 
tended since Dodge startled the 
truck world with a similar exhibi- 
tion held in Convention Hall, De- 
troit, in 1925. K. T. was quick to | 
remind me that that show was | 
held under the regime that pre- | 
ceeded the present Chrysler con- 
trol. 

So I had to tell him about one | 
feature of that show that has al- | 
ways stayed with me. They had | 
the hall filled with trucks equip- | 
ped with every conceivable truck 
device available in those days. 
Then they brought all of the Dodge 
dealers into town and had some 
kind of an arrangement where 
they paid part of the expenses of 
the dealers for coming, so they | 
could require the dealers to be at 
the show every morning at nine to 


The dealers came out to the 
hall in buses—and when they 
were all in the building, the 
doors were locked and no one 
could get out until five that eve- 
ning. The dealers had to look at 
trucks and talk to the atten- 
dants in each exhibitors booth, 
or sit on the floor and twiddle 
their thumbs. 

Needless to say, the dealers at- 
tending got a liberal education in 
the truck business—in truck equip- 
ment—and in Dodge Bros. trucks 
that many had never taken very 
seriously until that week. 

With so many other truck equip- 
ment shows coming up as a result 
of this and the regional Chevrolet 
shows of last month—that’s a point 
that some of the sponsors might 
remember. It’s one thing to get 
a dealer to come to such a show 
—and something else to get the 
non-truck minded dealer to absorb 
any part of the wide lesson in 
truck hauling potential, that such 
a show is able to give him if he 





will only take the time to talk to 
the experts in their line that man 
every exhibitor’s booth. 
+ * 4 
I SHOULD—and want to—doff 
the hat check girls delight to the 
“working guys” who actually put 


on this show and did such a bang-/} 


up job of it—although it really 
shouldn’t be necessary, as the show 


| spoke for itself. But as many of 
| you who love punishment enough 


to wade through my drivel weren't 
there, I do want to give heaps of 
credit to Leon Van Nortwick, 
Dodge truck sales manager, who 
sponsored it, Lou Purdy, Dodge 
truck general manager, who gave 
it the nod, Herman Ude, manager 
of the truck equipment department 
who actually pulled it together, 
ably aided by George Orphal, as- 
sistant truck sales manager, and 
George Malcomson, merchandising 
manager.,And credit, too, to Al 
Nute, press relations chief of Ross 
Roy, Inc., who slithered around the 
show, overseeing the taking of a 
thousand and one pictures, grab- 
bing us working press by the arm 
to make sure we didn’t overlook 
this or that. However, Al slipped 
a bit on making arrangements for 
the press lunch (Van Nortwick 
had to come to our rescue to get 















DENSE METAL 
DUE TO HOT-FORGING 


Cross-section 
through upset-forged 
spindle and integral 
brake mounting 
flange. The forged 
spindle is electrically 
butt-welded to the 


housing. a 


The new Timken ‘‘Full Cor- 
ner’’ rectangular section at 
thespring seat offers increased 
strength and rigidity without 
increased weight. 


1947 


us into the dining room and fed 
without being trampled under foot.) 

Proctor Keefe Co., a local body 
building firm was giving the 
Aluminum Co. of America, and 
aluminum in general, some ex- 
ceptionally good advertising in 
its exhibit. 

The firm showed reproductions 
of an advertisement printed in 
1935 which stated that the Stroh 
Brewery Co., of Detroit, had or- 
dered 12 more aluminum bodies to 
add to the 30 aluminum bodies 
they already had in service, due 
to the great savings they had ex- 
perienced—and alongside of that 
was an order for 20 aluminum 
bodies from the same brewery this 
year to replace some of the orig- 
inal bodies built in 1934—13 years 
of hard brewery delivery work. I 
understand these new bodies are 
going on the three-ton Dodge 
chassis that Proctor-Keefe showed 
with a keg body mounted in the 
exhibit. 

* . * 

AND IN WRAPPING up my 
sidelights of the show, let’s look 
over some highlights that came 
to my attention. A train load— 
some 200 dealers—came from Phil- 
adelphia to the exhibit. A dealer 
in Canton, O., who was a flier in 


for pilot fit of 


machined supports for lugs of carrier. 


_%? 


the war and now operates his own 
plane, hired a DS-3 and flew 40 
of his best customers and pros- 
pects up to see the exhibition— 
Herman Ude claims that every 
truck on display had been ordered 
by a dealer and that most of them 
had been sold or spoken for be- 
fore the show opened. 

The dealer who owned the 
power crane job took it directly 
from the show to a lumberman’s 
convention in Pennsylvania and 
sold it within a half hour after 
it arrived there. A large number 
of the jobs shown in this show 
went directly to the Illinois State 
Fair at Springfield, Ill, before 
being delivered to owners. 

Geo. Taylor and his son Hanley, 
who operate one of Detroit’s larg- 
est and most outstanding truck 
dealerships, took their 30 jobs out 
to their used car and truck lot 
alongside of their dealership and 
put on their own show for a week 
following the main event. At least 
one exhibitor sold at least a mil- 
lion dollars worth of bodies to 
dealers. My old friend, Don Fur- 
long, who recently quit a Dodge 
traveling job for a deal in Mt. 
Pleasant in the center of the Mich- 
igan oil field, sold the largest gaso- 

(Continued on Page 43, Col. 1) 





The new medium and light-heavy-duty 
Timken ‘3 for 1”’ Series axle housing is 
forged of high-carbon steel. Note flange 


carrier in housing and 





STRONGER HOUSING 


Shown above is a new Timken “3 for 1” Axle | 


housing. 


For each size axle, this new Timken-designed 
housing is the strongest ever produced ... yet it 
is no heavier than conventional housings. 

It is forged of high-carbon steel with Timken 
“Full-Corner” rectangular section at the spring 
seat for greatest strength and rigidity with mini- 


mum weight. 


The spindle with integral brake mounting flange 
is upset-forged and butt-welded to the axle housing. 


Single-Reduction 
A soceees 


*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 


The heavy steel cover is welded in place at the 
rear, reinforcing the housing and further increas- 


ing its rigidity. 


Increased housing strength and rigidity pay off 
in better axle performance and improved econ- 
omy and durability because they help to maintain 
exact alignment of parts and prevent “play” 
which would cause excessive wear. 

Look under the next new trucks you buy. 
Specify Timken “3 for 1” Axles! 


TIMKEN 


Ff / AXLES 


THE TIMKEN-DETROIT AXLE COMPANY 


i. OTRO 32, MICHIGAN 
DIVISION, 
XLE BRAKE DIVISION, DETROIT, Michionn 
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listing $25,000 authorized capital 

Redden-Rich Motor Co. stoek by Clarence R. Redden, Jim- 
Redden-Rich Motor Co., Pales-|mie C, Rich and Mrs. Clarence R. 
tine, Tex., has been incorporated! Redden sr. 
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Heil Hydraulic Dump Units are 
VL dhe bbs 
the Truck frame ; 


e They don’t interfere with other parts of the truck « 
e They are easier and more economical to install 
e They are adaptable to any truck chassis 


You give your profits a lift, when you use fast- 
dumping Heil Hydraulic Dump Units. They raise 
24-ton loads to a 50° angle in 10 to 15 seconds. 
This dumpin wer and speed means more loads 
per truck and lower costs per yard. 

Heil has made it easy for you to use these famous, 
fast-acting Dump Units—they are designed so that 
they are mounted above the frame. Thanks to this 
method of mounting, you can adapt these units to 
any truck chassis, Furthermore, you can shift them, 
if so desired, to compensate for odd wheel bases, 
or to change the load on the rear axle to gain bet- 
ter traction during winter operation. This can be 
done easily and economically, without altering the 
chassis in any way. All the working parts are above 
the level of the frame. They do not interfere with 
any moving part of the 
truck, This feature is a 

reat advantage, too, 

ecause it saves you 
time and money on 
truck maintenance. 

Call on your Heil distrib- 
utor and ask him to demon 
strate the smooth, efficient 
speed of Heil Hydraulic 
Dumping Units. Look 
closely at the Heil Bodies. 
You won’t see stronger, 
better-built jobs any place. 


Write for latest literature. 








AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS + VICE PRESIDENT 
2210 PISHER BLDG. 


TMU AL MAL ee LL 





‘Continued from Page 30) 


cans but compressed and complete- 
ly covered the load. 

The Hydroveyor for unloading 
retail coal deliveries was displayed 
in connection with several coal 
bodies. 

A wide galaxy of driving and 
trailing six-wheel units demon- 
strated the increased popularity of 
these auxiliary rear ends for in- 
|creasing the load carrying and 
traction ability of the medium 
| sized truck. A Coleman front-wheel 
| drive on a two-ton chassis also 
showed how such a truck can be 
built up for power line construc- 
tion, logging and such work. 

The increased use of alumi- 
num and magnesium to lessen 
weight was much in evidence in 
many bodies—one maker show- 
| ing a job that weighed but 100 
pounds to the lineal foot. 

Slick retail delivery bodies—some 
| with the new chrome raised cut- 
| out lettering by Kirk-Blanchard— 
evidenced the desire of the store 
delivery people to put more em- 
| phasis on beauty in their trans- 
portation equipment. 

List Heavy-Duty Jobs 
Among the “biggies” that were 
shown were a 40,000-pound gross 
cement mixer on a six wheel, four- 
wheel-drive chassis; a boat trailer 
|that transports powered cruisers; 
|a 5,000-gallon semi-trailer gasoline 
| delivery job, and a 60-passenger 
| school bus. 

Many special use jobs were also 
jin the show, including a hydro- 
crane with %-yard bucket mounted 
|}on a Dodge Power Wagon chassis 
| that had power actuated legs to 
|widen the bearing stand of the 
rear end of the job and take the 
weight of the crane off the chas- 
| Sis; a telescoping boom and a tele- 
| scoping tower, all operated by the 
truck power; a cross country power 
/company truck with a truck en- 
gine operated post hole digger, 
|}and a tower ladder truck with 
power operated ladder. 


Among the Power Wagon dis- 
plays were wreckers with air 
compressors operated off the 
split shaft take off, large air 
compressors for commercial 
work, welding units, snow plow, 
buzz saw, portable saw mills, 
street sweepers, fire truck, oil 
field derrick and farmer-type 
post hole digger—all operated 











from the engine of the truck. 
Exhibitors at the Dodge show in- 
cluded: 
Equipment and products exhib- 
ited through distributors were: 
ACME TRAILER CO. 
TROIT: Heil dump bodies 


hoists; Heil gasoline and fuel oil | 


tanks; Heil Colecto-Paks; Heil 
hopper hi-lift hoists and bodies; 
Heil jackknife hi-lift hoists and 
bodies; Heil conversion units 


mounted under stake and rack | 
bodies—The Heil Co., Milwaukee. | 


Mid West stake and rack bodies-— 
Mid West Body & Mfg. Div., Paris, 
|Ill. Kingham trailer — Kingham 
Trailer Co., Inc., Louisville. Austin 
fifth wheels and pintle hooks—Aus- 
tin Trailer Equipment Co., Muske- 
gon, Mich. Burma safety tanks— 
Safety Tank Corp., Atlanta, Ga. 
Midland brake connections—Mid- 
land Steeh Products Co., Detroit. 
Trucktor third axle unit—Trucktor 
Corp., Newark. Armorlite van body 

-Electric Boat Co., Groton, Conn. 
Utility air-cushioned pintle hook— 
Utility Trailer Mfg. Co., Los An- 
geles. 

AUTOMOTIVE SERVICE CO., 
JACKSON, MICH.: Holland fifth 
wheel—Holland Hitch Co., Holland, 
Mich. Prior Safety Tanks—Prior 
Products Co., Middletown, O. K D)| 
Cab Lights—K D Lamp Co., Cin- | 
cinnati. Midland control kit—Mid- 
land Steel Products, Detroit. Heil | 
3-yard dump body, hoist and roll | 
cab shield—Heil Co., Milwaukee. | 

AUTO TRUCK EQUIPMENT 
CO., DETROIT: Hoists and bodies 
and conveyor—Daybrook Hydrau- 
lic Corp., Bowling Green, O. Stake 
platform body—C. N. Monroe Mfg. 
Co., Flint. 12 foot Uni-steel van 
body—Gramm Corp., Delphos, O. 
AT-5 power wrecker—Auto Truck 
Equipment Co., Detroit. 

KNORR-MAYNARD, INC., DE- 
TROIT: Thornton Tandem 4-rear- 
wheel drive—Detroit Automotive 
Prod., Detroit. Coleman front wheel 
drive conversion—Coleman Motor | 
Corp., Littleton, Colo. Truxmore 
third axle conversion—Truck | 
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Dodge Truck Show Sets a High 


BODY BUILDERS SHOWED many styles of bodies, special and standard, 
sizes of the Dodge trucks up to the heavy 3-tonner. 


Equipment Co., Buffalo. Watson 
Brown-Lipe auxiliary transmission 
—H. S. Watson Co., San Francisco. 
A. S. F. Safety fifth wheel—Ameri- 
can Steel Foundries, Chicago. Els- 
ton electric truck sanders—High- 
way Safety Appliances, Inc., St. 
Paul, Minn. Bostrom level ride seat 
—Bostrom Mfg. Co., Milwaukee. 
Bendix Westinghouse air brakes— 
Bendix Westinghouse Automotive 
Air Brake Co., Elyria, O. Bendix 
BK Hydrovac—Bendix Products 
Div., South Bend. Champion grill 
guard—Allied Equipment Co., De- 
troit. Pic-Up Poncho—Harben, Inc., 
Dallas, Tex. Electric windshield 
wipers, heavy duty generators and 
regulators—American Bosch Corp., 


Springfield, Mass. No Spin differ- | 
entials—Detroit Automotive Prod- | 


ucts Corp., Detroit. Sun Electric 
Tachometer—Sun Electric Corp., 
Chicago. Sasgen tow truck derrick 
—Sasgen Derrick Co., Chicago. M. 
H. S. safety saddle tanks—Me- 
chanical Handling Systems, De- 
troit. Cylinder type safety gas 


tanks—Snyder Mfg. Co., Buffalo. | 
Bendix Eclipse brake lining—Mar- | 


shall-Eclipse Div., Troy, N. Y. 
GEORGE K. MEEKS, DE- 
TROIT: T. E. D. tire carrier—T. E. 
D. Corp., Los Angeles. Truk-Step— 
Truk-Step Co., Los Angeles. 
NEIL’S AUTOMOTIVE SERV- 
ICE, INC., KALAMAZOO, MICH.: 
Little Giant 10-wheel unit—Little 
Giant Products, Inc., Peoria, Ill. 


Watson auxiliary transmission—H. | 
S. Watson Co., Toledo, O. Air brake | 
equipment — Bendix Westinghouse | 
Automotive Air Brake Co., Elyria, | 


O. Oltman-O’Neill bodies—Oltman- 
O'Neill Co., Detroit. Bendix vac- 
uum power brake Hydrovac instal- 


lation and trailer connection kit— | 


Bendix Products Div., South Bend. 
Holland fifth wheel—Holland Hitch 
Co., Holland, Mich. A. S. F. fifth 
wheel—American Steel Foundries, 
Chicago. Gar Wood bodies and 








| 


| ies-—Gerstenlager 





ritory. 


TRUCK SECTION 





for all 


hoists—Gar Wood Industries, Inc., 
Detroit. 

SCIENTIFIC BRAKE & EQUIP- 
MENT CO., SAGINAW, MICH.: 
Americoach school bus _ bodies— 
Square Deal Body Co., Delta, O. 
Daybrook coal bodies and convey- 
ors—Daybrook Hydraulic Corp.. 
Bowling Green, O. A. S. F. fifth 
wheels—American Steel Foundries, 


| Chicago. Midwest grain and stake 


bodies—Midwest Body & Mfg.. 
Paris, Ill. Heil tank bodies—The 
Heil Co., Milwaukee. Trailmobile 
trailers-—Trailmobile Co., Cincin- 
nati. Grico two axle drive units- 


| Grico Two Axle Drive Co., Detroit. 


Monroe truck seats—Monroe Auto 
Equipment Co., Monroe, Mich. Wat- 
son auxiliary transmissions—H. S. 
Watson Co., Toledo. Skidtroll elec- 
tric sanders—H. O. DeBoer & As- 
sociates, Lombard, Ill. Michigan 
fleet saddle and safety tanks 
Michigan Fleet Equipment, Grand 
Rapids, Mich. Braden winches- 
Braden Winch Co., Tulsa. Caravan 
tops—C. K. Turk Corp., South 
Bend. 

MAGGY-HOFFMAN EQUIP- 
MENT CO., INC. DETROIT: 
Dump bodies and hydraulic hoists 
—Hercules Steel Products Corp.. 
Galion, O. Platform and stake bod- 
Body Corp., 
Wooster, O. Trailer dump chassis 
—Gramm Trailer Co., Delphos, O. 


Merrill Heads Up Southwest 


For Four Wheel Drive 

Four Wheel Drive Auto Co. has 
announced establishment of sales 
headquarters in the Masonic Bldg.., 
Duncan, Okla., for its southwestern 
sales region covering Oklahoma, 
Texas, New Mexico, Arkansas, 
Louisiana and Mississippi. 

William C. Merrill has been ap- 
pointed sales manager of this ter- 





PAYS FOR ITSELF 


IN EXTRA PAYLOAD 


New ALUMINUM-MAGNESIUM Body 
Yields Dramatic Savings 


It's a fact! The revolutionary Aluminum-Magnesium 
construction of ARMORLITE van panels cuts dead- 
weight tremendously. You carry that much extra 
payload, with more profits per trip! You also save 
when running empty—on gas, tires, wear and tear. 
Get the facts on ARMORLITE before you buy any 
body. Write for literature today. 
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Avuilable through Truck Dealers Everywhere 


COMMERCIAL BODY DIVISION, 


ELECTRIC BOAT COMPANY, croton, conn. 
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$2,410 
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CHRYSLER PACKARD 
a eS eek LeRoy ’47—Windsor limousine, $2,785; Wind- "37—2 door, $310. 
Cox, manager. Auctions held every Mon- | 5°! 4 door, $2,780. PLYMOUTH 
day. Prices are for July 14.) 46—Town & Country, $3,000. ’47—Convertible, $2,375; 4 door, $1,960; 
rf Buick ‘41—Royal club coupe, $970. 4 door, $1,945. 
’'46—RM 2 door, $2,425. 40-2 door, $710. ’46—2 door, $1,740; 4 door, $1,700; 4 
’41—Super 4 door, $775; convertible, aa a aoe door, oa ~ 91.100 
1,500. " oor, $2,225. 42 oor, ,100. 
' ’40—Convertible, $1,075. '42—4 door, $1,275; 4 door, $1,125. *41—4 door, $1,010; 4 door, $975. 
’39—Convertible, $925. FORD "40. a’ $880; 4 door, $790; 2 ‘a : 
CADILLAC ’47—C tible, $2,380; 2 door, $2,175; | door, . ; sean te 
'41—62-S sedan, $1,700; (63) 4 door,| 4g —Gonvertibi, SO 100; wear om '87—4 door, $375; 2 door, $250. ae as. yp tas ' 
$1,725. 2 door, $2,100. ee PONTIAC WL kW de Md 
38--Ambulance, _ $900. $1,940; convertible, $1,910; 2 door, $1,-|,,47--(8) 2 door, $2,650; (6) 2 door, earls 
CHRYSLER 695; 2 door, $1,645; 2° door, $1,550. i ) dus, ana 
949! \ ~ oor, ioe ' 
’40—4 door, $800. “ae —_ Ws « door, $925. *41—Coupe, $1,125; 4 door, $1,110; 4 
oa ‘Ceara’ Te '40—2 door, $910; 2 door, $800. door, $1,000; 4 door,’ $1,010; 4 door, $1,- 
‘ /onverti ie, a, . - "89. 2 d Me 545. i“ > @ < ° » 
3, Inc 41 é S00e a oss e a deoe 008; a Converible HITS: ay. vee ‘39 7 aon $500." _— 
, *, onvertibdie, ’ wy vi ’ . , R on € ’ . . 
2 door, $910. ita 760: *47—-Manhattan 4 door, $2,550; 4 door, STUDEBAKER * 
QUIP >. ( 2 $975; club coupe, $ + | $1,900. ‘. ‘47. Commander, Land Croleer. $2,700; + 
FE 2 door, ’ . HUD c ,» $2,295; Cha i 2 A 
{ICH.: '39— Dump truck, $260; 2 door, $560. “41—2 door, sai0 SON $2100. eee °°' | «4 PASSENGER CAR ride for livestock is offered in # deluxe model livestock limou- 
»dies— bt FRAZER LINCOLN ’42—Champion 4 door, $1,130; 2 door, | sine now being built by the Fruehauf Trailer, Detroit. The new trailer incorporating 
ta. O 47—-Manhattan 4 door, $2,300. '87—Zephyr 4 door, $250 $725. improvements suggested by professional haulers, employs the Fruehauf ‘‘Aerovan’’ type 
? ; _ GMC MERCURY 41-4 door, $725. body construction. A pullman-type roof covers the vehicle, for weather protection and 
onvey- 41—-Half-ton pickup, $750. '41—2 door, $965. TRUCKS eye-catching appearance. Special emphasis has been given to such features as double- 
HUDSON '40—Convertible, $875. Chevrolet: '46 114-ton stake; $1,460; %4-| deck loading, ventilation, loading doors and weather protection to provide the most 
Corp.. bin 
fifth 46—4 door, $1,450. NASH ton pickup, $1,400; %-ton pickup, $1,330; | convenient, safe and economical means of getting every kind of livestock to market. 
Bt (éb-Coatinee aa aade, taal '89--2 door, $525. Ai Lve-ton dump, $470; (89 ¥4 ton paniel, | 2565; 40 iyston dump, $800 VALDOSTA. GA 
8, ontinental club c ’ Le OLDSMOBILE $420; 1%-ton C and C, $340; %-ton | £5,625; Y%4-ton dump, . . 
stake 46-2 d eer RY ‘47—(78) 2 door, $2,700. panel, $320. ‘ : ” : IHC: Three-quarter-ton panel, $630. _(Tom Hewitt Auto Auction Sales, auc- 
Mfg.. '41—Convertible. $1,1150 we ee re ee a plum. tiinoe pickup, $1,375; %4-| Plymouth: ‘39 Sedan delivery, $425. tions every Friday. Prices are for June $7.) 
-' sees , , . door, . oO . »250 ; f y , : <a 
s—The '39—Convertible, $900; 4 door, $725. '40—Convertible, $1,070; 4 door, $980;| $475; %4-ton panel, $400. Willys: "47 Jeep, $170. '47—Super convertible, $8,450. 
mobile ve NASH _ 2 door, $960; 4 door, $725. Ford: '41 %-ton pickup, $520; %%-ton MISCELLANEOUS CADILLAC 
‘incin- ;46—(600) 4 door, $1,485 '88—4 door, $310. panel, $425. '47—Motorette 2 passneger, $300; '40 '46—(61) 4 door, $3,625. 
alte. 40—(600) Bec "B6—4 door, $350. GMC: °46 2-ton wrecker (complete), | Indian Motorcycle, $325. (Continued on Page 42, Col. 1) 
etroit. ’46—(98) Convertible, $2,950. 
’41—--(76) sedan, $1,000; (78) sedan, $1,- 
+ Auto 025 : , . —— ee 
. Wat- 40-4 door, $860; (76) club coupe, $1,-| 3 te ; ‘ . 
-H. S. 250. ; ‘ 4 
3 PACKARD ’ ; , ; x 
sis | ee SE TRUCKSTELL SERVES YOU | 
s- PL H ma: 
thigan ‘47—2 door, $1,850; 2 door, $1,900. ror . ‘ ' : 
anks- ‘41— 4 door, $875; 4 door, $525. a ~ : : : : 
Grand *40—Half ton pickup, $550; 4 door, i Ss eRe 
$935. PE at 
ches- aks PONTIAC 
~ oor, $2, > 
‘South *46—Club wo eee 
*41—Coupe, d ; 
*89—2 door, $575. 
UIP STUDEBAKER 
OIT: ‘47—Champion 4 door, $1,600. 
hoists TOLEDO, OHIO | 
; (Doc Greiner 
Corp., (Auctions held Thursday. Prices are for 
bod 
c r July 17. Coloneb Sa” auctioneer.) | 
orp.. B K 
sis ‘47—Super convertible, $3,350. | ( 
— '41—2 door, $1,075; 4 door, $1,260.  bebebitetiaiets 
3, : "*87—4 _ door, CAni. } - 
ADILLAC SINOP gSOe 
"47—-(62) Convertible, $5,400. 
west CHEVROLET 
‘47—FL 2 door, $2,225; club coupe, 
$2,085; FL 4 door, $2,150; FM 4 door, 
. $2,000. 
0. has ‘46—-FM 4 door, $1,705; convertible, 
sales $2,060; club coupe, $1,795; FL 2 door, 
Bldg.., $1,945; FL 2 door, $1,860; SM 4 door, 
$1,750. j ’ 
— 92" Club coupe, $1,065. ae. 
homa, 41—Pickup, $445; 2 door, $700; busi- | 3 AW eee 
ansas, nses cuope, $900. @ Teucesrecy TRUEMETELK @ 
'40—-Town sedan, $820; 2 door, $985. | f 5 : YRUCHESTELL Tit t he Te 
*39—-Pickup, $630. | \ . 
n ap- "388—2 door, $700. eT rere ate 
ie hee. CHRYSLER eee 
. '46-—Royal 4 door, $2,175. 
*42—-New Yorker 4 door, $1,225. 
oa ’41.— Brougham, a. | 
E i 
*47—Suburban, $2,000. 
"40-2 door, ODG 
D E 
"40—4 door, an | (ES ‘ae “ 
| “ err ree Te 
’47— Sportsman, $2,550. | TRUCKS TELE 
’46—2 door, $1,615; 2 door, $1,580. | 
’41—2 door, $950; 2 door, $700; 4 door, | 
$885; convertible, $1,075. 
'40—4 door, $770; 4 door, $885; 4 door, 
$810. 
’°36—Pickup, TsO 
N 
'46—4 door, $765. 
‘47—Convertible, $2,300. 
OLDSMOBILE 
’46—(66) Convertible, $2,275. 
'40—(90) 4 door, $950. 
PLYMOUTH 
*46—4 door, $1,770; 2 door, $1,685; 
business coupe, $1,575; 2 door, $1,700. 





’39—4 door, $700; 2 door, $210. 
’37—2 door, $400. 
PONTIAC 


’47—(8) Convertible, $2,650; 2 door, 
$2,235. : . : a . : 
a cay 4 door, $2,275. ; This is important to you! ized equipment . . . for specialized engineering 
’42—(8) Convertible, $1,450. ; Age? ; : . . . for specialized service and sales helps. It 
STUDEBAKER Truckstell is the only organization of its kind centers all these responsibilities in one depend- 
'41—Commander 4 door, $1,125. in the country that can offer you, as a truck lila aniitintendinn 
INDIANAPOLIS dealer, nationwide backing. That’s one of the & 2 
reasons why Truckstell is the greatest name Every day, more and more truck dealers look to 


(Ken Schaefer Co.) 


(Auctions held Thursdays. Col. R. V. today in specialized truck equipment. Truckstell for the answer to their specialized 


Martin, auctioneer. Prices listed are for . 

July 10.) caleae More than that, Truckstell assures yes of full truck equipment needs. 
'87—Coupe, $85.00 = tn! eee You see, rae — — Why not let your nearby Truckstell distributor 
‘98-—-Convertibe cha rere ‘thane omy <9 ene pam yi ne provide the solution to your problems? For 
88—-Converti oR. contmere. z= y Jon can ae the consumer Cirect. complete information, write to The Truckstell 
Cs your rigol—exciusively: Company, 1274 Union Commerce Bldg., Cleve- 


’47—Super convertible, $3,875; super 


convertbile, $3,350; special 2 door, $2,590. land 14, Ohio. 


Truckstell offers you a single source for special- 


’46—Super convertible, $2,890; super 4 
cou, mA: 46 Smn” $2,435; 4 door, 
$2,410; door, $2,375. 

’42—-Convertible, $1,780. 

’41—Century 4 door, $1,190. : - } . ‘ 

’40—4 door, $975; 2 door, $910. Truxmore 3rd Axle Conversions Watson Auxiliary Transmissions Thornton 4-Rear-Wheel Drive Conversions 

‘394 door, $595; 4 door, $475. 

'36—4 door, $260. Columbia Overdrive Axles Ghamplon Grille-Guards Clark Heavy-Duty Spoke Wheels 

CHEVROLET -H-. m 

417—Convertitie’ $4410, FL 4 door, M-H-S Safety Gas Tanks Sun Electric Tacho eters Sasgen Service Truck Derricks 
$2,200; FL 4 door, $2,250; FM 4 door, Austin Trailer Equipment NoSPIN Differentials Clark Heavy-Duty Front Axles 
ae T= ey eee Te S See, Clark Axle Conversions Clark 5-Speed Transmissions 
$1,010. 

°46-—Convertible, $2,135; FL 2 door, y 
$2,025. WY 

‘42-2 door, $1,325; 2 door, $1,085; 4 ro 
oe eet. 91.178: 2 4 91.190; 2 Tae E 
doe Oo Sant SUITS: 2 doce, 91.180; 2 SPECIALIZED EQUIPMENT A°vere 

'40—4 door, $895; 2 door, $880; 2 door, rir NUSKSTre Lit 
$745 

39 2 door; $690; 2 door, $660; coupe FO 4 A a a TR O CK Ss SPECIALIZED EQUIPMENT FOR PLUS PERFORMANCE 
$600. 


CONN, "36—2 door, $335. 








Se — |. ~~ 
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(Continued from Page 41) 


'41—(61) 4 d 
CHEVRE OLET 


*42—2 eek $850. 
'40—4 door, cuined ue $730. 


‘40—Town & Country, $2,700 
: FORD 


"47—4 door, $2,045; 2 door, $1,760. 
'42—2 door, $790; 2 door, $1, 010. 


41—2 door, $675; 2 door, $910; coupe, 


$1,225. 

*40—Convertible, $750; 2 door, 

"37—Coupe, $750. 

MERCURY 

'46—Convertible, — 

‘41—4 door, £1180 
OLDSMOBILE 
'47—(76) 2 door, $2,425. 
'46—(76) 2 door, $2,200. 
PLYMOUTH 
'47—4 door, $1,800. 
'40—2 door, $800. 


OKLAHOMA | ee 


$800. 


(Auction caro. on “Giclieeliva, Prices for 


July 16.) 
BUICK 
'42—-Special 2 door, $1,250; 2 door, 
$1,360 
41—4 door, $1,100; 2 door, $1,100. 
*40—Coupe, $700; 4 door, ; 
"B8—4 door, 5 
CADILLAC 
'36—4 door, $400. 
CHEVROLET 
'47—FM . $2,800; FL 2 door, 
$2,500; FL 2 door, $2,200; 2 door, $2,- 
FM 2 door, $2,150; FM 2 door, 


$2 3165; FM 2 door, $2,100; FM 4 
$2205." 
'46—Convertible, $2,100; 


4 door, $1,700; FL 2 door, $2,050; 
door, $1,700; FL 2 door, $2,050; 2 door, 
$1,700; FL 2 door, $2,060; FL 2 door, 
2.000; 4 door, $1,650; 1-ton truck, 
1, 

"42—-FL 2 dost $1,225; FL 2 door, 


ae 2 door, 


door, 


convertible, 
$1,980; 4 door, $1,630; club coupe, a) 


0. 
eae $1,275; 4 door, $1,- 


080; 2 door, $980; 
coupe, $1,260; 4 door, $880; picku 
club ‘coupe, $945; clu conte, 


door, $1,000; club cou se 2 $1,150; 4 
$1,315; 4 door, $1,17 door, 


2 door, $1,110; club 
5 3 


“> coupe, $1,060; clu coupe, $1,255 
2 door, 

40—Pickup, $505; 2 fom, $2,000; 
door, $725; 2 door, $895; sis5, 
4 door, $925; 2 ae. $960; 4 = Sass; 
2 door, $890; 2 door, $930. 


2 
door. 
$1,160; 


"89—Pickup, $525; 2 door, $620; sedan 
— a *, door, $695; 2 door, $580; 


cou ; 2 door, 
We 3 Go door, 5; 2 door, Sa 2 door, 
$610; —_s . ones, © 
RYSLER 
’46—4 door, ea 
’41—convertible, $1,450. 
*87—2 door, $265. 
E SOTO 
'47—Custom 4 door, $2,810. 
DODGE 
'47—4 door, $1,870; 1-ton truck, $1,610. 


'46—Custom coupe, $2,125; 1%-otn 
tre $1,625; kup, $1,520 
41—2 ‘door, \ 
’40—Club coupe, $890. 
FORD 
'47—2 door, $2,060; club cow CP ad $2,215; 
2 door, $1,745; club coupe, 
oo La $1,460; convertible, $1,- 
forse $1,510; ickup, $1,140; 2 
Sess, $1,590 4 door, fi‘s30 580; station wa- 
gon, gino; convertible, $1,910; conver- 


tible, $1,895. 
422" door, $1,200; 4 door, $1,135; 2 
door, $1,110; 4 door, $1 _ 
"4i—2 door, $960 ; door, y coo 2 
door, $1,070; 2 door, $1. 160; 2 door, $1, 
070; 2 door, $1,130; 4 door, $1, 2 


door, $950; club oa $1,270; 2 tear, 
$1,005; 2 door, $1,1 2 door, $1,025; 
2 door, $860; aan ” $1, 460; 2 door, 
oot 2 door, $1,205; club coupe, $1,220; 
2 door, $1, 
40—Convertible, $1,060; 2 door, $965; 
2 door, $815; coupe . 
"89—Convertible, P $720; 2 door, $820; 


cou $625; coupe, $725; 2 door, $705. 
"48-2 di door, $480; 2 door, $575; pickup, 
$475; 2 door, $540. 


HUDSON 
'89—Coupe, $225. 

KAISER 
'47—4 door, $1.645. 

LINCOLN 
'41—4 door, $960. 

LA SALLE 
"39—4 door, $420 


MERCURY 
’47—Convertible, $2,000. 
'46-——-2 door, $1,780; 4 door, $2,015. 
’41—Club coupe, $1,240. 
’39—2 door, ‘ 
aoe 


"B7—4 door, $310. 
OLDSMOBILE 
"424 ww, $825. 
’41—Club coupe, $925. 
PACKARD 
’47—(Clipper 110) 4 door, $2,775. 
PLYMOUTH 
"47—4 door, $2,220; 4 door, $2,210. 


WHITE SIDEWALL TIRES 


Immediate Delivery 
Guaranteed 


A WRITTEN GUARANTEE 
ISSUED WITH EACH PURCHASE 
OF LIFETIMER EXTRA SERVICE 


TIRES 


pte 


bith an. $8.75 
$9.75 
+S A) 


$7.75 


700x16 
Lr ak) 
hte Pd 


CAPITOL 


ote tem ee ek 


PHONE RAG a P| 







T TIRE PLANT 


OF ITS KIND 





A remolded tire with a “New Tire 
Guerantee” 


ORDER A SAMPLE 
SET TODAY! 





TIRE COMPANY, INC. 


IN THE WORLD 
PHILADELPHIA 32, PA 


CABLE ADORESS-CAPTIRCOMP 


DISTRIBUTORS, DEALERS & EXPORTERS WANTED 





ROADWAY MOUNTING & EQUIPMENT CO.., ING. 
Distributors Special Truck Equipment 


21177 Mound Rd. 


Van Dyke, Michigan 


(Across from the Dodge Truck Plant) 
Detroit Telephone: TWinbrook 1-6759—1-3733 
GERSTENSLAGER Standard and Heavy Duty Stake Bodies 


Hoists and Bodies 


- Special Bodies 


STATION WAGON BODIES 





You save the freight plus factory engineered installation. 
Write or phone for details. 





’46—Club coupe, $1,830; 4 door, $1,- 
445; 4 door, $1,475; 4 door, $1 530; 4 
door, $1,460; 4 door, $1,4 


'42—2 door, $930. 
40—Convertible, $800; 2 door, $895. 
’89—2 door, $575; 2 door, $650. 

ate 
"47—2 door, $2,680. 
*46—4 door, $2, 450; 2 door, 
’41—2 door, $1,090 ; 2 door, 
door, \ 


$2,260. 
$1,100; 


be 


STUDEBAKER 
’47—Club coupe, $2,215. 
"*B7—Coupe, $110. 


BIRMINGHAM, ALA. 
(Dixie Auto Auction Sales) 
(Sales held every Monday and Friday. 
E. W. McElroy and R. A. Waldrep, man 
gers. Doc Liles, auctioneer. Prices are 


for July 17.) 
ant, BUICK 


’41—Convertible, $1,100. 
CHEVROLET 
’47—-FL 2 door, $2,200. 
'46—FL 2 door, $1,885; FL 
$1,900; club coupe, $1,850; SM 
$1,675. 
-* door, $885; 2 door, $950; 


CHRYSLER 
’46—-Windsor 4 door, $2,200. 
DODGE 


$1,310. 
$1,075. 


2 door, 
2 door, 


4 door, 


'41—Coupe, 
*40--4 door, 


FORD 
*41—Convertible, $800; 2 door, $950; 2 
door, $965; club coupe, $1,200; 4 door, 
$950. 
'40—4 door, $850; 2 door, $920. 
MERCURY 
’46—Convertible, $2,050. 
*42—2 door, $1,225. 
PLYMOUTH 
’46—-Convertible, eee 
PONTIAC 
*47—(8) 4 door, $2,300; 4 door, 
’41—2 door, $1,300. 
STUDEBAKER 
’47—Commander 4 door, $2,140; Cham- 
pion 2 door, $1,890. 


NEW ALBANY, IND. 
(Schaefer-Connell Co., Inc., 108 W. Main 
St., Col. R. V. Wartin, auctioneer. Auc- 
tions held every Monday. Prices are for 


July 14.) 
BUICK 
"35—4 door, $265. 
CADILLAC 
’41—4 door, $1,510; 4 door, $1,465; 4 


door, $1,425. 
CHEVROLET 
"47—FL 2 door, $2,400; 
$2.350; FM 2 door, $1 1,075 ; 
$2,000; SM coupe, $1,795. 
"46—FM 2 door, $1,825. 
i 


$2,550. 


FL 2 door, 
FM 2 door, 


2—2 door, 


*47—Sportsman convertible, $2,550; con- 
vertible, $2.300. 

"46—2 oer, $1.710; 2 door, $1,700; 2 
door, $1,630; loor, $1,525. 
*41—4 +K, 
*40—2 door, $830. 
’B9—4 door, $830. 


FRAZER 
’47—Manhattan 4 door, $2,410. 

PLYMOUTH 
"46—4 door, $1.715. 
*40—-2 door, $860. 
’39—-2 door, $700. 
’387—Coupe, $420. 

PONTIAC 

"46—4 door, 


$2.210; coupe, 
STUDEBAKER 


$1,900. 


’42—4 door, $785. 
TRUCKS 
°47 Half-ton, $1,525; half 


’46 Half-ton, $1,200; 35 1¥%- 
ton sci ae bus, 
Ford: *46 1%- ton Stake, $1,800. 
Studebaker : °41 Half-ton ow | bi 
Willys: °46 Jeep (power take-off unit), 
$1,050. 


PHILADELPHIA, PA. 


(Ed. Hough Auto Auctioneers) | 
(Cars listed below sold during week of 


July 10.) 
BUICK 
"46—Super 2door, $2,275. 
*42--4 door, $1,325; 4 door, $1,545. 
’41—4 door, ots 080; 4 door, $1,385; 
club coupe, $1,27! 


*40—Club Ne $1, wong? 2 door, $850; 
4 door, $945; doo 
CHEVROLET 
"46—SM 2 door, $1,770... SM 4 door, 
$1,640; FM 2 door, $1, 
*42—Pickup, $900. 


’40—Town sedan, $960. 


’40—Town sedan, $960; 4 door, $750; 
4 door, $835; 2 door, $635. 
’29—Station wagon, $650; coupe, $385. 


1,600 W. Va. Licenses 


West Virginia’s state motor ve- 
hicles department estimated it 
would issue about 600 of its new 
class of license plates for used car 
dealers during the 1947-48 fiscal 
year. 

Commissioner Don McClaugherty 
explained that the new tags, bear- 
ing the letters “D-U-C” and num- 
bers to distinguish them from those 
with a “D” purchased by regular 
new car dealers, were devised to 
facilitate the keeping of department 
records. 

The used car tags will be issued 
under the same procedure as reg- 
ular dealers’ plates, he said. Used- 
car firms purchase the number of 
tags they feel they will need and 
the licenses are issued to them but 
not for particular cars. 

Purchasers of vehicles from the 
dealers are permitted to use the 
tags for a 10-day period before ob- 
taining regular license plates, and 


the special licenses are to be re-/| 2788 W. Wisconsin Ave. 


turned after that time. 
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CHRYSLER LINCOLN 
’88—Business coupe, $560. ’42—Vephyr 4 door, $1,070. 
DE sOTO OLDSMOBILE 
*47—Club coupe, $2,500. "46—(76) 2 door, $2,200. 
’42—Club coupe, $1,275. ’40—2 door, $925. 
’40—4 door, 000. ee SBOUlE 
DODGE ’41—-Station ‘on, $875; 4 door, $1, 
"42—Custom 4 door, $1,235. 055; 4 door, 
*41—2 door, $1,050. '40—4 door, $910. li 
’39—4 door, 4 PONTIAC n 
FORD 474 door, $2.400; 4 door, $2,475. gal 
'47—4 door, $2,010; convertible, $2,080.| °40—4 door, $965. Do 
'46—Convertible, $1,985; 2 door, $1,650. STUDEBAKER 
'40—Convertible, $1,045. "46—Club coupe, $1,900 to 
oe tri 
do 
Dealer-Buyer Contracts 
Approved by Ky. Assn. a 
so 
LOUISVILLE. — Approval of a|and state directors responsible for tul 
voluntary contractual agreement|memberships in their respective Mf 
between dealers and the purchasers | areas and districts. It briefly pro- He 
of new automobiles was completed | vides for KADA directors to name me 
here last week at a special meeting|a membership chairman in each we 
of the board of directors of the} county represented in their dis- shi 
Kentucky Automobile Dealers|tricts. A membership of 500 dealers ] 
Assn., it was announced by J. A.|is desired by KADA. of 
Dishman, president. Meetings announced for July and rec 
The contract makes a delivery|August include: Bardstown and tul 


Louisville, July 14; Corbin and Lex- 
ington, July 15; Covington, July 16; 
Paducah and Hopkinsville, July 28; 
Bowling Green and Owensboro, 
July 29; Pikesville and Paintsville, 
August 5, and Ashland and Mays- 
ville, August 6. 

The principal speaker at each of 
the noontime and evening meet- ( 


conditional on a signed agreement 
by the purchaser not to resell his 
car within six months of delivery 
without consent of the dealer from 
whom it was purchased. 

Also approved at the board meet- 
ing was a group insurance plan 
presented to the association by the 
Prudential Insurance Co. The plan 





ings will be G. M. Baker, associated 

is said to cover life, accident, hos-| regional sales manager for the Pru- = 
pitalization and surgery. No med-| gential Insurance Co. ae 
ical examination is required and/ Other speakers at the July 14-16 thi 
the rates are said to be unusually| meetings will include William G. dif 
reasonable. Fuller, assistant treasurer, Com- vel 

Approval of a statewide KADA| mercial Credit Corp. President ha 
and NADA membership campaign| Dishman and Turner A. Summers, dis 


was brought about, making district | Kentucky NADA director. Ss 
——— Sze 
The New Improved “WEATHER PROOF” 


ALUMINUM SUN VISOR 


With these new features— ° 





PRIMED A BEAUTIFUL GREEN = 
ready for final coloring to match car. 
FULLY ASSEMBLED 
simply attach brackets and install in a few minutes. a 
€ 
CURVED WASHER the 
fits into trough for firmer installation. a 
CHROME CENTER STRIP = 
for beauty and streamlining. an 
REDUCED DEALER PRICES = 
for greater profits. 
SUN PROTECTION PLUS BEAUTY fh 
& 








NO HOLES TO DRILL ... WON'T TEAR OR RIP 


@ Adjustable to any angle. 

@ Conforms to contour of car. 

@ Chrome plated brackets. 

@ 5 sizes to fit all cars except Lincoln and Studebaker 
without split windshields. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 Each 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 











Terms —C.0.D. Immediate Delivery See 
F.O.B. Milwaukee A 

L. 

Distributors ss 

a 






CHARLES DISTRIBUTING CORPORATION 
Milwaukee 8, Wis. 
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Truckin’ 


(Continued from Page 39) 


line tank job in the show, a 5,000- 
gallon capacity behemoth, and 
Dodge took moving pictures of 
every job as it left the exhibition 
to have a vocational truck film a 
trillion miles long that Dodge can 
do many things with. 
* * * 
T TIMES I am accused of be- 
ing overly enthusiastic about 
fishing but I have never stooped 
so low that I fake my fishing pic- 
tures as did Bill Grace, of Hobbs 
Mfg. Co., down in Texas lately. 
He’s one of the guys who invited 
me to go fishing with him if I 
went down to the Houston parts 
show—which I missed. 

In a recent note to Johnny Hulse, 
of the TTMA, he says, “You have 
requested that we send you pic- 
tures of any unusual usage to 


Sales by Jobbers 
In Canada Hold 
Steady in May 


OTTAWA.Canadian whole- 
salers’ sales of automotive equip- 
ment remained practically un- 
changed from last year in May 
this year but the experience in the 
different parts of this country di- 
verged widely from the average, it 
has been reported by the merchan- 
dising and services branch of the 
Department of Trade and Com- 
merce. 

Automotive equipment whole- 
salers in the Maritimes and Quebec 
recorded an increase of 5.4 percent 
and in Ontario of 15 percent. In 
the western provinces of Canada, 
however, there was recorded in 
May this year a drop of 10.2 per- 
cent in the sales reported by this 
trade. 

The inventory position showed a 
gain of 36.7 percent in May this 
year as against May last year. 





Ariz. Safety Campaign 

PHOENIX, Ariz. — Members of 
the Arizona Newspapers Assn. and 
the Arizona Inter-Industry Safety 
Commission have launched a cam- 
paign for support of highway safe- 
ty activities on a statewide basis. 
The safety commission is composed 
of petroleum, automobile and tire 
firms in the state. 


gee ele 


for hard-working 
PTR eo hah. 


Le Toho AMALIE gives you a superior 
fleet oil to sell for cleaner engines 
Per Mtl 
ance under toughest operating con- 
ditions. It’s AMALIE E-D (Extra Duty 
New war-developed ingredients add 
extra-duty efficiency to straight-run 
refined AMALIE’s naturally greater 
It’s stabilized! Add AMALIE 
and remember 
for Diesel 


Tarte) 
E-D to your line 
AMALIE H-D (Heavy Duty 
Tare Tar 


See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
In the Southwest: 
Sennebern Bros., Dollies |, Texes 





which our trailers have been put. 
I had a few minutes to spare not 
so long ago while down on the 
Leon river so I wet a hook and 
came out with a pretty good cat- 
fish’—and attached was a faked 
picture of a common bullhead that 
covered the top of a large platform 
four wheeler. 
* * * 

DEARBORN MOTORS—with a 
directorate full of top Ford brass 
—introduced the new Ford farm 
tractor recently in true automotive 
style, except of course that they 
invited a whole slew of farm and 
farm implement paper editors as 
well as the normal Detroit contin- 
gent of the working press to their 
affair at Dear Lake Hills Farm, 
the educational experimental farm 
out near Clarkston, Mich. 

The top brass were all there, 
including Henry Ford II, the two 
Ernies, Breech and Kanzler, Gen. 
Browning, Harold Youngren, Jack 
Davis, and, of course, Frank Pierce 
and Tom Farrell of Dearborn Mo- 
tors. 

Jack Davis gave me a swell op- 
portunity to tell the assembled 
brass something about AvuTomoTive 
News they and many other people 
didn’t know. 

I told him that my presence 
was only in line of regular duty, 
as a recent survey showed that 
practically 16 percent of our 
dealer readers sold farm trac- 
tors and over 26 percent of them 
sold farm implements of some 
type. That should entitle a split 
in the tractor interest, one eighth 
farm and seven eighths truck— 
or something. 

Ernie Kanzler, now head of CIT, 
told me something I didn’t know 
until a few of us were discussing 
early days with him. He was the 
first tractor sales manager for 
Ford, a sales manager without a 


Canadian Trade 
Expects to Break 


Records in °47 


OTTAWA.—It is predicted in 
Ottawa that unusually large in- 
creases may be recorded in the 
automotive business in 1947, if the 
events so far in this trade will 
continue for the balance of the 
current year in Canada. 

This is based on the _ record 
achieved in the automotive trade 
in Canada on the basis of the lat- 
est reports in official quarters. 

New and used motor vehicle 
financing for the first five months 
of 1947 has been at least 2% times 
over what it was in the same pe- 
riod of 1946, rising from $14.2 mil- 
lions to $35.5 millions. 

Likewise, the output of motor 
vehicles by Canadian plants ex- 
ceeded their first six months of 
1946 figure of 79,782 in the first 
four months of 1947 when 84,089 
new vehicles left the Canadian 
factories. 

If the rate of progress recorded 
so far will continue for the rest 
of the year, it is likely that some 
new records may be established for 
the automotive trade in Canada 
this year. 


Ohio Company Licensed 
To Produce ‘Hi-Steel’ 

CHICAGO. — Industry participa- 
tion in the production of “Hi-Steel,” 
a development of Inland Steel Co. 
here, was increased last week when 
Youngstown Sheet & Tube Co. was 
licensed to manufacture the prod- 
uct. 

In negotiations earlier in the 
year, Inland licensed Carnegie-Illi- 
nois Steel Corp. and other sub- 
sidiaries of U. S. Steel Corp. 

Hi-Steel is a low alloy structural 
steel being used by railroads be- 
cause it permits lighter weight 
construction without sacrifice of 
strength or safety, and is coming 
into use in the automobile industry 
for stress parts, Inland said. 





Battletown Transfer, Enc. 


BERRYVILLE, Va.—Battletown 
Transfer, Inc. Berryville, Va., 
with a maximum capital of $15,000, 
has been formed to operate a for- 
hire and contract carrier business. 
David R. Donovan is president. 


territory, as he puts it. He darn 
well soon found one as I well re- 
member, for I was one of those 
who had the job of trying to help 
Ford dealers sell the early tractors 
for industrial power with all kinds | Sitter 
of trailers, sweepers, drag lines 
and what not to make them do 
a job. 
* * + 


YOUNG HENRY reiterated Ford 
Motor Co.’s interest in farm power 
when he told the assembled scribes 
that he believed that any large 
American industry should have one 
foot in the soil and one in industry 
and that Ford Motor would con- 
tinue that policy indefinitely. 

In talking with one of the offi- 
cials about some of the special 
equipment shown, such as post hole 





THIS STREAMLINED MODEL WA-20 White Super Power truck, owned by the Los 


diggers buzz saws, welders, and | Angeles Turf Club, keeps the track at Santa Anita well sprinkled and in fast condition. 
’ ’ ON rete 


such things that a farmer would 


need but occasionally, he suggested |his power without the added in- 


that a plan might be worked out | vestment. 
where the farmer could rent a 
tractor with this special tool for 
the length of time it would take 
him to run his fence, saw his wood 
or repair his silo or windmill 
frame or do whatever work he had 
to do with that particular imple- 
ment. In the long run the dealer 
would make out all right and the 
farmer would get increased use of 










Tom Farrell, the new tractor 
sales manager, took me through 
Manor House, the main building 
on the farm where 24 distribu- 
tors will be housed at a time for 
their short course in tractorology 
—it’s a beautiful place and is 
admirably equipped to take care 
of the visiting firemen when the 
school starts—ideal kitchen fa- 


cilities, spacious rest and read- 
ing rooms and bunks in the bed 
rooms. 

+ * + 

WORD HAS just reached «me 
that Sam Houston, the guy who 
has the reputation of keeping me 
up late at night on truck conven- 
tions, has gone to a hospital in 
Chicago for some minor treatment 
and will be at home for some time 
thereafter. 





NEW HOME for Moss 
White Motors in Harlin- 
en, Texas. Expanding 
White Truck business 
has led to this modern 
truck headquarters. 





The Moss White organization: Gene Thompson, parts manager; Horace Chambers, tepairs manager; Horace Leffingwell, 


service manager; Herbert Moss and G. 


Another 


Rowsey, partners; and insert, J. 


Howell, sales manager. 


Truck Headquarters... GROWS 


MOSS WHITE MOTORS, of Harlingen, 
Texas, has a new truck headquarters 
and an aggressive sales and service 
organization to meet the heightened 
demand for White Super Power Trucks 
and White Personalized Service. 
Their new, larger headquarters is 
modern throughout, and fully equipped 
with complete shop facilities for all 
kinds of truck service and repair work. 
Customers have already voiced enthu- 
siastic approval, and, according to 
Mr. Moss: “We are winning new 






customers and getting repeat business 
because of this outstanding combina- 
tion: a great product in Super Power, 
excellent sales-service facilities and a 
grand staff to follow through.” 

White distributors and dealers from 
coast to coast are expressing the same 
approval and optimism, expanding 
truck headquarters and gearing sales 
and service organizations to meet the 
widespread acceptance of White Super 
Power Trucks . . . first choice of the 
“Pros” who know trucks. 


THE WHITE MOTOR COMPANY « Cleveland 
Builders of the complete line of White Super Power Trucks, city and 
intercity coaches, Safety School Busses and the famous White Horse 











44 AUTOMOTIVE NEWS, JULY 28, 1947 





Labor Joins Attack .. . 
Criticism Is Mounting 


Against Steel Industry 


(Continued from Page 1) 

The situation is worse on sheet 
and strip). 

But by AMA figures, using the 
1940-41 average of 15.1 percent, it 
is apparent that the auto industry 


“automotive industry received 
14.6 percent of the total steel 
shipped, slightly better than its 
share of shipments in 1941.” 
(Note that this is total tonnage. 


PLAY SAFE THIS WINTER... YOU CAN REPLACE 
YOUR BROKEN TIRE CHAIN 


LINKS QUICKLY AND EASILY! 


Here’s a handy tool that every driver 
should have in his repair kit. Hershey Tire Chain Repair Pliers 
save time, money, chains, fenders, tempers... replace broken 
chain links easily and quickly. Opens, closes and adjusts all 
tire chain links with one hand operation. Anyone can use it. 

Made of tough, hardened steel with a precision milled 
head and with a satin black Pentrate finish, each Hershey Tire 
Chain Repair Plier is guaranteed against all defects in material 


and workmanship. $1.00 each. 


For Further Information Write or Phone 


HERSHEY METAL PRODUCTS COMPANY 


DERBY, CONNECTICUT 
Distributed by Geary & Co., Inc., 1518 Walnut Street, Philadelphia 2, Pa. 





INSURANCE FOR FINANCED AUTOMOBILES 


SELF-FINANCING AUTOMOBILE DEALERS 
can now obtain 

@e SOUND INSURANCE PROTECTION 

@ TOP COMMISSIONS TO THEIR AGENTS 


by insuring financed automobiles under 
“THE AMERICAN PLAN” 


Write today for particulars 


AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street New York 5, New York 


United States Automobile Managers for the 


RHODE ISLAND INSURANCE COMPANY 
Surplus to Policyholders, Jan. 1, 1947 $3,019,862.79 





got less. “Slightly” is a confusing 
word here, too, since the differ- 
ence in percentage is slight but 
worked out in tonnage it means the 
difference between curtailed auto 
production and production at a 
high rate. 

On sheet and strip, the present 
bottleneck in the auto industry, 
the Steel Institute is even more 
elusive. 

It compares 1947 shipments to 
the auto industry with 1946, avoid- 
ing even the curtailed auto year 
of 1941. The release says: 

“The auto industry’s share of 
sheet and strip shipments amount- 
ed to 31.3 percent of total tonnage 
shipped, as against 27.8 percent in 
1946.” 

Actually, AMA’s figures show 
the auto industry got 40.2 percent 
in 1940-41, so it is obvious that the 
industry is getting far less than 
its prewar percentage of sheet and 
strip, lack of which is holding down 
auto production and creating pub- 
lic turmoil over lack of cars. 

Total steel shipments for the 
first four months of 1947 were 
20,447,827 tons. Of this, the au- 
tomotive industry received 2 ,984,- 
749 tons. Steel shipped directly 
for export was 7 percent. 

Sheet and strip shipments to the 
auto industry totaled 1,856,815 tons. 

Returning to criticism of the 
steel industry, Walter P. Reu- 
ther, president of the United 
Auto Workers, protested to Con- 
gress that the steel industry is 
underestimating present and fu- 
ture American demands and 
my the aay toward a 


Previeutly, high : automotive man- 
agement men had voiced similar 
criticism. One high executive told 
Automotive News that the auto 
industry will be little better off in 
1948 than it is now. He said that 
while the steel industry may bring 
in additional sheet and strip ca- 
pacity, in another year the coun- 
try will run into a shortage of 
ingot production. He voiced the 
belief that the steel industry had 
failed to allow for the increased 
use of steel per capita as well as 
the increased population. 

In contrast, some automotive 
observers have cited the great 
expenditures of the automobile 
and oil industries to increase 
their capacities, while the steel 
industry has done little to in- 
crease basic capacity, although 
ng replacing some obsolete 
m 


Reuther urged Congress: 

1. To determine existing steel 
producing capacity. 

2. To determine the country’s 
needs for steel in the near future. 

3. To insist that all steel-making 
capacity be used, including gov- 
ernment-owned steel plants. 

4. To insist that if private steel 
industry does not want to expand 
the deficit, the government step in. 

“We don’t believe,” said Reuther, 
“that a private economic decision 
(not to risk more capital in new 
steel plants) can be allowed to 
jeopardize the future of all of us.” 


Ford to Launch 
Career Program 


For College Men 


DEARBORN. — Opportunity for 
college graduates, between the ages 
of 20 and 26, to plan a career with 
Ford Motor Co. was launched last 
week when booklets describing the 
company’s “Ford Field Training 
Program” were mailed to 120 col- 
leges throughout the country. 

The new program will provide 
a select group of young men with 
a first-hand grasp of the career 
opportunities to be found with 
Ford, the company stated. 

The “hand-picked” group will 
spend the first two years on va- 
rious assignments familiarizing 
them with every major division of 
the company, including manufac- 
turing, sales and advertising, pur- 
chasing, engineering, finance, in- 
dustrial relations and public rela- 
tions. At the end of this training 
period they will take positions of 
responsibility. 

During the fall, Ford representa- 
tives will interview prospective 
candidates at various colleges. 

Additional information about the 
program can be obtained by writ- 
ing to the director, Salaried Per- 
sonnel Department, Ford Motor 
Co., Dearborn, Mich. 
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Week Week dan. 1 dan. 1 
Ended Same Ended Total to te 
July 26, Week July 19, July, July 27, July 26, 
1947 1 1947* 1947 1946* 1947* 
a Cia inured sees 6,612 4,100 6,509 20,937 78,807 174,889 
CHEVROLET .......... 4,274 7,055 4,549 15,699 104,167 152,129 
ED, chaths sae ¥-0¥>.0 3,708 3,322 3,694 13,214 67,358 104,357 
ae 2,149 2,962 3,170 10,564 59,028 84,888 
deeds 53% ome. 6 1,510 1,886 1,566 5,423 36,324 419,626 
STUDEBAKER eebawees 1,321 1,183 1,354 4,306 21,180 37,396 
ET | divceceticateuc¥es 263 1,330 528 1,411 9,332 365,773 
isd 00-5458 abn 06d de édaie 511 once 195 7545 12,028 
ee re 451 seen 400 1,424 3,241 12,008 
Ul, Se ees 340 400 1,091 6,119 10,284 
DIAMOND T .......... 309 bade 312 1,126 3,748 9,285 
| 172 171 260 735 3,448 5,510 
DEEN div> cee es sines 132 136 ba 182 1,802 2476 
CROSLEY ............. 54 » kas 46 169 See 0 1,430 
MISCELLANEOUS 512 546 504 1,841 14,507 12,819 
Total Trucks, U. S.... 21,467 23,542 23,292 78,767 417,101 705,398 
Total Cars, Tru 
Wy Bar ck bode. c0b00-4 40 74,785 80,559 97,998 304,276 1,276,841 2,660,876 
Total Cars, Trucks, 
5,114 4,433 5,069 17,344 95,626 145,092 





Grand Total, Cars and 
Trucks, U. S. and 
Canada 


79,899 84,992 103,062 


321,620 1,372,467 2,805,968 


Note: Combined U. S. and Canada car and truck output in the com- 


parable week of 1941 was 104,853 units. 





*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





Car Production Cut 23,000 
By Shortages of Steel 


(Continued from Page 1) 


ity, or slightly below the rate in 
effect before the idleness of the 
coal miners last month. 


The past week brought price 










Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


97,993 





hikes on steel scrap, up $5 a ton 
in Chicago and 50 cents higher in 
the Philadelphia district. 
These latest advances in scrap 
prices caused concern among the 
aaiente leading steel producers, 
who are now studying costs prep- 


aratory to announcing higher 
costs on steel products. 

With higher steel prices a cer- 
tain development, steel officials ex- 
plained that higher coal prices are 
only part of the necessity for the 
impending hikes. It was claimed 
that the steel industry’s own labor 
settlement had added costs to the 
making of steel. Such costs, it was 
added, are proving greater than 
was at first anticipated. 

Also, it was pointed out, the 
prices on raw materials continue 
to advance. 

Looking over the entire situa- 
tion, auto industry officials sharp- 
ened economy axes and looked for 
ways of cutting production costs 
enough to forestall possible in- 
creases in the cost of the nation’s 
transportation. 

One thing is certain—no man- 


Studebaker Picks 
Kelley, Boland 


SOUTH BEND. — Appointments 
of Walter W. Kelley jr. and E. A. 
Boland as district managers in 
the Philadelphia region have been 
announced by K. B. Elliott, vice- 
president in charge of Studebaker 
sales. 

Kelley formerly was a business 
management representative with 
previous experience in sales and 
accounting posts. Boland was a 
service representative who began 
his business career as a mechanic 
for a Studebaker dealer 27 years 
ago. 


ufacturer really wants to raise 
prices on cars and trucks, and 
all are willing to make supreme 
efforts to avoid having to do so. 

Certain quarters hold the opin- 
ion that unless the present situa- 
tion changes drastically within the 
next few months, many makers 
will avert price hikes by foregoing 
the introduction of so-called post- 
war models until 1949. 

With thousands of orders on the 
books from people still desperate 
for present models—some makers 
are considering it inadvisable to 
close plants at the end of the year 
for a changeover to radically dif- 
ferent models. 

Combined U. S. and Canadian 
output last week is estimated at 
79,899, compared with 103,062 the 
previous week. 


wine dumcias 
Courtright Head 


Of Service Sales 


CLEVELAND. — A new depart- 
ment has been organized by White 
Motor Co. to function under gen- 
eral sales in the 
development and 
supervision of a 
comprehensive 
sales program for 
all forms of ser- 
vice, according to 
J. N. Bauman, 
vice - president in 
charge of sales. 

This depart- 
ment, to be 
known as the ser- 
vice sales divi- 
sion, will function in the promotion 
of White parts, vendor parts, ac- 
cessories and tires, as well as ser- 
vice and maintenance work. 

J. D. Courtright, former manager 
of White’s Kansas City branch, 
has been named to head up the new 
service sales division, with head- 
quarters at Cleveland. Prior to 
serving the position of branch man- 
ager at Kansas City, Courtright 
was wholesale manager in that 
area. 

Courtright has been succeeded in 
the position of Kansas City branch 
manager by T. L. Graham, who 
was previously regional wholesale 
manager at Cleveland. Before join- 
ing White in 1945, he was assistant 
zone manager for the Pontiac di- 
vision of General Motors in Kansas 
City. 










J. D. Courtright 


Eastern Motors 
Eastern Motors, Inc., Anderson, 
S. C., has been granted a charter 
to deal in automobiles under au- 
thorized capital of $10,000. M. E. 
Weams is president. 
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want to share the blame for ad- posed by Reuther, since it would | again for action at the convention, 
ditional price rises with Lewis. | have enabled leftist FE represen- | but the FE will be excluded from 
Still another factor behind the] tatives to vote in the November | voting in the officer elections. Im- 
delay in a UAW wage drive is the| elections. The addition of FE | mediate merger was rejected by 
forthcoming international conven-| ballots might have been suffi- | a 2-to-1 vote of union members, al- 
tion of the union in November at} cient to upset Reuther’s bid for | though most auto workers failed 
Atlantic City. With the opposing| reelection. to vote on the proposal. 
political wings of the UAW already| The merger issue will come up —Mac Gorvon 
mending political fences, there is 
a mutual desire to avoid any issue 
or struggle that may lose votes 


TION TRUCK SECTION 

































Contract Reopening Curbed... 


UAW Expected to Delay 
zx | Pay Drive Until ’48 






(Continued from Page 1) 














52,129 : 
04,357 incur an outburst of public wrath, auto makers has already been off ~ elections of international 
84,888 were it to demand another wage| placed in a tenuous position as |° Thi "ts especially true for the 
49,626 hike so soon on the heels of the| the result of the record-setting | |», na t rs hg Seiad Een Hosea 
37,896 15-cent raise awarded earlier this| concessions obtained recently by FE A d Po Wo sabeminaamsear: ry 
12,008 es = : —_|mer president, and Richard T. 
10,284 Leonard, vice-president and na- 
9,285 tional Ford director. 
5,510 Pensions a Political Triumph 
2,476 If Thomas or another leftwing 
1,480 leader runs against Walter Reu- 
12,819 ther in the race for president, that 
candidate will have an economic 
05,398 achievement on his side which 
pebble Reuther will find hard to equal. 
This, of course, is the pension plan 
60,876 recently won by Leonard for Ford BULL-TERRIER 
—— workers. 
Reuther will probably point to 
45,092 his searee as president since April, 
eo 1945, citing the fact that many of 
his proposals were blocked by an TRACTOR for FARM $ 
05,968 ol oe. yoo by left- List 
wingers. But e yout leader 
com- of the right-wing forces will still and INDUSTRY PRICE 
have to go some to match the po- F. 0.8. FACTORY 
wey litical dynamite of the pension vic- Shes: ts & Sm: lly Drawber, and power takeoff 
wey POWERFUL, all-work tractor for are standard equipment. Three 


At the last UAW convention, 
it will be recalled, it was Reu- 
ther’s dynamic direction of the 
General Motors strike that en- 
abled him to unseat Thomas. 
Since then, there has been little 
chance for Reuther as president 


farm and industrial use. 

with implements and attach- 
ments. ..to provide economical 
power for plowing, planting, 
fertilizing, cultivating, mow- 
ing, hoeing,sawing wood, pump- 
ing water, digging post-holes 


speeds forward, one reverse. 
Four-wheel adjustable tread, 
individually braked rear 
wheels, and a turning radius 
of seven feet. 


Attachments include bulldozer, 
plows, high-row cultivator, 


to stage a campaign quite as 
dramatic. 





























spring-tooth harrows, and 









sien J — with all the political ma- ae? Fp et ae harrows, and 
aaa euvering occupying UAW leaders, for highway maintenance, park post-hole digger. 
as well as the other forces cited and airport care, and other 
‘eme above, the union will keep hands industrial uses. 
> = off the wage situation until well : 
opin- after the convention, it is forecast. Its 121% horsepower air-cooled 
situa- Even union sources admit the risks engine makes it ideal for use 
—_ are greater than the possible bene- in all weather... all seasons 
akers fits from such a campaign at the all locatio 
ieee oo locations. 
present time. 
post- The rubber workers are in a dif- 
ae ferent — = = es are 
concerned, UA officials explain. 
— Pid = he a — HANEY MOTOR COMPANY, INC. 
_ w e Big Four las arch was 
le to eee exceeded by the contracts signed 2312 NORTH BROAD STREET + PHILADELPHIA 32, PENNA. 
year in the auto, steel and coal indus- 





tries, where the amount of hourly Department AN-2 


raise was the equivalent of 15 cents 
an hour. 
Seek Raise to 15 Cents 

The URW is expected to settle 
for any proffered raise that will 
bring its 1947 wage gain to the 
15-cent level. Such a concession 
might come in the form of pay for 
six non-worked holidays, granted 
this year by GM and Chrysler. Or 
possibly, a pension plan or’ hospi- 
talization fund will be set up for 
tire workers. 


= COLLINS & AIKMAN 


ro CORPORATION 


200 MADISON AVENUS, NEW YoRK 16, NY. 





PRODUCERS 
MAXIMUM COMMISSIONS TO PRODUC 


SPECIALISTS IN AUTOMOBILE 
FINANCE INSURANCE 





art- 

Phite eae for the Big Four h 
. companies said their managements +1 ith all the 

ne a t will seek to bargain on an in- Bi nagpecnin finance 

oa UJ e | i i | 7 dividual basis in the forthcoming Companies and dealers 

of a - insuranc e-sales. Our policies, 

















sive a Murray Liability Strike financing the forms are specifically 
n for my certificates and | Write 
a. G © Threatens Ford Output designed for this ty 
ng to ee ae eee jor Full Particulars. 
aan, new policy of insisting on con- 
Bae. i tracts exempting the union from FIRE INSURANCE CO. 
les. legal responsibility under the RESOLUTE 
art- ee jesse See Rertey lew was put to its MAIN ST HARTFORD 4, CONN. 
b é ( cw t test t week. The 7,000 50 “" ; 26 
ae Cc Ne E , x eo N — la Pn) | » oe employes of Murray Corp. of , England Stock Company Chartered in 19 
divi- America here struck Wednesday A New Eng 
otion at. over the company’s refusal to 
, ac- " approve such an “escape” clause 
| - : : ve for the new contract. 
8 | ; j 
a ONE OF THE NATION'S A Ford spokesman said Mer- eke EE SRST EES Behe SEney ase 
lager eae é - . cury car assembly would be 
ach, LARGEST AND MOST MODERN halted and other production cur- Smach-Ret£ 
new a a poan tailed if the strike continues 
wor PRODUCTION FOUNDRIES Sues be Mth ae a GRILLE GUARDS 
r to - 
an- 5 TP cury body frames and 60 percent 
right din aatete ‘cihenete, Lead the Way to... . 
that INCREASED PROFITS AND 
AS eN AURA Lae 1S negotiations. In the last two wage CUSTOMER SATISFACTION 
»d in q settlements, the Big oer have 
; joined forces in negotiating and r § . 
—_ a, 3 W 1384 1) COMPANY signing a common contract with . oe pcemenes 
‘ : the union. arene 7 : 
— FOUNDRY DIVISION "Meanwhile, the UAW’s leftwing- gives complete protection £1” soli 
ie ers learned that defeating Walter for front assemblies of all trucks. Made of 1” solid 
ai- Reuther for union president in No- steel bars with a Bright nickel finish that enhances the 
ae MAIN OFFICE AND MANUFACTURING PI vember will be no easy task. On appearance of any truck. Easily installed .. . braced 
| CHATTANOOGA 2, TENNESSEE the basis of the vote rejecting the without cutting truck grille. Rigidly anchored to the 
proposed immediate merger plan bumper and frame at SEVEN POINTS. Build future 
—, al co aon pcg business ... make SMASH-HIT Grille Guards 
orkers union, Reuther has man- ‘ : 
rson, aged to maintain much of his po- standard truck equipment. 
arter litical weight with the rank and P. O: BOX .725 
" * iam Ae: rer 
. E. Immediate merger was advo- WACO, TEXAS 





cated by the leftwing and op- 
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Used Car Survey Hits 
Report of a Slump 


(Continued from Page 1) 


than before the holiday and 
many areas report increased 
price levels with prospects good 
for the rest of the year. 

Used-car dealers generally took 
a contrary view to that expressed 
several weeks ago by The Wall 
Street Journal, which said in a 
front page story that a post Fourth 
of July slump in prices and pur- 
chasing had struck the used-car 
lots across the country. The Jour- 
nal reported some. dealers had al- 
ready slashed prices to meet stif- 
fening public reluctance to buy. 

The coast-to-coast checkup by 
Automotive News, however, showed 
that despite earlier fears among 
dealers the holiday would reach 
the peak period in used-car sales 
and prices this year, current sales 
are higher now than at any time 
since last fall. 

Demand for late model cars 
has increased suddenly in most 
localities with a corresponding 
increase of prices and a drop in 
the number of newer used cars 
available. New car dealer-cus- 
tomer contracts-on-purchase are 
said to be suddenly drying up 
the sources of new cars for most 
dealers. 

Since customer contracts are go- 
ing into effect with growing rapid- 
ity among new car dealers, this 
sudden cutting off of new model 
sources is said to have caught used 
car dealers where it hurts the 
most. 

Volume Trails Demand 

Warren A. McClure, president of 
the Michigan Used Car Dealers 
Assn., reports no post-Fourth de- 
cline in prices or demand. 

Volume, McClure said, is not high 
enough to meet current demands 
among most lines and models. 
Prices in the Detroit areas have 
not only remained constant but 
have shown signs of climbing to a 
new peak for the year. The better 
cars in good condition, regardless 
of age, are selling fast. 

Only “blackouts” (wartime mod- 
els without chrome stripping and 
cast lead grills) are not selling fast 
because of high customer resis- 
tance to the absence of chrome 
and general grill appearance. 
ther models are moving 


year ago were coming in 
are now coming in as 


same car last spring sold 
around $1,005. 

Representative of McClure’s sales 
last week: '38 Buick Roadmaster, 
worth about $250 cash, sold retail 
for $650; '’41 Oldsmobile Stream- 
liner, rough condition and rusted 
out all around, retailed at $1,175. 
The same car in good shape will 
draw $1,350 to $1,400 today, Mc- 
Clure pointed out. 

Ken Schaefer, Indianapolis auc- 
tioneer, reports that prices re- 
mained steady and showed no ap- 
preciable decline following the 
holiday. However, a slight slump 
was noticed in prices last week 
with increased activity among old- 
er cars while demand for 1946-47 
ears increased. 

Chuck Connell, operator of a 
New Albany (O.) used-car auc- 
tion, reports that prices are very 
firm there with increased local 
retail activity in Louisville and 
environs. 

A. L. Pollock, manager of an 
auction setup in Oklahoma City, 
reports that all prices on cars are 
up but have declined slightly on 
trucks. 

Buyers Flock to Detroit 

Lynn Wertz, general manager for 
the Bert Baker lots in Detroit, re- 
ports that prices and volume ap- 
pear to be holding well in the De- 
troit areas, but adds he has had 
reports of slight slumps in both 
prices and volume from other sec- 
tions of the country. 

Detroit, he added, is currently 
playing host to large numbers of 
out-of-state buyers from St. Louis, 
Alabama, Dodge City, Ia, and 


Oklahoma who are shopping for 
late model cars and earlier models 
in good condition. This alone, 
Wertz said, should step up bidding 
and prices in Detroit. 

Walter J. Pfaff, St. Louis, re- 
ports that prices in his area have 
remained the same with no drop 
or gain since the Fourth. 

Jack Prager, Prager Car Co., 
Glendale, Calif., reports that he 
has not noticed any recession in 
used-car prices since the holiday 
and that the wholesale market is 
higher if anything. The retail 
market is spotty but prices are 
firm, he added., 

Used cars are more difficult to 
buy than 60 days ago, Prager says, 
with prices asked by private own- 
ers running from $100 to $200 more 
than dealers who are selling off 
lots. 

Jerome Cohn, Main Auto Sales, 
Brooklyn, reports that business has 
been spotty since the Fourth with 
some drop in '46 and ’47 prices. 
Older models have been good up 
to $1,000 but rough cars are hard 
to sell. In his opinion, the market 
will not crack through the balance 
of this year. 

Art Schuefler, Portland, Ore., re- 
ports that clean cars are holding 
firm although rough merchandise 
is falling fast. 

Richard E. Cesare, Providence, 
R. IL, reports prices holding firm 
throughout New England. 

D. B. Wiley, Fort Worth, Tex., 
reports no decline in prices of 
used cars is evident in his area 
as yet. 

All dealers indicated increased 
buyer choosiness among those 
shopping for models in the '40-’42 
lines. 

Market Slumps at Toledo 

Less favorable is the news from 
Toledo, O., where Doc Greiner, the 
Flying Dutchman, reports that a 
decided slump in retail sales has 

occurred in his area since the 
Fourth. Buyer resistance, he adds, 
is very evident and all prospects 
are insisting that prices are too 
high. 

Also reporting a darker picture 
than average is Cyrus S. Gorson, 
Philadelphia dealer, who says that 
local volume in his area declined 
approximately 20 percent after the 
Fourth. Prices, he added, have 
gone “haywire.” Postwar models 
have increased in price at least 10 
percent in the past fortnight and 
all prices in general are higher 
than ever. It is also harder to buy 
and a rash of cars are being sold 
out of trust locally, Gorson said. 

J. B. Leathers, Durham (N. C,) 
Auto Auction Co., reports that 
prices are stilb high despite what 
was feared would be a post-holi- 
day slump. Recent sales have been 
very good, he adds, with buyers 
coming from as far as Florida. 

E. LeRoy Cox, manager of the 
Concord (Mass.) Auto Auction 
Co., reports that although post- 
holiday bidding was off slightly, 
prices remained firm throughout. 
Sixty-eight percent of proffered 
stock was sold at his last auc- 
tion. 

Peaks of $600 and $700 over list 
price on new cars have been trim- 
med as much as $200 in the past 
few weeks in the Milwaukee areas, 
according to a story in the Mil- 
waukee Journal. 

Older models, according to Lloyd 
Anderson, Milwaukee used-car 
dealer, have also fallen off about 
$75 to $100. Only Dakota buyers 
were doing any real purchasing 
last week, he added. 

Other Milwaukee dealers ex- 
pressed the belief that used cars 
generally have fallen about $100 
from earlier peaks. 

Resale Pacts Cut Supply 

Most used-car dealers view with 
alarm the present trend among 
new-car dealers to install dealer- 
buyer agreement contracts prohib- 
iting resale of new cars within a 
six-month period after purchase. 

Such an agreement, they point 
out, has already dried up a large 
share of cars which would other- 
wise have ended up on the used- 
car lots. 

As a result of the agreements, 
even at this early date, present 


supply of newer models has dwin- 
dled overnight and used-car deal- 
ers see even shorter supply once 
the campaign becomes widespread 
among new-car dealers across the 
nation. 

Greater increases in new model 
prices and a subsequent higher 
price at retail was foreseen as an 


immediate result of the move. 
7 - * 


Pitts Opens Ohio Lot 


TOLEDO. —Chilton E. Pitts, 
president of the C. E. Pitts Motor 
Co., one of the largest used-car and 
used-truck dealers in Alabama, an- 
nounced last week that his com- 
pany is opening a used-car busi- 
ness here at Monroe and 18th Sts. 

Pitts is currently selling out his 
supply of used trucks at half price, 
it is said, to hurry his program 


of entry into the used-car busi- 
ness. Pitts will stock the Toledo 
location with used cars, promis- 
ing that he will not be outbid in 
purchasing cars. 

+ * o 


Only ‘Pounds’ of Dough 

MANCHESTER, N. H.—(UTPS) 
—A visit by “Uncle Sam” Wein- 
stein of Boston, who announced 
in the local press that he had 
“tons of money” to pay for all 
makes of cars during a 15-hour 
visit, caused considerable excite- 
ment here. 

Crowds gathered on the side- 
walks outside the Carpenter hotel 
as “Uncle Sam” perused their cars 
with the eye of an examining phy- 
sician, but owners expecting fab- 








roe aia WANT AD DEPARTMENT 


HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 








WANTED — GENERAL MANAGER for 
Lincoln-Mercury dealership in city of 
600,000. Must have actual experience and 
be under 45. Give qualifications, educa- 
tion, age, and send picture if available. 
_ 1832, c/o Automotive News, Detroit 





SERVICE MANAGER WANTED for mod- 
ern Chevrolet dealership in metropolitan 
Cleveland. Must have man with good 
mechanical background. neat appearance 
and sales and production ability. Salary 
and percentage opportunities unlimited. 
Box 1819, c/o Automotive News, De- 
troit 26. 





SALES PERSONNEL MAN—A large auto- 
mobile manufacturer has an opening for 
a young Factory Sales Representative or 
Retail Sales Manager who wants to get 
into sales training work. The man who 
can qualify will have a first-rate oppor- 
tunity. Address Box 1842, c/o Automo- 
tive News, Detroit 26. 





MANUFACTURER NEEDS _ ALERT 
SALESMAN FOR DEALER CONTACT— 
To work with jobber salesmen selling 
nationally advertised ignition parts. Ex- 
cellent opportunity with unlimited future 
for man with ignition or allied experi- 
ence. Good salary—generous bonus ar- 
rangement. Permanent position. Travel 
your own territory. Write fully, experi- 
ence, age, etc. Box 1841, c/o Automotive 
News, Detroit 26. 





WANTED — Experienced Chrysler Parts 
man to take charge of our parts whole- 
saling department. If interested give ex- 
perience and send references to A. B. 
Poe Motor Co., El Paso, Texas, Chry- 
sler-Plymouth Dealer. 





BUICK MECHANIC—Wanted by Buick 
agency in Central Florida, ‘‘Where the 
Big Bass Bite.’’ Must be capable of 
handling repairs of all nature and must 
be sober. Straight commission. Give ex- 
perience and reference. Leesburg Motor 
Co., Leesburg, Florida. 





PARTS DEPARTMENT MANAGER—For 
large eastern automobile distributor. 
Only experienced men under 45 need 
apply. Give qualifications, education, ex- 
pectations, and age. Box 1848, c/o 
Automotive News, Detroit 26. 


ACCOUNTANT EXECUTIVE—For 
Los Angeles distributor. 
Motors experience, 
Give experience, 
and age. Box 1849, 
News, Detroit 26. 


large 
Prefer General 
married, under 40. 
education, expectations 
c/o Automotive 





SERVICE MANAGER for aggressive Ford 
dealer loeated in Northern New Jersey 
close to New York City with 500 car 
potential. Attractive salary and override 
to right party with successful back- 
ground. Write giving full details in first 
letter stating age, marital status, busi- 
ness experience. Replies held in strictest 
confidence. Box 1847, c/o Automotive 
News, Detroit 26. 





POSITION WANTED 


FRICTION MATERIAL factory manager. 
Factory manager and production super- 
intendent with long and varied experi- 
ence in all phases of friction material 
manufacturing. Available immediately 
for interview at which time qualifica- 
tions and full background can be dis- 
cussed. Box 1850, c/o Automotive News, 
Detroit 26. 





TRY A 


WANT AD 
FOR 
QUICK ACTION 





HELP WANTED 


“Truck Salesman Want- 
ed” by large New York 
City Ford dealer. Must 
have 10 years experi- 
ence exclusively in truck 
sales. Must not exceed 47 
years of age. Salary, com- 
mission and bonus. This 


job carries a $10,000 to 
$12,000 potential for an 
aggressive salesman. 


Box 1855 
c/o Automotive News 
Detroit 26 





POSITION WANTED 


eens seeteeieeenetesteeeneenestneeensensen 
MANAGER-PARTNER — Your opportunity 
to unload big share of work and re- 
sponsibility onto successful, capable, de- 
pendable, family man. Background 14 
years Chevrolet retail management. Wel! 
qualified to develop new sales force to 
meet coming competitive conditions. Box 
1834, c/o Automotive News, Detroit 26. 


<xiviptincnlanesiieaiteitnaecih telat chet titattiadammngene 

ACCOUNTANT-OFFICE MANAGER-AUD- 
ITOR—Familiar with all standard ac- 
counting systems, operating controls and 
business management practices. Located 
in Los Angeies. Available immediately 
to factory, distributor or dealer. Replies 
confidential. Box 1845, c/o Automotive 
News. Detroit 26. 7 


ARE YOU LOOKING for a GM parts man- 
ager who will increase your volume and 
profits? Young. experienced, with good 
wholesale and retail sales record, would 
like to relocate in Southwest. Box 1851, 
c/o Automotive News. Detroit 26. 


TRUCK SALES and service management— 
I have 15 years experience in sales and 
service of all size trucks and their 
equipment, also fitting them to their job. 
Would appreciate hearing from a dis- 
tributor or dealer who has’a large po- 
tential business and is interested in 
building a profitable truck business. 
Guarantee full satisfactory references. 
Box 1852, c/o Automotive News, De- 
troit 26. 


P £5 TS DEPARTMENT MANAGER — 


products, wholesale and retail; excellent 
merchandiser, capable, honest, depend- 
able. Box 1837, c/o Automotive News. 
Detroit 26. 


~~ DEALERSHIP WANTED ——_— 


WANT TO BUY—Dealership with 300 to 
1500 car contract. Have cash for pur- 
chase and am qualified by GM, Ford 
and Chrysler. Reply will be held strictly 
confidential. Box 1833, c/o Automotive 
News, Detroit 26. 


Leonard F. Fuerst reports. 


ee en 


ulous prices seemed to be disap- 
pointed. 

“Uncle Sam” didn’t go much be- 
yond so-called market prices. His 
top bid for a shiny new Plymouth, 
with less than 1,000 miles on the 
speedometer, was $1,825. The de- 
livered list price was $1,450. 


“That’s all,” said Weinstein on 
the $1,825 offer as the owner held 
out for $2,500. 


Cleveland Area Titles 


21,734 Cars First Half 


CLEVELAND.—A total of 21,734 
passenger cars were titled in Cuya- 
hoga county which embraces Cleve- 
land, during the first six months of 
1947, compared to 7,760 during a 
like period last year, County Clerk 


DEALERSHIP WANTED 


Se 
INTERESTED IN PURCHASING half or 
whole interest Ford or Chevrolet Fran- 
chise, anywhere in United States with 
or without property. Qualifications guar- 
anteed to meet Factory approval. Box 
1831. c/o Automotive News, Detroit 26 


DEALERSHIP FOR SALE 


DEALERSHIP FOR SALE—Now handling 
Kaiser-Frazer cars and farm equipment. 
Good quota. $10,000 plus inventory in- 
cludes down payment on building. Pur- 
chaser must qualify. Business now mak- 
ing money. Midwestern city of 200,000. 
Write for details. Box 1853, c/o Auto- 
motive News, Detroit 26. 


re eeetesesesestnsesstnenessesesiereneneneessemeenemmeeseemeeeeeeee- 

DEALERSHIP FOR SALE—New modern 
building 7,560 square feet floor space. 
New and modern equipped service de- 
partment. Located midway between 
Memphis and St. Louis. Now have one 
of the most popular General Motors 
automobile franchise and Reo truck 
franchise. Call, wire, write. Fred M. 
Copeland, Real Estate Agency, Phone 33, 
New Madrid, Missouri. 


9 
MANUFACTURERS REPRESENTATIVES 
Sn 


WANTED — Manufacturers representative 
to take on line of custom made auto 
seat covers on a percentage basis. Con- 
siderable territory open. This would 
make an excellent line to supplement 
your income. Write giving references 
and territory desired. Lee Seaman, 80 
Central Ave., Newark, N. J. 


EXCLUSIVE TERRITORIES for men now 
calling on automotive trade. National 
manufacturer of quality screw jack, 
tested and approved by five major lab- 
oratories. Write giving full particulars, 
present affiliations, territory covered. 
Stanley P. Zeigler, York Safety Jack 
Co., Inc., York, Penn. 


NEW LINES WANTED 


SS NaNNENenecnenenshecesnasemnsnenae== 

SALES ORGANIZATION covering automo- 
tive trade in East Tennessee and South- 
west Virginia, interested in several ad- 
ditional volume, repeat lines. Addregs 
H. W. Clark, 201 Snyder Professional 
Bidg., Bristol, Tenn. 


BUSINESS FOR SALE 


LARGE VOLUME, completely stocked new 
and used parts business combined with 
new car franchise and used car outlet. 
Excellent reputation, located Central 
New York State. 7 acres ground. Com- 
pletely renovated. Bungalow home with 
oil heat. New sales buildings. Business 
shows increased profit year by year from 
beginning of operation. Very good rea- 
son for selling, deal with principals only. 
Box 1856, c/o Automotive News, De- 
troit 26. 





NEW CARS WANTED 





WANTED—1947 Cadillac convertible coupe 
or sedan, new. Write, wire or phone 
price. Anderson Auto, Peoria, Illinois. 





CALIFORNIA dealer wants 1946 and 1947 
model cars from dealers who are able 
to make delivery to Los Angeles. For 
particulars telephone Buster Kelley at 
PRospect 1225 or write 1226 South Fig- 
uerns Rt.. Los Angeles. Calif 





1947 CADILLACS WANTED—All makes 
and models. Phone, wire or write. Lewis, 
Capitol Motors, 530 Linden S8t., Allen- 
town, Pa. 


KAISER - FRAZER 
DEALERS 
We Pay $235 Over Dealers 
Factory Cost for New 
KAISERS OR FRAZERS 


Delivered at Salina 


We also pay $40.00 over Dealer Fac- 
tory Cost for new Manhattans deliv- 
ered at Salina. 


Salina Motor Company 
Kaiser-Frazer Dealer 
Salina, Kansas Phone 4335 
Ask for Ed Bell 
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8AM GREENFIELD 
Merchandiser in Cleveland 
Over 27 Years 

Phone HE. 6231 
3, Okie 











AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


4 new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. S. 
Evan), in Philadelphia, Pa. 3900 


and all models. Shipping arrange- 
ments made on request. Sales held 


every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobile Auctioneers 


CASH FOR YOUR CAR 
SONDED BONDED BONDED 








AUCTION 


| AUTOMOBILE 
| 28 MILES FROM CHICAGO 
| LOOP 


| % Mile East of Illinois State 
| Line on Route 80 


EVERY FRIDAY 11 AM 
Strictly Wholesale 
Dealers Buy—Dealers Sell 


PAT PATERSON, Auctioneer 
Dyer Auto Auction 


- Phone 4111 Dyer, Ind. 
Res.: Lansing, IL, 730 


~ 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 bighways cross and the East meets 


the West. Auction every Friday rain 
or shine. Inside sale, always over 300 


automobiles to choose from each sale. 
and operated by, 


Col. Joe H. Burtrum 


1610 E. 7th St. 
40PLIN, MISSOURI 
Phone 4600 


AUTOMOTIVE NEWS, JULY 28, 


USED CARS FOR SALE 


AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND CARS 
IN PHILADELPHIA 
1947 TO 1989 MODELS 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 
4589 Chestnut St. 














WOODRUFF MOTOR SALES 
415 W. Main St. Montpelier, Ohio 





dealers, 
11615 Woodward, Detroit 2, Mich. 





AUCTION 
EVERY THURSDAY 








AUTO AUCTION 
Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 


Hometown Sales & 


Service, Inc. 
4. B. LEATHERS, Manager 


Oxford Highway Durham, N. C. 














BUSES WANTED! 


All types. Need new school buses particu- 
larly. Immediate action. Wire. 


CONSOLIDATED BUS & 

EQUIPMENT ©O. 

420 Lexington Aven 

NEW YORK CITY 
Mu. 3-9297 








The WORLD’S Finest 


AUTO A 


(FOR DEALERS ONLY) 


Going at FULL BLAST Every 


TUESDAY & 


RAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 






Our reputation is your guaran- 
tee for HONEST, IMPARTIAL, 
EFFICIENT SERVICE. 


Sales Start 12 o’Clock Noon C.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. 


INDIANAPOLIS, INDIANA 






UCTION 


WEDNESDAY 


Call any bank or finance com- 
pany in Indianapolis for ref- 
erence. 


Riley 8781 





FORD 1945 TRANSIT BUSES—Motor in 


rear, 29 pass., excellent condition, 
priced, photos available. McLaughlin Bus 
& Equipment Co., 1224 N. Main 8t., 
Providence, R. I. 


NEW TRANSIT BUS—Pusher type, 29 
passenger. List price $7,100. Front end 
wrecked. Will sell to first party at 
$3,500. Chicago Surplus Truck Sales, 
4545 Madison Street, Mansfield 7772, 
Chicago, Illinois. 


1944 SUPERIOR 40 passenger [Illinois 
school bus, Ford chassis, excellent condi- 
tion (NSBC paint). 1944 Superior, 
passenger school bus, Ford chassis. Seat 
spacing suitable for adults (prime paint). 
Superior Coach Sales Co., Evanston, Ill. 


USED SCHOOL BUSES, top condition, 48 
passenger. 1942 International Wayne, 
1940 Ford-Union City, 1938 Chevrolet- 
Union City, 1938 International-Hicks. H. 
H. VanDervort, Wilmington, Ohio. 





& 











wheelbase chassis. Will exchange 
or sell outright at Miami prices. 


SAM MURRAY, INC. 


1917 Biscayne Blvd. 
Miami, Florida Phone 9-4761 





TRUCKS FOR SALE 


FOR SALE—1947 158” C.O.E. Ford; Trux- 
more trailing third axle; 78 gal. Ameri- 
can safety tanks; Watson-Brown-Lipe 
auxiliary transmission; 8.25x20 tires; 
gross vehicle weight 29,000 Ibs. This 

brand new. $3,979.12 F.O.B. 

our dealership, Discount to dealers. Box 

1840, c/o Automotive News, Detroit 26. 





TRUCKS FOR SALE 


— ducks, excellent condition, bar- 
ins. 
CONSOLIDATED BUS & 
EQUIPMENT CO. 
420 Lexington Avenue 
NEW YORK CITY 








ATTENTION 
FORD DEALERS 
WANTED: COWL TRUCKS 


We can use some one-ton 122” 
WB Ford chassis and cowl trucks. 
Also limited quantity of 114” WB. 


WIRE - WRITE - CALL 


Hull-Dobbs, Inc. 


World’s Largest Ford Dealers 
Cleveland, Ohio 








TRUCK EQUIPMENT WANTED 


WANTED—New or used cabs for 1941 to 
1946 Dodge trucks. Box 1846, c/o Auto- 
motive News, Detroit 26. 


TRUCK EQUIPMENT FOR SALE 


NEW FORD TRUCK CABS $450—New 
Chevrolet truck cabs $375; new truck 
running boards for Ford, Chevrolet, 
Diamond T, Dodge $3.50. New army 
twelve foot stake bodies with bows and 
tarpaulins, ideal for farm and freight. 
Packed two to a crate, $250 per crate. 
Send check or 25 percent deposit, bal- 
ance C.0.D. CHICAGO SURPLUS 
TRUCK SALES, 4545 Madison Street, 
Mansfield 7772, Chicago, Illinois. 











PARTS WANTED 


WANTED—Right front fender and hood 


for 1940 LaSalle 50 series. Write or call 
Chivington Auto Sales, -Marion, Ohio, 
Phone 6210. 


CADILLAC GRILL model 90, 38 or 39 


grill. Quote price. Nuger Sales & Service, 
Inc., 518 Memorial Ave., West Spring- 
field, Mass. 


PARTS FOR SALE 


Lincoln- 
Mercury 


Large Stock of Hard 
to Get Parts 


WIRE, WRITE OR 
CALL 


DON McCULLAGH, Ine. 
LINCOLN-MERCURY 
Phone 21285 
604 E. Michigan Ave. 
LANSING, MICHIGAN 





1947 





PARTS FOR SALE 


'09-'10 FORD TOURING CAR, engine No. 
28333. Will sell whole or parts. Richard 
Crocker (SHaron 336), Sharon, Mass. 


COMPLETE STOCK genuine STUDE- 
BAKER parts, new motors. We ship 
anywhere. Osage Sales Company (au- 
thorized Studebaker dealer), 3905 South 
Grand Bivd., St. Louis, Mo. 


700 WIRE WHEELS 19”. Each wheel com- 
plete with bearings, spindle, grease re- 
tainer, lock nut and hub cap. Ideal for 
making light luggage trailers. $2.95 
each in small lots or $2.50 each 100 
or more. Write, wire or call, Wythe 
Auto Parts Co., Hampton, Virginia. 


SHOP EQUIPMENT FOR SALE 


DEALERS — GARAGES — SERVICE STA- 
TIONS—Pressure brake bleeders. The big 
profit, high-speed way to fill hydraulic 
systems. One man operation, no extra 
equipment needed. All tested, Army sur- 
plus; with rollers $10.95 prepaid. Less 
roliers $9.95. M & M Sales, Box 371, 
Farmington, Mo. 





TOBIN ARP SB motor bearing sizing ma- 
chine complete with eccentric saddles 
and mike. Floor sample. Will ship on 
approval. $750 complete. List price $1,- 
022.75. Falk-Zolle Co., 218 8. 10th St., 
Minneapolis, Minn. 


AIR COMPRESSOR—Purchased new one 
year ago. In excellent condition. No 
longer required because of shop reloca- 
tion. Specifications: Westinghouse 5 hp. 
three phase, 220 volt, two stage, two 
cylinder A.S.M.E. tank. Price $445. Don 
Smith Motors, 727 Lafayette Avenue, 
Moundsville, W. Va. 


PORTABLE FORD V-8 motor stands, 
good condition, each $22.50; 2 Clayborne 
Ford V-8 motor stands, good condition, 
each $22.50; 1 K.R.W. stationary V-8 
motor stand, $5.00; 1 H&H V-8 Ford 
90 and 100 H.P. boring bar plate, $10.00. 
Modern Motors, Inc., 1002 Francis, St. 
Joseph, Missouri. 


a 








PRICED CONSIDERABLY below cost for 
quick sale individually or as lot. Wei- 
denhoff motor analyzer, Allen motor 
analyzer, Allen combustion analyzer, Al- 
len syncrograph, Hobart battery charger, 
United Service sign — Steer-O-Master. 
Riggs Motor Co., Inc., DeSoto-Plymouth 
Dealer, 710 W. Broadway, Louisville 3, 
Kentucky. 


GLOBE FREE WHEEL HOIST, never 





used, hydraulic type, self contained 
tank. Cost $375, take $300. Anderson 
Auto, Peoria, Illinois. 

FOR SALE 


Eight (8) 3-foot glass counter show cases. 
Twenty-one (21) sections of steel bins 
complete with drawers and glass jars. 
Three (3) 8-foot steel racks. 

This will be sold as a unit both parts 
and bins. Also have repair tools and parts 
for carburetor and ignition service. 


McDermott Motor Sales 
6535 Oarnegie Ave. HEnderson 6380 
CLEVELAND 3, OHIO 





er. With all attachments, 
AFR-522 1946 GMC heavy duty truck. 
Also equipped with front and rear-end 
winches. This equipment will handle any- 
thing that rolls the highway. King Mo- 
tor Company, Ft. Lauderdale, Florida. 


LEMPCO BRAKE DRUM LATHE. Model 
JJ Tru-Rite. New, never’ uncrated. 
$426.38. List price $568.50. Falk-Zolle 
Co., 218 8S. Wth St., Minneapolis 2, 
Minnesota. bh, 


GARAGE FOR SALE 
FOR SALE—Large ultra modern sales and 
service garage, located om one of the 
most heavily traveled streets and near 
one of the main crosstown streets. Near 
the shopping population center. Imme- 
diate possession. The Bankers Guaran- 
tee Title and Trust Company, 191 South 

Main Street, Akron 8, Ohio. 


GARAGE FOR LEASE 


el 
LARGE GARAGE BY AUGUST 1—Size 
56x170 feet. Two showrooms, centrally 
located. Car contracts available. Wire 
or write, Cecil Euler, Bowling Green, O. 


AUTO EQUIPMENT FOR SALE 











TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$38.82 


Complete with Guide Cables 
Tow Bar Sales Company 


FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Til. 








WILL TRADE 


WILL ACCEPT in trade late model auto- 
mobiles for deluxe 125 horsepower, fully 
equipped Globe Swift. Guaranteed same 
as new. Flown less than 60 hours. Write 
Box 1095, Scottsbluff, Nebraska. 








STINSON AT19—Approximately 60 hours 
total time, two-way radio, license five 
place. Will sacrifice for two new Fords. 
or Chevrolets and $1,500 cash. P. O 
Box 247, Elizabeth City, N. C., or phone 
Elizabeth City 1649. 


MISCELLANEOUS 


ENGINE REBUILDING—Cranksha!' 
grinding and wmetalizing. John Tr 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


Try 
Automotive News 


Want Ads 











Ford V-8-85 Radiators 


IMMEDIATE 
SHIPMENT 


1934 to 1941 V-8—85 PASSENGER 
1934 to 1947 V-8—85 TRUCKS 


These radiators are rebuilt from new Army surplus 
tubular cores. ‘‘The best money can buy.’’ 


LIST PRICES COMPETITIVE — 30% DISCOUNT 
MAIL — PHONE — OR WIRE 


SUMMIT CITY RADIATOR WORKS, INC. 


701-715 Barr Street 


A-9233 





Fort Wayne 2, Indiana 


DIVISION MANAGERS 


An automobile manufacturing concern now expanding its sales and service has sev- 
eral territories open for Division Managers. Enviable opportunities for men who can 
qualify. Excellent salary, expense account, and car furnished. 


QUALIFICATIONS 


Experience 


in establishing, supervising and working with dealerships. 


Experience in wholesale and retail merchandising. 
Experience in automotive field desirable but not essential. 
Experience in work akin to the automotive field acceptable. 


DUTIES 


Establishing dealerships. 
Supervising Sales Programs. 
Working with Service Departments. 
State age, 


list three latest previous employers, 


and outline kind of work done. 


All replies confidential. You can be assured this is not the concern presently em- 
ploying you as our employes know of this advertisement. 


ADDRESS BOX 1854, C/O AUTOMOTIVE NEWS, DETROIT 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Indiana 


12 O'CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
Buy and sell with confidence where your price is our price. Our only 
guarantee is that you must be satisfied. Wire us for hotel reservations. 
Drive-away service to all parts of the nation. 


WEBSTER-MARKERK MOTOKS 


824 W. MAIN ST. 





FORT WAYNE, IND. 


Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 











This Emblem Identifies Great Trucks 


3 Reasons Why the International 
Franchise is of Outstanding Value 


40th 
ANNIVERSARY OF 
INTERNATIONAL TRUCKS 


1907-1947—Forty years of 
International Truck Service 
to Industry, Commerce 
and Agriculture 


1. There are 21 basic International Models— 
15 KB Models and 6 W Models. Gross vehicle 
weight ratings range from 4,400 to 90,000 
pounds. These 21 models are powered by 13 
different engines. Transmissions, axles and tan- 
dems are available for every requirement. Inter- 
national can supply the right truck for every job. 


2. Every International delivered today repre- 
sents 40 years of truck building experience. A 
part of that experience is shown in International’s 
masterful ability to specialize trucks to their jobs. 


3. International Dealers recommend and sell 


trucks that are economical to operate and main- 
tain and that deliver long, trouble-free service. 
The quality of International Trucks is one rea- 
son. The other is this: International equips its 
Dealers to expertly fit trucks to their jobs. 


To summarize: International Can Supply the 
Right Truck for Every Job. International Dealers 
are Backed by International’s Masterful Ability to 
Specialize Trucks to their Jobs. International Equips 
its Dealers to Expertly Fit Trucks to their Jobs. 


Motor Truck Division Fy 
INTERNATIONAL HARVESTER COMPANY ha 


180 North Michigan Avenue Chicago 1, Illinois 


Tune in James Melton on “Harvest of Stars” Sunday! NBC Network 





Cr» 


